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h.. B. & M. Movie 
For Agents Plays 
Jp Rental Insurance 

Special Agents Now Showing Film 

In Local Offices Through 
Wide Territory 
NO PROFESSIONAL ACTORS 


Machine Flashes Picture On Walls 
Without Need Of Darkened 
Room Or Screen 














Cecil F. Shallcross, United States man- 
aver of the North British & Mercantile 
and allied companies, has again taken 
the role of a pioneer. His new innova- 
tion is a motion picture film making to 
agents a strong appeal 
rental value insurance. 


for rent and 
It carries out in 
vivid manner illustration of the North 
British & Mercantile slogan, “Keep a 
Roof Over Your Head.” 

The scene of this picture is set in the 
office of an agent who for film purposes 
bears the name of Phil Grin. He is the 
old-time conservative agent who sees his 
premium income going down; and is 
somewhat distressed by the condition of 
production in the business to which he 
has devoted so many years of his life, 
but who has a live progressive young 
man in the office determined to correct 
this situation if opportunity presents it- 
self. There are thousands of such agen- 
cies in the country. 

Evan Jones and E. W. Webste 

Actors in Film 

Fortunately, the North British & Mer- 

cantile found two 


Chief 


insurance men who 
fitted in with this situation and who were 
willing to pose for the central figures 
of the picture. The scene is in Peter- 
boro, N. H. These insurance men are 
ivan Jones, for years an agent of the 
rth British & Mercantile and other 
urance companies, and Everett W. 
bster, the young man in the Jones 
( _C.S.S. Miller, advertising man- 
aver of the North British & Mercantile, 
went to Peterboro with the movie peo- 
and found the entire city ready to 
perate. They included the police, 
department, public officials, business 
and leading citizens. Thus, the film 
uthentic in every way as there were 
aid actors or other professionals who 
d, as is the case in the life insur- 
and other insurance films which 

ve been put out. 

he film is called “Phil Grin’s Prog- 

s—Keep A Roof Over Your Head In- 

ance—the Siamese Twin of Fire In- 
ance.” 

\ Bell & Howell projector is used. 
s Motion picture machine is casy to 
arry, being of the folding variety, and 

’ picture is thrown on a blank wall as 

irk room or screen are not necessary. 

Agents Like the Picture 

‘Ss soon as the picture was completed 

vas taken to the offices of various 


(Continued on Page 29) 














Assurance Company, Ltd. 
of London 


150 William Street, New York 





A corporation which has stood the test 
of time! 146 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 























AN ENVIABLE REPUTATION 


for giving the best in life insurance service has been 
established by the Equitable Life Insurance Company 
cf Iowa. 

The American public has placed its stamp of ap- 
proval on this company. Its policyholders are ever 
ready to testify to the efficient service rendered by 
agents who are given unusual Home Office assistance. For over sixty 
years the Equitable Life of lowa has been building this enviable reputation 
for service to policyholders and field representatives. 

Those representing ‘le Equitable Life of Iowa in the field find its good 
reputation a distinct advantage. 


EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


Home Office: Des Moines 








FOUNDED 1867 
































Penn Mutual Expansion 


Practical plans for increasing the membership of our General 
Agencies in every part of our national territory will soon be put into 
operation. Our man-power is to be expanded numerically. 





Vincent B. Coffin, Director of the Life Insurance School of New 
York University, has been appointed Director of Education. This 
assures to PENN MUTUAL Agents an educational system of unexcelled 
profitableness to them. Our man-power is to be expanded educationally. 


In our well-equipped ranks are places for capable and industrious 
men and women. Consult our nearest General Agent. Come with us 
and prosper! 


The Penn Mutual Life Insurance Company 
Independence Square 


Philadelphia, Pa. 


Founded 1847 











Actuaries Help 
Beha In Ironing 


Out Code Changes 


Big Hearing Room of Department 
Jammed With Representatives 
of Companies 


NEW COMMITTEE GETS BILL 


Only Two Actunsics Express Be- 
lief in Effectiveness of 
Present Section 97 


Many of the most prominent men in 
the life insurance actuarial divisions were 
at the New York Insurance Department 
on Friday of last week at a hearing 
which started at 9 o'clock in the morn- 
ing and continued until 4 o’clock in the 
afternoon, the subject for discussion be- 
ing proposed revision of sections of the 
New York Code relating to limitation of 
expenses, limitation of new business, dis- 
ability and similar questions having to 
do with production. 

The Superintendent had already sum- 
marized in his annual report to the leg- 
islature his idea of what the changes in 
the Insurance Code should be in a gen- 
eral way. The preliminary draft of the 
code changes had been widely circulated 
among insurance companies and every- 
one was given an opportunity to pick 
holes in the draft. They had been mailed 
on February 4. 

When 4 o'clock arrived the life insur- 
ance people were in the midst of a dis- 
cussion on disability with a long way 
to go, and the Superintendent, after a 
vote, adjourned the meeting with the 
statement that a committee of five would 
be appointed to consider the question of 
standardization of disability clauses. 

The morning session reached an agree- 
ment about changes in the proposed bill 
relative to regulation of the expense and 
acquisition cost sections. However, 
President Julian S. Myrick of the Na- 
tional Association of Life Underwriters 
said that the agents would like to be 
heard relative to the proposed new ex- 
pense amendments, and that hearing will 
be arranged. 


Beha Pleased With Headway 


The Departmental officials were great- 
ly pleased with the hearing on Friday as 
on a showing of hands it was found 
that most of those present favored the 
draft as sent out by the Superintendent 
to the companies. This draft, which was 
mailed on February 4, and which called 
the meeting on Friday, followed recom- 
mendations made by a distinguished 
committee of five actuaries, of which M. 
A. Linton of the Provident Mutual was 
chairman. Grady H. Hipp, actuary of 
the New York Department, sat on the 
right of Superintendent Beha and Nel- 
son B. Hadley, chief examiner of life 
insurance companies, sat on his left. 

Whenever the proceedings got monot- 
cnous the Superintendent injected a live- 
ly spirit into the occasion by his cross- 
examination of the various actuaries, es- 
pecially about disability where there was 
considerable difference of opinion. The 

(Continued on page 14) 
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Building b “ie 
Helping to Build } na 


“Apple or Mince?” “Both!’’ E 


You know that famous boarding house yarn—“‘Will | ni 
you have a small piece of apple pie, or a small piece of Co- 
mince?” and the reply “I'll have a large piece of BOTH!” ie 


Life insurance has offered a similar choice. the: 


Either a policy at a low premium rate, payable at i ie 
your death, or a policy at a higher rate, payable while _ 
you live. Bx: 


The Penn Mutual Life Insurance Company now an- Th 
nounces a policy with the low premium rate and the . 
payable-while-you-live feature combined. te 


And lots of people are taking it in “larger pieces.” | 


Brokers will find this a money-maker. A phone call 
will bring the details. fe 


“Building by helping to build.” | 


McWILLIAM & HYDE s 
General Agents | 


PENN MUTUAL LIFE INSURANCE COMPANY 
285 Madison Avenue New York Caledonia 3720 
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What Hennings Said at 
Bankers’ Convention 





BANKS PROFIT IN MANY WAYS 





So “Let's Not Pick On Any One Par- 
sicular Activity Trying to 
Work With Us” 





Eyer since the talk at the trust divi- 
sion convention here of the American 


Bankers Association of Judge Thomas C. 
Hennin s, chairman of the Committee 
on Instrance Trusts of the American 
Bankers Association and vice-president 
of the Mercantile Trust Co., St. Louis, 
there hes been a discussion among insur- 
ance men aS to whether or not he criti- 
cised banks for writing insurance. 


The first pages of Judge Hennings’ ad- 
dress related to the awakening of trust 
company men to the realization of the 
ereat cconomic force of life insurance. 
Judge Hennings then discussed attempts 

the life insurance people and the trust 
companies to get together on standard 
forms. He told of the meeting he had 
had with the committee of the National 
Association of Life Underwriters at 
which the subject of lump sums was dis- 
cussed. He told how far he thought 
trust companies should go in establish- 
ing life insurance trusts for insurance 
prospects who come into their office. He 
thought there were many cases where 
the life insurance trust was not properly 
indicated and the fund properly belonged 
to the life insurance company. 


Co-operation Should Be on Both Sides 


\iter talking of co-operation between 
life insurance companies with banks and 
trust companies, he made the following 
statement which is the one about which 
ther e has been discussion: 

“The co-operation can’t all be on one 
side. The insurance business is pecul- 
iarly in the hands of the life underwrit- 
ers to a large extent. They originate 
the business and send the business to us, 
but they are not going to send the busi- 
ness to us if they feel it is the business 
sent into our office that will possibly be 
taken away from them. You must co- 
operate with them all down the line. 
This feeling is possibly to some extent 
justified. 

“There is a point beyond which a trust 
company, in my opinion, or a_ bank 
should not go, The business of writing 
life insurance belongs peculiarly to life 
ilsurance companies and the conserva- 
tion of the proceeds in other cases be- 
longs to the trust companies, and neither 
should step beyond the line of the other. 
hese life underwriters feel that they 
have developed their business into a pro- 

1 ind when we see the high class, 
of men who are writing life 
today, they do credit to any 
) and they don’t want you to 
« on them. They are like the man 

was standing up here in northern 


professor 
protession 


W 
Ni 


York on the corner anda motorist 
Carnie = hag said, “Say, friend, is this 
tt » Spuyten Duyvil ?’ 
i . od fe ctlas stammered and__ said, 


Spuyt-Spuyt-Spuyt—say, there are 
1 tie er in New York, so why 


e hundreds of ways in which 

: ! hy italian can make money. 
not pick on any one particular ac- 
that is trying to work with us. 
s real co-operation. It is only by 
velopment of this co- operation, 
oint meetings, coming in with our 
town, with a willingness to help, 
vertising of trust companies and 
rance companies, if that is pos- 

ad I think that it is possible to 
a page ina newspaper, advertising 
‘reat joint service for the conserva- 
f the wealth of the United States— 
' We can accomplish this. If we co- 
rate for the development of this busi- 
*, for the benefit of future genera- 


"ous, we shall have done our work ably 
and well,” 








Why a Rendezvous 
With Regret? 


Man is pretty much his own companion when 
the shadows of life are lengthening, and 
the character of this association depends, 
strangely enough, upon him alone. 


At sixty will he be destitute and without 
hope, passing his hours in bitter 
retrospection? 


Or will he be well provided for, happy 
and still looking to the future with 
anticipation? 


Tell him about The Prudential 
Old Age Endowment Policy. 


The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 





Epwarp D. Durrretp, President 








C. A. Wells Joins U. S. 
Mortgage & Trust Co. 


HEADS INSURANCE TRUST DEP’T. 





Has Been Cemmtel With Wells & 
Connell; Son ‘Of Graham C. Wells, 
Nationally Known General Agent 





Clinton A. Wells, one of the well- 


known younger life insurance men in 
New York City, will join the U. S. Mort- 
gage & Trust Co. on March 19 to or- 
ganize and manage an insurance trust 
department. This department will be 
under the executive supervision of Leroy 
A. Mershon, who recently left the 
American Bankers Association to join 
the bank as its vice-president in charge 
of development. 

This move on the part of the U. S. 
Mortgage & Trust indicates the trend 
in banking circles for a closer co-opera- 
tion with life insurance. Already a num- 
ber of large banking institutions have 
separate insurance trust divisions and it 
may be expected that the idea will have 
a healthy growth. 

Mr. Wells has been connected with 
Wells & Connell, general agents, Provi- 
dent Mutual for the past four years. He 
is the son of Graham C. Wells, past 
president of the National Association of 
Life Underwriters and active on the as- 
sociation’s insurance trust committee. 

In his soliciting Mr. Wells has more 
or less specialized on insurance trust 
business that he will not be a newcomer 
in this field. 


He Has Been a Consistent Personal 
Producer 

Before joining the Wells & Connell 
Agency, Mr. Wells was connected with 
the Life Insurance Sales Research Bu- 
reau which was his first business experi- 
ence after graduating from Dartmouth 
College. He has always shown an act- 
ive interest in the activities of the New 
York Life Underwriters Association and 
has been a hard worker in the National 
Thrift Week Drive in January for the 
past two years. 





TALBOT ON TAXES 





President of Fidelity Mutual Says They 
Should Be Only Large Enough To 
Operate and Maintain Insurance 
Departments 

During 1927, the Fidelity Mutual paid 
in taxes, fees, and licenses to federal, 
state, and municipal governments the sum 
of $313,656, compared with $283,427 in 
1926. 

“It is common knowledge that most 
of such taxes are used for general ex- 
penses of government,” says President 
Talbot. “Policyholders in reality pay 
these taxes, for they are naturally items 
of management expense and are reflected 
in the ultimate or net cost of life in- 
surance coverage. Life insurance taxes 
should be large enough to properly main- 
tain and operate the various insurance 
departments, Beyond this, they should 
not go. Policyholders, in addition to 
other taxes they pay, should not be re- 
quired to contribute to the general ex- 
penses of government out of the premi- 
ums paid for necessary life insurance 
protection. Anything you can do to help 
us educate legislators on this subject 
will redound to your own benefit.” 


NEW MANAGER IN SYRACUSE 


Charles L. Behn, who has been general 
manager of the Syracuse agency of the 
Massachusetts Mutual, has resigned that 
position which he has held for thirty 
years to look after his personal produc- 
tion. He has been succeeded by Robert 
F. Wright, associated with the office 
for many months. 





LICENSED IN OHIO 


The Twentieth Century Life of Chi- 
cago has been .licensed to write life, 
health and accident business in Ohio. 
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EKighty-third 
Annual Statement 


New York Life 


Insurance Company 
DARWIN P. KINGSLEY, President 
346 Broadway _ New York, N. Y. 


A Purely Mutual Company. 
Incorporated under the Laws of 
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1927 A PROSPEROUS YEAR 


New insurance paid for in 1927 _ _ 


Insurance owned by policy-holders on 
December 31 


- - »«,.- Oe $927,000,000 





- - Over  $6,285,000,000 
. 2,381,186 





Number of policies owned by them 








1927 PAYMENTS to POLICYHOLDERS and BEN EFICIARIES 


Paid to living policy-holders cann «= ._ ae $48,500,000 
Paid to Beneficiaries in Death Claims _ _- _ —_ Over $90,500,000 
Dividends (included above) _- _- .~ -~ - _ . Over $53,000,000 


Paid policyholders and beneficiaries 
since organization 


















- . . QOver  $2,640,000,000 





CREDIT and DEBIT SUMMARY on DEC. 31, 1927 





Amount of the Company’s obligations (liabilities) and the funds held to meet 
them, showing a surplus or general contingency fund of 


$115,227,812.30 





U 








WV 


4) 






ASSETS LIABILITIES 
Real Estate Owned and . Reserves — ample with 
First Mortgage Loans future premiums and 
on Farms, Homes and Interest to pay all in- 
Business Property ...... $503,308,744.93 surance and annuity 
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States, Other Govern- COMNO GID non nseace esis $1,215,522,705.25 
ments, States,’ Cities, ne 
Counties, Public Utili- ee 
ties, Railroads, ete. ...... 628,437,285.07 oe 
Policy Loans, Cash and ‘ ot er Liabilities pase wwmidinn 10,440,191.97 
Other Assets ................ 269,330,791.52 Total Liabilities —............ $1,285,849,009.22 
Gen’l. Contingency Fund  115,227,812.30 
Total Funds for Policy- 
holders’ Protection ......$1,401,076,821.52 Total 
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Advertising Quickens 
Pace of Insurance 


NEEDED OR VOLUME WILL SLACK 





E. G. Manning’s Talk Before McNa- 
” mara Agency; Boston Man Has 
Praise for Trade Papers 





The future of advertising in life in- 
surance was discussed by Earl G. Man- 
ning, john Hancock, Boston, in a talk 
before the McNamara general agency of 
the Guardian Life in this city a few days 
avo. tie began by recalling a statement 
made io a small group of general agents 
in Boston that the time would come 
when life insurance as a business would 
follow the same rise and fall cf pros- 
perity and depression that general busi- 
ness experiences. Roger Babson made 
this statement which did not carry much 
weight at the time, but Mr. Manning 
declared that the situation is coming 
perilously nearer to it each year because 
1926 only showed a fraction over 2% in- 
crease over 1925 and 1927 shows only a 
gain of 14% over 1926, 
In giving reason for this slow increase 
Mr. Manning thought that life insurance 
men are not merchandising what they 
have to sell as soundly and keenly as 
chain stores, department stores, automo- 
bile makers and others are. Continuing 
he said: , 

“And the public, having become accus- 
tomed to this new type of merchandising, 
is reacting slowly but surely against the 
old time slipshod and unsound methods 
of approach and argument which were 
the stock in trade of men now grown 
old in the business, such as ‘You better 
take five more to make it ten,’ or “We 
are having a drive this month in testi- 
mony to the hundredth anniversary of 
our company,’ etc. 

Old Types of Canvass Have High 
Lapse Rate ’ 

“No doubt much business was written 
and still is with this type of argument, 
but life insurance officials with vision 
have seen for some time that this type 


of canvass, if it leads to a certain vol- , 


ume in the immediate present, has a high 
lapse rate and certainly covers no defi- 
nite need, save to gratify the whim of 
the moment. 

“Most of the larger companies who 
have been in the business for a long 
time have a very serious problem of re- 
organization ahead of them; first on ac- 
count of more or less hit or miss appoint- 
ments made in earlier days in territories 
which today are very costly in which to 
operate, owing to their being sparsely 
settled, and then, again, because the 
population is slowly drifting toward the 
cities anyway. 

“Agency managers also have another 
very delicate situation to handle. There 
is a very considerable percentage of gen- 
eral agents and managers in every com- 
pany who have given long and faithful 
service to the company during its period 
of constructive development. These men 
have given most of their effectiveness to 
the business and are either in very com- 
fortable circumstances and do not wish 
to make the effort to absorb and put into 


practice new merchandising methods, or 
they are not physically able to stand the 
strain of doing it. 


“It ‘sa difficult situation, to say the 
least but what has to be done must be 
tone sooner or later. Either new agen- 


cles rust be started which usually in 
a lew years absorb the old ones, or young 
men have to be grafted into the old or- 
Sanizcvions, gradually taking over the 
reins as their effectiveness, tact and abil- 
ty | them recognition. 

~\ small percentage of the present 
manaccrial foree of most life insurance 
companies will have to show the way in 
the i ‘ure merchandising efforts of our 
companies, hese men are young, ag- 
fressive, eager, resourceful and recep- 
hve. It is with this class that agency 
manaccrs are devoting their present en- 
be With this as a nucleus we may 
ok: 


‘orward to a new order of things 


arising out of the welter of many experi- 
ments in the past. 


Advertising 


“Advertising is going to be one of the 
implements to bring about a new order 
of things. When I say advertising, I 
mean everything connected with it, di- 
rect mail, radio, house organs, newspa- 
pers, magazines and all other types. Be- 
fore advertising can truly come into its 
own, reorganization will have to be ef- 
fected in all but a few of our companies. 

“It is my personal belief that when the 
life insurance companies really get their 
organizations where they truly can say 
that 50% of their agencies are real hon- 
est to goodness, self-supporting, effective 
organizations, we will see millions of dol- 
lars spent for advertising instead of the 
few paltry thousands that now represent 
the total expenditure in the United 
States, but it is going to be a gradual 
process, 

“Naturally, the first step of any com- 
pany when deciding upon a reorganiza- 
tion and change of methods, is to deter- 
mine which of its agencies are at present 
profitable and well managed. 

“Next, the possible production which 
could reasonably be expected from the 
territory in which it is located must be 
determined and squared with population, 
inherent wealth, and yearly output. This 
is a big job but it must be done if the 
proper relation of expense to production 
is to be determined and carried out. 

“Lastly, the personnel of the compa- 
nies must be classified and a type of 
agent determined upon and an education- 
al system maintained to produce him and 
keep him keyed up to his highest point 
of efficiency. 

“Manifestly, this process of evolution 
must start with the known valuable units 
now at hand and work from a point to 
a line and from the line to the circle 
of complete achievement. 

“Education of the agent will naturally 
go hand in hand with the determination 


of the known needs which the public has 
in the purchase of life insurance. There 
are about four major buying impulses 
and four minor ones. As I see them, 
they are as follows: 

1. Provision for old age. ‘ 

2. Income to replace the earning power of 
the head of the family on:—Incomes over 
$5,000 

3. Incomes over $5,000. 4 . : 

4. Money to absorb stock interests in busi- 
ness. . 

A. Partnerships and Corporations; 
B. Large Corporations’ “shock absorber” 
fund. 

5. Provision for education of children. 

6. Coverage of mortgages. 

7. Conservation of estates. 

8. Bequests, Annuities and miscellaneous. 

Trade Papers 

“In passing, may I make a special com- 
ment on the value of trade paper publi- 
cations. There is no finer medium in 
which to advertise than the insurance 
publications for three very important 
reasons. 

“First, it tells the man who is in the 
life insurance business of the particular 
developments and service which the com- 
pany has to give. 

“Second, it informs the brokers, who 
are looming very large, at the present 








NEW ASSISTANT ACTUARY 


Carl R. Ashman, Fellow of Actuarial 
Society, to Assist J. N. Jamison 
of Reliance Life 

Carl R. Ashman has been elected an 
assistant actuary of the Reliance Life. 
He has been in the actuarial department 
of the home office since August 1, 1927, 
when he came to the Reliance Life from 
one of the large Canadian companies. 

Mr. Ashman is a native of Ontario. 
He has been engaged in actuarial work 
for more than seven vears and is a fel- 
low of the Actuarial Society of America. 
The increase in the volume of business 
being handled by Reliance Life has made 
necessary this addition to the executive 
staff of Actuary, J. N. Jamison. 











LIFE 


progress 





Annual Statement. 


50 UNION SQUARE 





THE extent to 
which MODERN 
INSURANCE 
SERVICE is finding 
a place in the life 
of the American 
people is clearly 
reflected in The 
Guardian’s  strik- 
ing record of 


cent years. 


ut 


An interesting and comprehensive survey of The 
Guardian’s growth during the current decade is 
shown graphically in the Company's Sixty-eighth 
Upon request to the Home 
Office, a copy will gladly be forwarded to you. 


THe GuaRDIAN Lire INsuRANCE CoMPANY 
OF AMERICA 


“The Company that Guards and Serves” 


INSURANCE 
IN FORCE 


in re 





New York City 

















time in the cities, in potential value to 
every general agency. 

“1 think it is the experience of insur- 
ance companies that of the business 
which comes from the individual life in- 
surance broker and general insurance 
broker, the policies are two or three 
times as large qs those produced by 
agency forces, and the business sticks 
much better. 

“Third, these trade publications are the 
finest kind of recruiting ground for brok- 
ers and agents. 

“In the experience of one compahy I 
know of four or five of the leading 
agents had been originally general brok- 
ers and had sensed that there was a 
larger opportunity in pursuing entirely 
the field of selling life insurance than 
in continuing their general brokerage af- 
filiations. 

“A casual observation of the type of 
advertising which now appears in these 
trade publications, as compared with 
those which appeared in the advertising 
of five years ago, shows a very marked 
tendency to get away from talking about 
merely assets and liabilities in favor of 
showing how the policies of these compa- 
nies are devised now to cover needs and 
demonstrating how those needs can be 
best engineered.” 





S. B. C. WOOD GIVES TALK 





Connecticut Mutual Agent Speaks Before 
Guardian Agency in Philadelphia on 
Daily Production 

“Consecutive Daily Production” was 
the subject of a talk which S. B. Cam- 
pion Wood, a Connecticut Mutual, Phila- 
delphia, agent gave before the Guardian 
Philadelphia Agency on Monday, Febru- 
ary 20. He devoted the most of his talk 
to his method of obtaining business, 
making a specialty of selling young men 
who have been out of college a little 
over three years. 

He said that he first reminds them 
of how much they appreciate the gener- 
osity of their parents in putting them 
through college and then suggests that 
a definite and practical way of showing 
appreciation is through a policy payable 
to their mother. “I generally sell en- 
dowment at sixty-five with dividend ac- 
cumulations, resulting in a final payment 
to the assured of practically double the 
face value.” He said he invariably asks 
his prospect for scrap paper and then, 
presents the scale of life to sixty-five 
and stresses the possibilities of what 
may intervene. 

Agent H. Wesley Bevan presided. Re- 
ports were made by Captains Ralph De 
Lucia and Ralph Riddle concerning the 
respective standing of their two tug-of- 
war teams which, by the way, are tie 
after two weeks of tugging. The con- 
tests in the Philadelphia Guardian Agen- 
cy lasts until March 10th for produc- 
tion and March 20th for paid business. 
The winners being the guests of the los- 
ers at a dinner at the Bellevue-Stratford. 





PHILADELPHIA LIFE MEETING 

The semi-monthly meeting of the home 
office agency of the Philadelphia Life, 
which was held on February 20, was fea- 
tured by an address by Actuary Ernest 
M. Blehl on “Hidden Treasures in the 
Rate Book.” Plico E. S. Thompson re- 
lated some actual experiences on the fir- 
ing line. 

Manager of Agencies A. M. Hopkins 
has just returned from a_ short visit 
to the agencies of the company. Wil- 
liam M. Gordon, President of the Gor- 
don Insurance & Investment Company of 
Monroe, North Carolina, state agents 
for North and South Carolina, was a re- 
cent visitor to the home office. 





LEAP DAY CAMPAIGN 

On Wednesday, February 29, every 
agent of the Guardian Life togk part in 
one of the most unique single-day cam- 
paigns known to the life insurance busi- 
ness. It was called the “Leap Day Cam- 
paign,” and the slogan adopted for the 
occasion was “Make your extra day 
count.” A substantial volume of busi- 
ness was reported as a result. 
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Annual Statements 
January 1, 1928 


ZEtna Life Insurance Company 
and Affiliated Companies 


HARTFORD, CONN. 
MORGAN B. BRAINARD, President 


78th Annual Statement 
ZEtna Life Insurance Company 


Capital Stock $15,000,000 
Assets $338,746,659 
Liabilities 297,743,577 
Surplus to Policyholders . 41,003,082 


Life Insurance Paid for in 
eo eG gee $ 901,174,039 


Increase in Life Insurance in 


Pores . . « a ts ea RR a. 
Life Insurance in Force . 3,226,688,735 
Premium Income 101,747,087 


21st Annual Statement 


/Etna Casualty & Surety Go.. 


Capital Stock $2,000,000 


Assets . $31,601,484 
Liabilities 19,077,452 
Special Reserve . : 1,000,000 
Surplus to Policyholders 11,524,032 
Increase in Surplus . .. $2,389,549 


Payments to Policyholders 


During 1927 $55,121,762 
Paid Policyholders Since 

Organization 685,101,490 
Increase in Assets 38,337,838 
Increase in Surplus . 6,651,314 


15th Annual Statement 
Automobile Insurance Co. 


Capital Stock $5,000,000 
Assets . $20,466,664 
Liabilities ; 10,904,548 
Spécial Reserve . .. 750,000 


Surplus to Policyholders 
Increase in Surplus . 


ss 8,812,116 
. $2,195,843 


18th Annual Statement 
Standard Fire Insurance Company 


Capital Stock $1,000,000 
Assets . $3,537,590 
Liabilities 1,512,377 
Special Reserve . ; 40,000 
Surplus to Stockholders 1,985,213 
Increase in Surplus $250,430 
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Research Bureau May 
Prepare Sales Manual 


STANDARDIZATION UNDER WAY 





Hartiord Organization Also Getting 
Fact: About Salaries Of Stenographers 
An Typists; Seek Pape rCirculations 





Th Life Insurance Sales Research 
Bure:u of Hartford which is going into 
nume ous investigations and making a 
numb.r of innovations is reported to 
have lecided to prepare a sales manual 
which will standardize selling procedure. 
If this is done it will be one of the 
most important actions taken by the 
Bureaa and will solve the problem of 
many of the smaller companies which 
are soinetimes hard pressed in getting 
out saies manuals which are both effec- 
tive and economical at the same time. 

In the past the Bureau has made stud- 
ies of the average rent and salaries paid 
in the United States and Canada_for 
clerical help. At the present time it is 
seeking the average salary paid by the 
average Organization in the business to 
stenographers and others in the head of- 
fice. It will draw lines between stenog- 
raphers and typists, the stenographers 
being defined as one whose time is de- 
voted almost entirely to stenography and 
filing; typists and routine clerks as those 
whose time is devoted mainly to typing, 
fling and other routine work. 

Wants Circulation Data of Trade Press 

Incidentally, the Bureau is out after 
the circulation figures of the trade 
papers. Most agency officers have a 
pretty good line on the circulation of 
the papers now and also many are con- 
versant with the influence of papers, 
which is something entirely different. A 
paper can have a wide circulation and 
very little influence, and it takes a very 
wise man to know where the circulation 
goes as there are hundreds of men fol- 
lowing different angles of insurance, 
many of whom may have nothing to do 
with production. 

On the other hand, there are some 
papers with large bulk circulations, as 
fifty or more agents of one company 
(sometimes an unimportant one), may 
take the paper in bulk. On the other 
hand, the same paper may have only a 
handful of subscribers (if that many), 
with an important company. If the Bu- 
reau can solve the circulation puzzle it 
will be doing quite a job. And, if it 
does solve it, the result will be interest- 
ing, but not much else. The Eastern 
Underwriter has not the largest circu- 
lation in the business, but if it misspells a 
man’s name in Amarillo, Texas, or Nome, 
Alaska, the editor is pretty sure to hear 
about it. 





BROOKLYN NAT’L. APPOINTMENT 





Lewis & Gendar, Inc., Made General 
Agents; George H. Holden in 
Charge of the Department 
Lewis & Gendar, Inc., have been ap- 
pointe’ general agents for the Brook- 
lyn National Life. Offices will be main- 
tamed at 1 Liberty street, New York 
City, and at 153 Montague street, Brook- 
lyn. ‘the life department which is be- 
ng es'«blished by Lewis & Gendar, Inc., 
will b in charge of George H. Holden, 
who i; now with the Aetna Life at 100 


William: street, New York. Mr. Holden 
has h.cn with the Aetna for the past 
‘wo ) ars, prior to that being connected 
with ‘1c Manhattan Life. He also was 
lor a sumber of years in the insurance 
rte per field in this city. The Brook- 


ional Life has made a number of 
agency appointments in the last 
mths, and the business of the 
y is showing a marked increase. 


gene; 
few 
comp: 





M3. WILCOX ON JOB AGAIN 


gers James Wilcox, better known to 

ly surance men as Amelia McLean 

ort Is assisting Sigourney Mellor 

hie 's duties as general chairman of 
i 


'-State Life Insurance Congress. 


NEW TEXAS COMPANY 





Known As Great National of Dallas; 
Has $100,000 Capital; S. J. Hay Will 
Head Organization 
The Great National Life of Dallas is 
the name of a new company which was 
chartered and licensed on February 4. 
The company has a paid-in capital of 
$100,000 and a surplus of $50,000. The 
first meeting of the company was held 
on February 9, at which the following 
officers and board of directors were 
elected and an increase in the capital 
stock was authorized. The officers elect- 
ed were as follows: S. J. Hay, president; 
Bert J. Jones, active vice-president; Ern- 
est R. Tennant, vice-president; Sol Drey- 
fuss, vice-president; Carl C. Weichsel, 
secretary and J. Balch Moor, agency di- 
rector. The board of directors consists 
of the following, in addition to the of- 
ficers named: John W. Pace, Harry A. 
Gump, Samuel P. Harben, W. F. Winn, 
Hugh Bass, J. C. Thompson, Jr., Julius 
Scheppe, Oscar Davis, L. S. Pollock, J. 
B. Heinen, Rae Skillern, Col. W. E. 
Easterwood and M. C. Spivey. 
All of the officers of the company 
are well known and have been active in 
insurance circles in the south and are 
well fitted to handle the affairs of the 
company. S, J. Hay, president of the 


1851 


coe ae eealaeeaicin 


ble for our great expansion. 


pany. 








| Pittsfield, Massachusetts 





company, entered the business immedi- 
ately after graduating from college in 
1919 with the American Life Reinsur- 
ance with whom -he remained for eight- 
een months. He then entered the em- 
ploy of the United Fidelity Life as senior 
bookkeeper. In 1921, Mr. Hay was ap- 
pointed assistant secretary and a mem- 
ber of the board of directors of the 
company which position he held until he 
resigned to organize the company of 
which he is president. 

Bert J. Jones, active vice-president, 
has been associated with the insurance 
business for the past ten years, having 
been associated with the Southland Life 
as agent, a partner in the firm of Hun- 
ter & Jones, representing the Southland 
Life, and subsequently engaged in field 
work. In April, 1925, he was appointed 





THE BERKSHIRE LIFE INSURANCE COMPANY 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of 
co-operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com- 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 








1928 








FRED. H. RHODES, President 





field supervisor for the United Fidelity 
Life. 

Carl C. Weichsel, secretary, has been 
engaged in the mortgage business, hav- 
ing been connected with the Gaulding 
Mortgage Co, for some time. He will 
look after the company’s investments. J. 
Balch Moor, agency manager, is an old 
time insurance man, having been con- 
nected with the United Fidelity for many 
months. The company for the present 
will confine its activities to Texas and 
will write standard policy contracts, in- 
cluding double indemnity and total and 
permanent disability benefits. 





Harry J. O’Hara, for many years with 
the New York State Fire Insurance Rat- 
ing Organization, died at his home in 
Syracuse last week: 








Over 


mark. 








HE total insurance in force 
of the Missouri State Life 
Insurance Company is now well 
over the three-quarter billion 


December 31, 1917, the total 
was $156,948,542.00. December 
31,1927,ithad reached 
$757,369,612.00. New paid-for 
business in 1927 amounted to. 
$204,763,512.00—a gain of near- 
ly $30,000,000.00 over 1926. 

These figures talk. There is 
no equivocation about them. 


Hillsman Taylor, President 


Three-Quarters 


Of a Billion! 


Missouri State Life Insurance Company 


Moves Steadily Upward 


ness. 
plan. 
ployees 


siveness. 


exceptional opportunities to 
good men. Write us. 
CD 7) 


Missouri State Life Insurance Company 
Home Office, St. Louis 


Life - Accident - Health - Group 


They indicate the most gratify- 
ing vitality and essential sound- 
This growth and vitality 
are built upon a sound insurance 
Their 
vouchsafed by executives, em- 
and underwriters of 
high character and great aggres- 


Our expansion plans for 1928 
contemplate a greatly enlarged 
agency organization. We offer 


continuance is 
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Five Changes in Field 
Force of Reliance Life 


SHIFT OF SUPERVISORS MADE 





Adams Goes to Southern California; 
McCormack to Ohio; Gilbert to Se- 
attle; Patterson to Memphis; Whita- 

ker to Indianapolis 





changes in the field 
force of the Reliance Life are announced. 

V. J. Adams, supervisor of the Ohio 
department, has been transferred to the 


Five important 


ssuthern California department as super- 
March 1. He has been 
Ohio department for 
eight years with headquarters in Cleve- 
land. He made many changes, virtually 
rebuilt the department and developed it 
into a fine agency of the best selection 
now ranking third in production in the 
United States. Cincinnati also was in- 
cluded in Mr. Adams’ department, but 
now is to become a separate branch. In 
the past four years, Mr. Adams has de- 
veloped some of the largest producing 
general agencies in the company. .From 
a position as druggist in Atlanta, Mr. 
Adams took a contract with the Reliance 
Life as a general agent in Knoxville, 
May 1, 1918. He was placed in charge 
of the Tri-State department, comprising 
the states of Tennessee, Arkansas and 
Mississippi, with headquarters at Mem- 
phis, September 1, 1918. He proved his 
worth as supervisor from the beginning, 
and in 1920 was transferred to the Ohio 
department. 
In his new 


visor, effective 


in charge of the 


field in southern Califor- 


nia Mr. Adams will maintain headquar- 
ters in Los Angeles. 
T. P. McCormack, supervisor of the 


Kentucky department, succeeds Mr. Ad- 
ams as supervisor of the Ohio depart- 
ment. He began his career with the 
Reliance Life soon after returning from 
service in the World War and as an 
agent wrote insurance in Pittsburgh. He 
was appointed supervisor in Kentucky, 
with headquarters at Louisville, July 1, 
1924, and efficiently conducted his de- 
partment so that it tripled its business 
during his administration. The - Ken- 
tucky department closed 1927 with a sub- 
stantial gain in paid life business over 
the preceding year. 

George C. Gilbert, Jr., assumed charge 
of the Washington and Oregon depart- 
ments as supervisor on January 1. His 
headquarters will be in Seattle, where 
he is widely known. Mr. Gilbert was 
associated with one of the large north- 


western insurance companies for many 
years as a writer and as an agency di- 
rector. 


V. R. Patterson was appointed super- 
visor in charge of the Tri-State depart- 
ment, with headquarters at Memphis, 
Tenn., January 1. He was a banker in 
Mississippi and North Carolina for many 
years before entering the life insurance 
business. He became associated with the 
Hilliard agency, Asheville, N. C. and 
proved to be a good producer of life, 
accident and health insurance. 

L. B. Whitaker has been placed in 
charge of the Indiana department, with 
headquarters at Indianapolis. He was 
associated with one of the old Eastern 
companies for many years and comes to 
the Reliance Life with an excellent rec- 
ord of personal and agency production. 


“DEAD” MAN WAS BORED 

When an alleged dead policyholder got 
tired and walked out of a house where 
he was staying in St. Louis, Mo., the 
Liberty Life was saved $3,000. A plot to 
pass off another corpse was unearthed. 
The employer of Raymond Allen, col- 
ored, had him take out a policy in .the 
employer’s favor. When Allen becdme 
ill, a negro undertaker took him out of 
the city and buried another corpse as 
that of Allen. The latter’s ennui spoiled 
everything and landed the other two in 
prison. 











quickly. 


225 West 34th Street 








They’re bird dogs for flushing good leads 
CHIckering 6270 or 3245 will bring 


you samples in a hurry. 


LIFE, ACCIDENT & GROUP SERVICE 


DEWEY R. MASON, General Agent 
JETNA LIFE INSURANCE COMPANY 


Right at the Heart of Things 


Have you asked us yet for the Accident 
Insurance mailing briefs we are supplying to 
many Life Underwriters? 


Suite 2118 

















NEW NATIONAL OF VT. CLAUSE 





Total Disability After It Has Existed 
For Three Months; Word 
“Permanent” Out 
The National of Vermont has intro- 
duced a new disability clause from which, 
in all states permitting it, the word 
“permanent” has disappeared, and it now 
covers total disability after it has ex- 
isted for three consecutive months. The 
difficulties existing in connection with to- 
tal and permanent disability coverage 
and claims have been mainly as to the 
latter phase, will it be “permanent?” Re- 
moving that word and agreeing to pay 
the disability benefits after proof of 
three months’ total disability, and so con- 
tinuing as long as the total disablement 
lasts; seems a very long step toward 

clarifying this coverage. 

The National clause provides for pay- 
ment after three months’ total disability, 
so long as such disability continues, 





eer 


INSURANCE ONCE PROHIBITED 





French Law in Early Days Considered 
It A Mere Form of Gambling, D. A. 
Lunden-Moore Says 
Interesting facts and figures concern- 
ing life insurance in years long past 
were given by David A. Lunden-Moore 
recently, Mr. Lunden-Moore is of the 
New York agency of Kent, Lunden- 

Moore & Co. 

Mr. Lunden-Moore traced the devel- 
opment of life insurance from the time 
when it was prohibited by law in France 
as a gamble to the present. A life in- 
surance scheme was propounded under 
the reign of the English King, William 
III, but such was the lack of faith of 
the British people in the government at 
that time that few took advantage of it. 








without any reference or consideration 
as to whether or not it will be perma- 
nent or how long it may continue. 
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Once a Policyholder— 


Always a Prospect 
THE POLICYHOLDERS COMPANY 


ot AUK 





Ss 2 O 1 0°" the new business paid 
4 


for in The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, 
applications of members previously insured 


in 1927 was upon 








The Northwestern Mutual Life Insurance Co. 
Milwaukee, Wisconsin 


| W. D. Van Dyke, President 


All Set For Big Sales 
Congress Here Mar: 4 8 

WILL BEGIN AT _ 9:30 O’C:.OCK 

Mrs. Diedrich H. Ward One «© the 


Speakers; Experts on the Stage to 
Answer Objections 








With a largely increased mem! ship, 
as a result of putting about four hun- 
dred new names on the roster the 
association, everything is all set iy the 
big sales congress here of the Li) Un- 


derwriters’ Association of New York to 
be held at the Hotel Astor, Thursday, 


March 8. 

Following the invocation at 9:30 «clock 
Howard Wade Kimsey will lead a few 
Peter M. Fraser, president of 
the association, will make a talk on “Why 
We Are Here,” and “Because We Are” 
will be the topic of Julian S. Myrick, 
president of the National Association, A 
few more songs led by Mr. Kimsey will 
be followed by an inspirational address 
made by Oliver Thurman, vice-president 
and superintendent of agencies, Mutual 
Benefit. “Work” will be the subject of a 
talk by Willis J. Blackwell, McWilliam 
& Hyde Agency, Penn Mutual. He will 
be followed by Mrs. Diedrich H. Ward, 
wife of the Union Central agent, on 
“How the Wife Can Help the Agent.” 
After a few announcements are made 
and another song led by Professor Kim- 
sey, the morning session will be wound 
up with an address by W. Tresckow, 
Central Union Trust, “Detroit Examples 
of Trust Company Co-operation with the 
Life Underwriters.” 


songs. 


The Afternoon Session 


The afternoon session, opening at 2 
o'clock with singing, will be presided 
over by Robert L. Jones, State Mutual, 
chairman of the Sales Congress Commit- 
tee. Mr. Jones will make a brief talk 
on “Why the Clearing House,” as a prel- 
ude to a general discussion on “Clearing 
House of Ideas.” On the platform to 
answer objections will be James Alton 
Bragg, Vincent B. Coffin, Ralph G. En- 
gelsman, Griffin M. Lovelace, Leon Gil- 
bert- Simon and Mr. Jones. A moving 
picture, “Furnishing Fortunes,” will be 
shown through the courtesy of the 
Pheonix Mutual, after which the open 
forum will be continued. 

About one thousand are expected at 
the banquet where the speakers will be 
Josh Lee, University of Oklahoma, who 
was a knockout at the Memphis conven- 
tion of the National Association; Robert 
J. Bender, news chief of the United 
Press Association, and Captain Irving 
O’Hay, soldier of ‘fortune and humorist. 





CONNECTICUT GENERAL REPORT 

Continued and substantial progress and 
a sound financial condition are indicated 
in the regular quadrennial examination 
of the Connecticut General Life Insur- 
ance Company, made by the Connecti- 
cut insurance department and released 
February 20 by Insurance Commissioner 
Howard P. Dunham. ‘ 

The report states that it is the con- 
clusion of the insurance commissioner 
“That the Connecticut General Lii. In- 
surance Company is in sound fin: cial 
condition, that it is fair in the ‘:cat- 
ment of its policyholders and that 't 1s 
fully complying with the provisios: 0 
the laws of the state.” 





E. A. PALMER DIES 
Edwin A. Palmer, Jr., only son ©: !'d- 
win A, Palmer, principal agent © the 
Mutual Assurance Society of Vir ‘mia, 
and a grandson of the late Col. Wo am 


H. Palmer, long president of the Vira 
Fire & Marine, died last week of © ‘t- 
mor on the brain. He ‘was a cat. at 
the Virginia Military Institute. 
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Praise For Taggart’s 
-lan of Examinations 


STATE ASSOCIATION VIEW 





President of Organization Thinks It Is 
Working Well and Situation Is 
Being Met Amicably 


by HERBERT L. SMITH 
resident Pennsylvania State Asso- 
ciuion of Life Underwriters 





The regulations promulgated for the 
jicensing Of insurance agents in Penn- 
sylvan: by Commissioner Taggart just 
before September 1 last were received by 
representatives of life insurance compa- 
nies with mixed feelings. Some were 
sure that the new regulations would be 
helpful to life underwriters; some were 
frankly dubious; and a third class was 
perhaps openly antagonistic to any sys- 
tem of license that would make it harder 
to get new men into the business. 

After nearly six months of operation 
under the new system it is interesting to 
note the present reaction of those in the 
life end of the insurance business and to 
observe some of the results accomplished 
by the operation of the new plan. 

“It is a well known fact that even un- 
der the old “Advisory Board” system it 
was often too easy for a man to be li- 
censed for the selling of life insurance in 
Pennsylvania, and that the protection of- 
fered by the Department against the ill- 
prepared, those who jumped from com- 


H pany to company, sometimes leaving rec- 
ords behind that would not bear investi- 
gation, not to speak of others who were 


in no sense bona fide or satisfactory 
agency representatives, was most inade- 
quate. Agents were leaving the employ 
of one company, going to another with 
license issued on mere requisition of the 
second company, without regard to the 


‘record of the agent involved, his indebt- 
Pcdness to the company or manager he 


Pe oe 


Many 


was leaving, or any other matter of rec- 
ord, ability, or character. If any agent 
in Pennsylvania had previously filed a 
“questionnaire” no matter how long be- 
fore, and regardless of his record in be- 
tween, his new license was immediately 
issued on requisition of any company in 
classification of insurance. The 
weaknesses and shortcomings of this sys- 


®tem were obvious. 


Taggart Regulations 
Commissioner Taggart’s new regula- 
tions offered the following immediate im- 
provements: 
1. A separate questionnaire for life men as 


34 group entirely apart from the other classifi- 


cations of fire and casualty (with separate ques- 


Bitonnaires also for each of these groups), these 


aires to give a rather clear picture of 
the applicant’s background, something of his 
Purposes, and to be endorsed by some official 
representative of his company making that com- 
~~ responsible for training, supervision and 
conduct 

_<. A “short form’ questionnaire for each ad- 
ditional license requested for any additional 


company 


v, bringing the agents record up to date 





———— 


THE STATE MUTUAL LIFE 


ASSURANCE COMPANY 
OF 
WORCESTER, MASSACHUSETTS 

















Service to Agents 
Liberal Policy Contracts 
A Low Net Cost Record 


AN IMPROVED DIVIDEND SCALE FOR 1928 
THE SIXTH INCREASE IN EIGHT YEARS 








Incorporated 1844 
Eighty-Four Years of Service 














and explaining why the change to a new com- 
pany, if any. 

A form of cancellation filed by the com- 
pany by whom licensed in case of termination 
of the agent’s contract, stating when and why 
terminated, and whether resigned or terminated 
by the company. 

4. A system of examinations for all new 
agents and all old agents who should desire 
licenses in any new or additional companies. 


Objections Raised 

Two major objections were immediate- 
ly raised by life men to the new plan. 
First the matter of delay. It was pos- 
sible for an applicant to file a question- 
naire with the Department just in time 
to miss a given examination date and 
since the examinations were arranged on 
a stated day once a month, the applicant 
could easily be held up until the next 
month. With the usual delays incident 
to going through the hands of the gen- 
eral agent or manager, the company, etc., 
the issuance of the license by the Depart- 
ment might be delayed five or six weeks 
after the agent had filed his question- 
naire. ; 

The Department promptly met this ob- 
jection by offering examinations twice a 
month and a ruling was made that any 
questionnaire filed in the Department by 
noon on the Monday preceding the ex- 
amination set for the following Saturday 
would be recognized, if approved. This 
arrangement has cut delays to the mini- 
mum and seems to be working satisfac- 
torily as applications may be filed one 
week, examined the next, and the license 
issued by the Department the following 
week. ; 

Then the second objection was raised 
that men already in the business, some 











of them with excellent records over many 
years, were forced to file a “long form” 
questionnaire and be examined for any 
new licenses other than that in the com- 
pany with which already connected. Men 
who desire new licenses in order to take 
care of “surplus” lines as well as change 
of companies were forced to submit to 
examination and qualify under the new 
regulations before a license could be is- 
sued in any new or additional company. 


Taggart’s Explanation 


To all objections and protests Commis- 
sioner Taggart was courteous and pa- 
tient, but adamant. The position that he 
took is now beginning to appear sound 
to many who were in the beginning op- 
ponents of the plan. He stated in effect 
that: 

1. He desired to build a file, compre- 
hensive, complete, covering the record of 
all those licensed with (a) an original 
questionnaire “long form”; (b) an addi- 
tional “short form” for any new license; 
(c) the examination with grade and 
qualification record; (d) the cancellation 
form filed by the company in case of 
termination; (e) all filed together and 
available at all times. 

2. That the records prior to Septem- 
ber Ist were practically useless for these 
purposes and anyhow unavailable. 

3. That he could not discriminate for 
purposes of qualification between the old 
man (already licensed) and the new man 
(entering the business) and give any de- 
gree of protection to either. 

4. That the “old men” in the busi- 
ness in order to lend support to the 


Department and to a system of licens- 
ing for new men calculated to be help- 
ful ought to be willing even at some 
inconvenience in point of time and the 
work necessary to take the examination, 
to file the long form, take the examina- 
tion, and to qualify for the benefit of 
the system and the business as a whole. 

5. And that manifestly any agent not 
able to pass this qualification should not 
be in the business and that any agent 
with a good record and years of honor- 
able service should be able easily to pass 
the examination. 

The Results 

How well Commissioner Taggart has 
brought life insurance men to agree with 
this point of view is evidenced by the 
results. Most of the life underwriters’ 
associations in Pennsylvania have by 
resolution endorsed the plan and com- 
mended the Commissioner for his cour- 
age, his unusual foresight, and his un- 
selfish determination to do a real piece 
of work for the life insurance business 
and the institution of insurance in gen- 
eral, by raising the standards and offer- 
ing real protection to the business in the 
licensing of its agents. 

Through the Pennsylvania State As- 
sociation of Life Underwriters the local 
underwriters associations, including the 
two largest groups in Pennsylvania, the 
Philadelphia and Pittsburgh Life Un- 
derwriters Association, formally endorsed 
and commended the plan. Many life 
underwriters, managers and_ others 
throughout the state are now enthusi- 
astic for the benefits of the new plan 
and agencies, the stimulus derived from 
the raising of the standards for the li- 
censing of insurance men. Many agen- 
cy groups and life underwriters asso- 
ciations have formed quizz classes, where 
the questions used in the examinations 
given or other possible questions are 
used as a basis of training for the new 
men entering the business and for the 
old men desiring to qualify. Several of 
the companies are issuing primers, first 
readers, questions and answers, or other 
short forms of preparation for the ex- 
aminations. The agency groups through- 
out the state seem to be busy acquiring 
additional information as well as pre- 
paring for the test of passing the ex- 
amination. 


Those Who Pass and Those Who Fail 


A report filed by the Department with 
the state association of life underwriters 
February Ist, is as follows: Out of a 
total of 4,101 applicants examined, 3,107 
or 76% have been in the life insurance 
group. Of these 14% failed as against 
36% in the casualty group and only 7% 
in the fire group, the numbers examined 
in these groups being 530 in the casualty 
group and 464 in the fire group. 

Of those appearing for life examina- 
tions the Department reports that about 
60%, or more than 1,800, have been new 
applicants, never before engaged in the 
business, while about 40%, or nearly 


(Continued on page 38) 








Massachusetts Mutual 


THE VERDICT 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For seventy-six 
years the Massachusetts Mutual has been building up a nation-wide 
reputation. Its friends are everywhere and are ever ready to testify to 
the efficient service that it always renders. There is no better company 
‘c buy from and none better to represent in the Field. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Life Insurance Company 
Springfield, Massachusetts 


More than a Billion and a Half of insurance in force 














Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
jncreased owing to a larger average policy. 


The new dividend scale; in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 
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909,000 


CHECKS AND DRAFTS 
Were Paid Out by 


THE TRAVELERS 


In 1927 for Insurance Benefits 


Amounting to over 


78 Million 


Dollars 








* This represents an average of about 3,000 checks and 
drafts every business day during the year. 


THE TRAVELERS 


The Travelers Insurance Compan 
The Travelers Indemnity Company The Travelers Fire Insurance Company 


HARTFORD CONNECTICUT 
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Prudential Issuing 
A Child’s Endowment 


MATURING AT AGE 25 OR 40 





Return of Premiums With Interest 
Prior to Age 15; Full Insurance 
Thereafter 





‘he Prudential announced last week 
the issuing of Child’s Endowment _poli- 
civs. These policies will be issued on 
two forms, namely, Endowment, payable 
when the child reaches Age 25, and En- 
dcwment, payable when the child reaches 
Ave 40. 

in event of death of the child before 
atiaining fifteen years of age, all pre- 
miiums paid will be returned in full with 
5% compound interest. Upon attaining 
the age of 15 the amount of insurance 
applied for automatically goes into ef- 
fect, and becomes payable in event of 
death or maturity thereafter. 

In the event of total and permanent 
disability of the child after attaining 15 
years of age, the payment of all subse- 
quent premiums will be waived and the 
insurance will become payable in instal- 
ments over a period of ten years during 
such disability. 

The policy further provides that upon 
the death of the’applicant prior to attain- 
ment of the age of 20 by the insured 
child, the policy shall be made fully paid- 
up, no further premiums to be required 
and the insurance to be payable as speci- 
fied in the policy. 

It is also stipulated that upon total 
and permanent disability of the appli- 
cant prior to the child reaching the age 
of 20, provided the applicant is then not 
more than 60 years of age, the payment 
of all subsequent premiums will be 
waived while the applicant remains to- 
tally disabled. 

Amount of Policies Issued 

Endowment at Age 25 the company 
will issue a policy for a child four years 
old for $1,000 providing the applicant is 
not over 45 years old. Five to seven 
years old, also $1,000. From 8 to 9 years, 
$1,500; at Age 10, $1,800; Age 11, $2,200; 
Age 12, $2,800; Age 13, $4,000, and Age 
14, $7,500 ae 

For Endowment at Age 40, the limit 
amount on a child will be $1,000, provid- 
ing the applicant is not over thirty-five 
years. From two to three years, $1,000; 
from four to five, $1,500; at six years of 
age, $2,000; at Age 7, $2,500; at Age 8, 
$3,000; at Age 9, $3,500; at Age 10, $3,700; 
at Age 11, $4,600; at Age 12, $6,200; at 
Age 13, $9,300, and at Age 14, $20,000. 





A MISSISSIPPI APPOINTMENT 


The Penn Mutual announces that J. 
N. McLean, general agent at Jackson, 
Miss., has appointed Dr. Henry Minor 
F; ser as associate general agent. Dr. 
Faser has for many years been the head 
and front of educational pharmacy in 
this state, holding such titles as director, 
secretary, vice-president and president in 
many professional organizations, both 
within his own state and in those of 
nitional reach. He has been active in a 
Variety of civic interests as well, and his 
business experience has included service 
as president of the Guarantee Bank & 
T ust Company of Oxford. He ranks as 
ore of the best known citizens of Mis- 
Si.sippi. 





POLICYHOLDERS LOSE FIGHT 


W. M. Ferris and several other St. 
I uisians holding policies of the Illinois 
inkers Life Association of Monmouth, 

. lost their fight to have the United 
“iates Supreme Court review their suit 
ainst certain directors and trustees of 
© company. On February 20 the high 
Court declined to entertain the case. 


t 


DETROIT’S $2,000,000 COMPANY 





Michigan Life Expects to Start March 1; 
Former Gov. Groesbeck Heads 
New Organization 

The Michigan Life of Detroit is the 
name of the latest insurance company 
which has been organized in Michigan 
with an authorized capital of $2,000,000 
and a surplus of a similar amount. The 
company will add health and accident 
lines to its service through the acquisi- 
tion of smaller companies now serving 
their clients with these lines. Several 
smaller Detroit concerns are reported to 
be considering the sale of their businesses 
to the Michigan Life, 

While the company has announced no 
definite day for the start of formal op- 
erations, it is expected that application 
will be made to the state insurance de- 
partment in time to start writing insur- 
ance on March 1. The offices will be 
located in Detroit. 

Alex J. Groesbeck, former Governor of 
Michigan, is president of the new com- 
pany. Leonard T. Hands, former state 
insurance commissioner and a_ well 
known insurance man, is vice-president 
and general manager. A. J. Crawford is 
also a vice-president, Wesley G. Beau- 
mont, formerly of the Michigan Mutual 


Life and the National Life of the U. S. 
A., is seeretary, and L. Whitney Wat- 
kins, chairman of the state board of ag- 
riculture and director of the Peoples 
State Bank of Manchester, is treasurer. 
Col. Samuel D. Pepper, of Lansing, is 
general counsel. 

In addition to the above officers, the 
directorate, which will eventually be in- 
creased to thirty-five members, now in- 
cludes O. L, Smith, Vern V. Moulton, 
Wm. M. McLachlan, Dr. J. H. Green- 
wood, George W. Auch, S. E. Lamb, 
C. I. Webster, George J. Burke, Senator 
C. A. Sink, Alexander Reid, John H 
Hands, Edgar A. Guest, Wm. E. Mc- 
Namara, Clare Retan, Lee W. Cahill, 
Charles A. H. Thom, John T. Mallett, 
Wm. E. Robb and L. H. Green. 





- MERSHON TALKS IN CHICAGO 


Leroy A. Mershon, the newly elected 
vice-president of the U. S. Mortgage & 
Trust Co. of New York, made his initial 
address in his new capacity before a 
group of Chicago Life insurance men on 
Monday. Mr. Mershon’s topic was, 
“What and When is Adequate Insur- 
ance?” This is the first of a number 
of talks which Mr. Mershon plans to 
make before life insurance men. 


H. S. BROWNLEE RESIGNS 





To Be Succeeded As Secretary of Pitts- 
burgh Life Underwriters By Wm. 
L. Milligan 
Harold S, Brownlee, who has been 
executive secretary of the Pittsburgh 
Life Underwriters Association since the 
incorporation of that body in 1925, has 
resigned to take up active insurance 
work. He will become agency secretary 
of the New England Mutual’s Pitts- 

burgh agency. 

His successor is William M. Milligan. 
Mr. Milligan was prominent in college 
work and is at present teaching high 
school mathematics. He took office on 
March 1. 





CENTRAL BUREAU FOR BOOKS 


There is being offered in one central 
place in Boston an opportunity to ex- 
amine new books on insurance and re- 
lated subjects. This is the Central In- 
surance Publicity Bureau. Books may 
be borrowed for twenty-four hours. Har- 
riet O. Boone is in charge. 




















BEVERLEY DUER 











AN OVERSOLD 
CONDITION 


HEN oversold policyholders fall into the “lapse 

and surrender” classes, the underwriter’s effort 

in placing the insurance has been wasted. It is impor- 

tant to the underwriter to sell insurance. 
more important to him that it stay sold. 


One of the principal advantages of the insurance 
trust is that it is a safeguard against lapse and sur- 
render. In the funded insurance trust the continued 
payment of premiums is virtually guaranteed. 
booklet, “The Insurance Trust and Its Value to the 
Underwriter,” will be sent on request. 


National Bank of Commerce in New York 


TRUST DEPARTMENT 


C. ALISON SCULLY 
Vice-President 


Trust Officers 


MELVILLE W. TERRY 


It is even 


Our 
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LIVE-HINTS,“ FOR? BUSINESS 





‘CERTERS 
\ A 


—~ 
ons to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 





G, W.. Thomas, 

An Impressive Actna Life, 100 Wil- 

Blotter of liam Street, New 

G. W. Thomas York, is sending out 

a neatly printed blot- 

ter, reading: “Who is taking the risk 

if your life is not adequately insured?” 

* * x 

Someone has asked 

Answers Query the Pittsburgh Life 

Regarding Underwriters Associ- 

A Will ation if it is true that 

a man’s will is nul- 

lified by the birth of a child after the 

date of the will? The answer of the 
association follows: 

The birth of a child after the mak- 
ing of one’s Last Will and Testament 
does not nullify the Will; but in the ab- 
sence of evidence that the Testator had 
in mind, when making his Will, the pos- 
sibility of after-born children, the law 
requires that such child shall first re- 
ceive his or her share of the Estate in 
the same manner as though the parent 
had died intestate (without a Will). 
\fter this had been done, the balance 
of the estate would be administered un- 
der the terms of the Will. 

Where there is any probability of a 
Testator’s having additional natural or 
adopted children, a proper clause should 
be inserted in the Will to cover this im- 
portant contingency, although, strange 
to say, many supposedly competent at- 
torneys and trust officers seem to be 
wholly unaware of this fact, as evidenced 
by the numerous Wills in which no such 
provision is made. 

* 


* 
Edwin FE. A. Fisher 
A Good of the John Han- 
Budgeting cock, Boston, calls 
Idea attention to the so- 
called “Christmas 


Clubs” which have become an invaluable 
thrift institution of the masses. In De- 
cember, 1927, more than half a_ billion 
dollars were distributed in the United 
States to some 8.500,000 members, due to 
the enterprise of savings banks. 

Mr. Fisher makes the following points: 

“Did vou ever use a ‘Christmas Club’ 
to provide funds for payment annually 
of your life insurance premiums? So 
many of us struggle along and pay quar- 
terly. It’s like finding money to put 
aside weekly. and almost unconsciously, 
the few dollars which in fifty weeks ag- 
eregate the amount of our annual pre- 
mium. It is slightly less than four quar- 
terly premiums, and these weekly sav- 
ings draw a small rate of interest, so we 
make a double saving. 

“How start it, you ask? Deceive your- 
self; struggle along another year with 
your present premium payment arrange- 
ment, but on your next policy anniver- 


sary start a ‘Vacation Club’ or whatever 
it may be called, so that on the succeed- 
ing anniversary you will have your an- 
nual premium in hand two weeks earlier 
than necessary, instead of searching for 
it during the grace period. 

“This is simply budgeting your life 
insurance premiums; paying them week- 
ly, or monthly if preferred. You can 
then pay premiums when due and de- 
light your company and yourself. If you 
are convinced of the advantages of this 
scheme, you will teach it to your clients 
(policyholders), reduce your lapses and 
reinstatements, and materially facilitate 
the co-operation of savings banks and 
life insurance companies, to the great 
advantage of both. Incidentally, you 
would help to lower the cost of insur- 
ance; the saving of clerical labor neces- 
ary for reinstatements, the saving on 
“second notices,’ postage and printing, 
would be shown by increased surplus 
distributions.” 





Argyle Brown, Who Has Been With 
Company Since 1923, Made Manager 
at Terre Haute 
The Mutual Life of New York has 
appointed Argyle Brown as its manager 
in Terre Haute, Ind. Mr. Brown, who 
will assume his new duties on March 
1, will have his offices located in the 
Terre Haute Building, 12 South Seventh 

street. 

Mr. Brown joined the company in 1923 
as an agent at Evansville. Ind., under 
Louisville management. Shortly after 
that he was appointed district manager 
for Western Kentucky with headquar- 
ters in Owensboro, and after two years 
of service in that capacity, he was trans- 
ferred to Evansville and put in charge 
of the Agency’s branch there. His suc- 
cessful record made him the logical ap- 
pointee for a position in which there 
is larger scope for development and ser- 
vice, and his appointment is in accord- 
ance with the established policy of the 
Mutual Life of filling managerial posi- 
tions from the ranks. The company has 
a definite rule in making such promo- 
tions, basing its selection solely upon 
character and abilitv. 

George M. Rynick. Mr. Brown’s pre- 
decessor, is to be relieved from duty on 
the last day of February under the com- 
pany’s retirement plan in recognition of 
long and faithful service. 








NEW LONDON LIFE BUILDING 

A sixteen page special supplement of 
“Canadian Insurance,” published in To- 
ronto, has been issued. entirely devoted 
to the London Life and its beautiful new 
building, 


5% COMMISION INCREASE 


Aetna Makes This Effective On Some 
Of The More Popular Plans 
Of Insurance 

Announcement of a 5% increase in the 
rate of commission paid agents on poli- 
cies issued on and after March 1 on 
some of the more popular plans of in- 
surance was made by Vice-President K. 
A. Luther of the Aetna Life in a re- 
cent Ictter to the field force. The in- 
crease applies particularly to insurance 
up to and including 55 years in age and 
$10,000 in amount. 

The change will specifically affect the 
present commission schedule of the Or- 
dinary Life, Accumulative Life, Life 
Monthly Income, principal and 6% in- 
come and the Life Partnership plans of 
insurance. 

Vice-President Luther says that the 
action was taken by the company in 
the belief that it would have a material 
effect in increasing the average size of 
its policies, this being one of the most 
important items in the overhead costs 
of a life insurance company. 





PRES. LAW AT VALLEY FORGE 

Representing his native state of South 
Carolina, by request of her governor, at 
the one hundred and fiftieth anniversary 
of the historic encampment of the Revo- 


lution at Valley Forge, President Wm. 
A. Law, of the Penn Mutual, made the 
principal address of the recent military 
service celebrating South Carolina Day, 
in the Chapel of the Colonies at Valley 
Forge, Pa. 











TWO MEN 


We have two new 


territories for tw: 





good men under 
real general agents’ 
contracts. 

Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 




















HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


RRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Denver Des Moines 

















T. F. BENNETT SUPERVISOR 


T. F. Bennett has been promoted to 
general agency superviscr for the Lorick 
and Vaiden Agency of the Missouri State 
Life and will have charge of the Georgia 
organization of the agency. He has been 
with the agency for the past six years. 








in America then and there. 





are invited to apply to 





DAVID F. HOUSTON 
President 


34 Nassau Street 


Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
of New York 


2nd Vice- President and Manager of Agencies 


The Mutual Life began 


GEORGE K. SARGENT 


New York, N. Y. 




















GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7501 





MANAGERS 


INSURANCE CO. “ncte: 








——s 








HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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oie Blackburn Thanks 
¥riends for Condolences 


H=R LETTER TO A. L. C. FRIENDS 





Frendly Handclasps and Sympathy Ap- 
preciated By Widow in Beautifully 
Worded Expressions 


irs. Thomas W, Blackburn, widow of 
th. former associate counsel of the Am- 
ercan Life Convention, who for years 
wes secretary and general counsel of 
thit body, has mailed to her friends in 
th: American Life Convention the fol- 
loving letter in response to the many 
nites of condolence received: 

| have not had the courage until now 
to write, altho my heart has been over- 
floving with gratitude to you and to the 
host of friends all over the country who 
have sent their loving messages of sym- 
pathy and who have been so generous 
in their praise of my dear husband and 
of his accomplishments. 

My heart still rebels at what seems 
to me the untimely passing of a great 
and good man, butt my head is begin- 
ning to see that perhaps it was better 
to go now at the peak of his career, in 
full possession of all his faculties, with 
a host of friends and admirers all over 
the country, and a record of deeds well 
done of which anyone might well be 
proud, than go slowly down the hill to 
feebleness and perhaps obscurity, for he 
was an extremely proud man and would 
have chafed under those conditions. 

“T count it the great privilege of my 
life to have been permitted to occupy 
for twenty-three years the first place in 
his affections. If there is in me any- 
thing that is fine or good, I think it 
must have come from constant asso- 
ciation with a nature so noble and ex- 
alted. But I was not ready to give him 
up. 

“The flowers were so lovely; the beau- 
tiful red and white A. L. C. piece was 
breath-taking in its beauty and_ fra- 
grance. How pleased he must have been 
if he knew! 

“But exquisite as the flowers were, 
the thing which brought balm to my 
aching heart that day was the presence 
of the American Life Convention friends 
and other of his associates who came 
from a distance to pay their respects 
to his memory. Their warm friendly 
handclasps and the sympathy that shone 
from their dear eyes, as they came to 
me in my home, gave me courage to go 
on, and I shall always hold it in sweet 
remembrance. To all of them, and to the 
host of others who would have been 
there, I know, had it been possible, I 
give my sincere thanks. 

“Tl do not dare think of a future for 
myself which cuts me off from the 
friendships of so many years in the A. 
L. C, and I trust that if any of you 
come to Omaha at any time, I may have 
the pleasure of a little visit with you. 
I shall need you all so in the sad times 
ahead when I shall be ‘seeing the road 
thro’ tears.’ 

“But this I know—that God is good 
and that He will give to those of us 
who mourn His peace.and help, and I 
also know ‘that flights of angels’ at- 
tended my dear one ‘straight to the 
throne of the Master he loved and 
served so well.” These thoughts are 
most comforting. 

With a heart full of love and thanks 
t you all, I am, Sincerely yours, Alice 
I}. Blackburn. 





NEW VICE-PRESIDENT 





F-ank D. Kirven Promoted By Man- 
hattan Life Insurance Co.; Expert 
In Financial Matters 
Frank D. Kirven has been appointed 
ce-president of the Manhattan Life. 
i'e has been comptroller of the com- 
iny for some time and is an expert 
bout financial matters. 
ife, by the way, has one of the best 


{ the life insurance company financial 
xhibits. 


The Manhattan | 


Hull Attacks Banks 
Which Sell Policies 


TO MAKE SAME TALK ON COAST 








Calls Principle Wrong; Says Some Are 
Bullied Into Buying When Dealing 
With Banks 





Roger B. Hull, managing director of 
the National Association of Life Under- 
writers, now on a speaking tour which 
will carry him from Denver to the Coast, 
is attacking the general proposition of 
banks and trust companies selling life in- 
surance and is hitting right out from the 
shoulder. He talks in Denver today and 
will make the same address on the Coast 
in the center of the Bank of Italy agi- 
tation. 

He makes a direct charge that certain 
banks and trust companies are using 
their influence and taking advantage of 
the confidence growing out of their pro- 
fessional relationship in the selling of 
life insurance. He cites instances to 
prove his point. He declares that some 
of these financial institutions have gone 
to the employes and told them that with- 
in their institution was a veritable gold 
mine of profit; that this gold mine was 
in the life insurance which could be 
written on the basis of contracts and 
leads which each employe could estab- 
lish with the clients of the bank and 
upon the basis of confidential informa- 
tion which each employe could secure 
from the files. 


Plenty of Pressure Being Used 


Mr. Hull further declared that plenty 
of pressure has been brought to bear to 
make the employe understand the bene- 
fit of active participation in the rounding 
up of life insurance business. As an in- 
stance of this high pressure he cited the 
position of the employe of the bank who 
has the opportunity to handle applica- 
tions for loans to the depositors as a 
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great temptation to take advantage of 
the situation by splitting the commission 
on additional life insurance suggested in 
connection with the loan. He declared 
that borrowers have found themselves 
compelled to take as large a policy as the 
situation warrants — sometimes larger 
ones. He also made this statement: 

“A receiving teller or bookkeeper of a 
bank sees a check of a depositor drawn 
and cleared to the credit of an insurance 
agency, and on the basis of this informa- 
tion he goes to the depositor and, re- 
minding him that his line of credit de- 
pends on the bank’s largesse, virtually 
demands that the depositor hereafter 
place his insurance through the insurance 
department of the bank. In one in- 
stance, where a preliminary check had 
been drawn and cashed, but it was found 
upon inquiry by the bank’s employe that 
the medical examination had not actual- 
ly been had, a refund of the money paid 
was suggested, and the policy was pur- 
chased per force through the insurance 
department of the bank.” 

Economic Tyranny 

In Major Hull’s opinion selling life in- 

(Continued on page 17) 














“Wait a momént, Joe! I hear you closed Wallet for $25,000 


when he wouldn’t even talk to me about my proposition. 


come?” 


How 


“Just the usual way, Bill. Wallet simply wanted complete 


protection. 


I closed him in 15 minutes. 


Why don’t you sell 


Perfect Protection for the Reliance Life?” 


SUBSTITUTE FOR TERM 





New Policy Of Canada Life Is Called 
Graduated Premuim Policy”; Decline 
In Net Outlays 

The Canada Life is issuing a new 
graduated premium policy which is 
called a good substitute for term insur- 
ance. 

rhis table shows how the net outlay 
grows smaller: 


Year Premium Year 
MO Wicennecndead $75.70 11th 
MP Sedccucuwes 72.31 12th 
JE anscccaccces, SG Been 
4th ieeeaddaewas 101.68 14th 
WY dickccasauke 117.28 15th 
6th édevniwaana 112.91 16th 
WU 0k 08eseances 111.49 17th 
rae 110.07 18th 
WEEE aves caseeees 108.63 19th 
WD cucaceneucns 107.21 20th 





(After the twentieth year the net out- 
lay continues to drop, becoming less each 
successive year, providing present divi- 
dend scale is maintained. In all figures 
relating to dividends we have used the 
actual dividend scale for 1928, but no es- 
timate of future earnings is intended.) 

It will be noted that after deduction 
of dividends the second annual premium 
is actually lower than the first, and the 
third premium (two years after the pol- 
icy 1s secured) is only $10.98 more than 
the initial premium, although when the 
third premium is paid the assured has 
$3,000 Ordinary Life insurance and only 
$2,000 Term insurance. The fourth pre- 
mium requires the addition of only $15 
over the third, although $4,000 Ordinary 
Life is then in force, and $15.60 is all 
that is added to the fifth, completing the 
whole $5,000 Ordinary Life; thus making 
the increases very gradual and allowing 
aman to adjust his budget without dif- 
ficulty. From the sixth premium on, the 
net premium required becomes smaller 
again and continues to reduce as long as 
the policy is in force. 


CONDUCT FOUR-DAY SCHOOL 

Lester O. Schriver, assistant superin- 
tendent of agencies of the Aetna: Life, 
and Thomas A. Keith, field’ supervisor, 
conducted this ‘week a four-day insur- 
ance school at the office of the A. E. 
Mielenz General Agency at Milwaukee. 
Mr. Schriver instructed ‘classes in life in- 
surance and Mr. Keith in accident and 
health. About sixty agents of the com- 
pany attended. Following the school, 
Mr. Schriver left for Denver, where he 
will address the annual congress of the 
Colorado Life Underwriters. He will 
also visit Salt Lake City, Kansas City, 
Topeka and Des Moines, returning to 
Hartford March 14. Mr. Keith will visit 
general agencies at Chicago, South Bend, 
Grand Rapids, Flint and Detroit before 
returning to the home office. 

DIES PAYING PREMIUM 

While paying a premium in the Water- 
bury, Conn., office of the Metropolitan 
Life Mrs. Clara Roberts dropped dead. 
As the premium was not due until the 
next day, it was returned. 





EATON IN THE SOUTH 
Robert K. Eaton, vice-president of the 


-John Hancock, is in the South on a va- 


cation trip. 
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Expense and Disability Hearing 


(Continued from page 1) 


rcom was so packed that the insurance 
people crowded in with great difficulty. 
Some companies had as many as three 
men, the Travelers, for instance, being 
represented by Vice-Presidents Flynn 
and Brosmith and Actuary Morris, Wil- 
liam H. Davis, vice-president of the Pa- 
cific Mutual, came the farthest distance 
to attend the meeting—from Los An- 
geles. President Myrick and Managing 
Director Hull of the National Associa- 
tion of Life Underwriters were present. 


Spirit of Discussion and Sacrifice 

Superintendent Beha started the meet- 
ing by thanking the committee of five 
actuaries for the work they did in arriv- 
ing at the recommendations which they 
offered as the basis for the new code 
amendments. He told how regulations 
of acquisition expense by Departments 
was growing in different divisions of the 
business, especially in casualty and surety 
insurance, and he declared such results 
could not have been accomplished if 
there had not been a spirit of self sac- 
rifice. In casualty and surety insurance 
the Department had definitely limited 


the commissions and the number of 
agents and had graded commissions. 


There had been acquiescence on the part 
of companies for the general good of 
the business. 

“If that is so in other lines of busi- 
ness it can be accomplished in life in- 
surance, too,’ he said. “It is in this 
spirit that we meet today and we want 
your discussion and criticism. If you do 
not like the recommendations drafted 
let us hear your objections and iron them 
out. That is the best way to enter into 
such a program and [ want to thank you 
all for coming.” 

Mr. Beha then declared that he wanted 
it understood that the Department was 
not attempting to lower agents’ commis- 
sions. He said that from time to time 
resolutions had been passed by life un- 
derwriters’ associations against radical 
revision of Section 97. In his opinion a 
revision would not require any reduction 
of commissions to agents of economic- 
ally managed companies. It was desired, 
however, to curb certain tendencies to- 
ward extravagance as the valuable lesson 
taught by the Armstrong investigation 
should not be forgotten. 


Mr. Hipp’s Talk 


Mr. Beha then introduced Grady H. 
Hipp of the actuarial department. Mr. 
Hipp said in part: “The Insurance De- 
partment has been giving Section 97 
much study for years. Many phases of 
it have not been satisfactory. We have 
known for some time that changes would 
be necessary. We approached the sub- 
ject with some fear and trepidation as 
we know the tremendous interests in- 
volved and the necessity of arriving at 
a solution which would be a real solu- 
tion. In a preliminary report to the leg- 
islature last week by Superintendent 
Beha, the question of Section 97 and re- 
lated sections was touched upon briefly.” 

Mr. Hipp then briefly sketched the 
recommendations made by Mr. Beha 
which were published in The Eastern 
Underwriter recently. Continuing, Mr. 
Hipp said: 

“We are all agreed that Section 97 
has been of incalculable good to life in- 
surance business throughout the nation, 
and without it life insurance would not 
be on its present high plane. Restric- 
tions are more severe, but in the long 
run they prove best for the business. If 
you can accomplish the betterment of 
the business gradually by study and 
frank confidence in each other you can 
avoid another cataclysm in the future 
such as the one which led up to the 
Armstrong investigation, and at the same 
time the agents can be protected. In 
the long run what is best for one 1s 
best for all. As the Superintendent says, 
revision along the suggested lines would 
not require any reduction in commis- 


sion to agents of economically conducted 
companies, but certain extravagances 
should be curbed before reaching alarm- 
ing proportions. 
Many Chances Since 1906 

“There have been many changes in 
insurance since 1906. New lines of busi- 
ness have been developed within life in- 
surance such as the tremendous devel- 
opment of disability, accidental death 
benefits, non-medical, and perhaps what 
is of even greater significance, changes 
in field organization, especially in agency 
and branch office organizations. These 
developments have reached a_ point 
where change are essential, The Super- 
intendent has outlined. the need for 
bringing some of those changes in the 
form of acquisition expenses under the 
expense limitation. He has outlined some 
of the principal objects of revision of 
Section 97. Whether we all agree with 
every particular of the program before 
us is not so important as that there 


- be no disagreement that those principal 


things which should be accomplished 
should be put into effect. 
“Undoubtedly, there should be more 
adequate control upon commission com- 
pensation for production of new business. 
It is immaterial what that compensation 
shall be called if it really covers com- 
pensation for production of new _ busi- 
ness. It is not for the Department to 
say how high premiums shall be or how 
low, but if a company wants to reduce 
premiums to the lowest point possible 
with safety to policyholders, it should 
not be unable to do so. If the law regu- 
lating expense provisions can be enacted 
in such a way as to make possible sound 
and safe reduction of premiums, the De- 
partment thinks such an amendment 
should be put on the books. 
Against Artificially Created Business 
“We are also against anything that 
will artificially foster business. Some 
companies are writing term insurance 
for no other purpose than to get by 
Section 97. That is an undesirable situ- 
ation. There certainly should be some 
effective control of agency and branch 
office expense. This we believe can be 
accomplished by placing under first year 
expense limitations agency and branch 
office expenses’ in excess of a certain 
point. Salaries of home office agency 
executives, expenses of advertising, etc., 
also must be considered. The total ex- 
pense limit today is absolutely mean- 
ingless. The proposed total expense limit 
with certain recommendations I am con- 
vinced will not handicap any company 
that wants to be properly and economic- 
ally handled. 
New Companies 


“Under the present law it is practi- 
cally impossible to organize any new 
mutual company in this state... We know 
it is difficult to organize new stock com- 
panies. While we are not anxious to 
organize a flock of new stock and mu- 
tual companies in this state, it does 
seem that the prohibition against new 
stock and mutual companies should be 
remedied.” 

Mr. Hipp then told of the appointment 
of the committee of five actuaries and 
the comments and letters which had fol- 
lowed the appointment of the commit- 
tee and the sending to the companies of 
the draft of the new bill. He offered 
some recommendations which he said the 
Department would like to make as each 
sub-division of the section was taken up. 
These recommendations will be found 
later in this story. 

Position of New York Life 


Harry Bottome of the New York Life 
was the first speaker. He read a state- 
ment from the New York Life relative 
to the bill recommended by the actuarial 
committee. The letter praised the ap- 
pointment of the committee and said that 
the report was probably the best that 


could be reached under existing circum- 
stances. Without discussing in detail the 
proposed amendment, the New York 
Life said in the letter that it regretted 
that its position was unfavorable to the 
proposed legislation, notwithstanding the 
fact that it would give the company on 
experience of the years 1926 and 1927 a 
larger excess of allowance over expenses 
for first insurance year than under the 
present law. 

The letter then went on to say that 
Section 97, enacted twenty-one years 
ago and evolved to its present form over 
a period of years by amendments and 
departmental rulings, had stood the test 
of time and had guided and controlled 
life insurance very well in a period of 
great prosperity. It has received the 
interpretation of the courts, written in- 
structions of the Attorney General, and 
Departmental attention. It had been en- 
acted to correct certain abuses and re- 
sults proved the wisdom of the law. 

The company did not think such a 
fundamental law should be altered or 
changed unless a great emergency ex- 
isted or there was a wide deviation from 
sound business practices _ prevalent. 
The company does not believe such 
practices have sprung up. The proposed 
amendment meant radical changes. 

The letter was signed by Thomas A. 
Buckner, vice-president. 


Position of E. E. Rhodes 


E. E. Rhodes, vice-president of the 
Mutual Benefit, followed Mr. Bottome. 
Personally, he felt that the proposed 
bill was a hodge-podge, a hasty pudding, 
a case where at a conference the aim 
seemed to be to draft something where 
all could get along comfortably, which 
he did not feel should be the motivating 
method in drafting a bill of this impor- 
tance. Section 97 stood for a certain 
principle which all companies desiring to 
be economically and ably managed rec- 
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NOTABLE GAIN IN ASSETS 


The Bankers Life Company increased its Total Ad- 
mitted Assets to more than $100,000,000 in 1927. 


The Company’s exact total of Admitted Assets on De- 
cember 31, 1927, was $103,615,053.81, which was a 
gain of $12,901,440.60 as compared to the total of 
Admitted Assets on December 31, 1926. 
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ognized and the new draft got away 
from that principle. 

There followed an interesting colloquy 
between Nelson B. Hadley and Mr. 
Beha on the one side and Mr. Rhodes 
on the other, in which the Departmental 
executives tried to find out what the 
principle was which Mr. Rhodes had in 
mind. After a number of exchanges of 
badinage between the three it developed 
that what Mr. Rhodes was referring to 
was mortality gains arising. from selec- 
tion of new business available for ac- 
quisition expenses. Mr. Hadley wanted 
to know if the mortality gains in the 
present Section 97 were more represen- 
tative of the real gains and real condi- 
tions than in the proposed amendment. 

Mr. Rhodes answered: “If you are 
dealing with the present assumption in 











DES MOINES, IOWA 











impairments, it presents ‘ 
without physical examination. 


The Retirement Income Policy, 


A POLICY FOR EVERY APPLICANT | 


The Lincoln National Life is now in position to offer everybody a policy. 


In addition to its wide scope of policies written over an age range of from 1 day 
old to 70 years and its substandard service covering employment hazards and physical 
a Retirement Income Policy 


which has death benefits, 


loan values and providing either a life annuity cr refund annuity to begin at an age 
elected by the insured, gives Lincoln National Life agents a chance to offer some form 
of policy to every applicant. 


written upon men or women 


cash surrender values, 
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Cink uP()wm THE () LINCOLN) 
The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building 
More Than 515 Millions in Force 


Fort Wayne, Indiana 
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but if 


Section 97 I will say ‘No,’ you 
are devling with the principle involved 
| will say "Wea. 
Much Unanimity 

In the discussion which followed, quite 
a numler of actuaries participated and 
it was -cen that the great majority pres- 
ent woe anxious for a revision of Sec- 
jon 97 and allied sections, and there was 
an evident belief that competitive con- 


(itions could be remedied by the pas- 
- amendments to the act which 


sage | 

in becn on the statute books for such 
a lone time. Some of the representa- 
tives ©! smaller companies took the po- 
sition “hat competiticn was forcing the 
expense scale upwards. One of the rep- 
resentatives of the larger companies, 
Charles Hommeyer of the Union Cen- 


tral, did not think the limitations under 
the present Section 97 had much signifi- 
cance. 

Superintendent Beha at the end of the 
session asked for a show of hands and 
it was then seen how strong was the 
sentiment for the proposed bill. In view 
of the recommendations of changes 
which had been proposed by Actuary 
Hipp and which had been discussed in- 
dividually the bill will be changed to 
meet the recommendations and offered 
at the next session of the New York 
legislature as there is not time now to 
draft it, submit it to companies and then 
have it passed. It will probably also go 
to the National Convention of Insurance 
Commissioners. The Hipp recommenda- 
changes are summarized as 


F follows: 


adiucdh sk eee 


es nee 
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Hipp Recommendations 

In Section 97, sub-division 2, more 
leeway is given to small companies about 
expense limitations. Their percentage 
may decrease 1/10th of 1% for each mil- 
lion in force over $5,000,000 instead of 
1/5th as was contained in the draft of 
the new bill sent out February 4. 

In paragraph 5, sub-division 2, Section 
97, the following words were inserted: 
“the amount by which 2/3rds of the total 
salaries of managers, assistant managers 
and other local agency supervisors may 
exceed the average of such salaries for 
the preceding fourteen years.” 

The purpose of that recommendation 
is to give some relief to a company in 
the throes of changing from general 
agency to branch office system, and also 
to a company which is expanding its 
territory. 

Another change is that no corpora- 
tion shall pay or permit to be paid a 
first year’s commission in excess of 50% 
of the premiums on any policy issued 
by such corporation. 

Still another change in Section 97 is 
that amounts of insurance referred to 
shall not include the amounts payable 
under accidental death benefits incor- 
porated in life insurance policies. 

110% Excess 

In Section 85 under the paragraph of 
When the actual premium charged for a 
policy is less than the net premium for 
such policy increased by one dollar for 
cach $1,000 of insurance the computa- 
tin is to be according to the American 
Men's Table basis without any loading. 

Section 96 the following is added 

: draft: “or the company may in- 

‘its new business over the largest 
nt issued in any one of the years 

ately preceding in the proportion 

the first year expense limit for 

‘ preceding year bears to the first 
_expenses of that year, defined in 

n 97 of this chapter, provided that 

event shall a proportion in ex- 

tf 110% be used.” 


_ AGENTS WIN CLOCKS 
ixty-two agents for the Missouri 
Life have been awarded Seth 
mas eight-day clocks as a reward 
having successfully completed one 
ars continued membership in the 
n-a-Week-Club. The letters in the 
‘une of the club are used on the clocks 
stead of numbers. Each clock is beau- 


‘fully engraved with the name of the. 


mber, 


Kidding Of Beha Leads 
Conference To Success 


LIGHT THROWN ON DISABILITY 





Standardization Committee Of Five Ap- 
pointed; Hunter, Rhodes, Hutcheson, 
Henderson And Others Wisecracked 





There were no heated discussions at 
the New York Insurance Department 
hearing Friday, of more than one hun- 
dred company representatives on the 
question of amending the New York in- 
surance code relative to expenses. Not 
even the inclusion of the American 
Men’s Table of mortality caused any 
talk. Instead, it was a session at which 
the best of good humor prevailed, while 
at the same time there was plenty of 
discussion. The same applied to the dis- 
ability conference for standardization of 
provisions and clauses at the afternoon 
session. The latter resulted in the ap- 
pointment of a committee of five to take 
up disability, which committee will make 
a report to the Superintendent after 
which there will be another general 
meeting of companies to consider rec- 
ommendations of the committee. 

One reason why the meetings ran so 
smoothly was that the Superintendent 
had his battery of wisecracks in full 
swing. This is his system of conduct- 
ing hearings with an extensive use of 
repartee and a slight tinge of sarcasm in 
his questions. 

When Beha Cuts Loose With Repartee 


Superintendent Beha fires his repartee 
and pointed question guns whenever a 
hearing gets into the doldrums, or he is 
charged by a squadron of experts too 
uncomfortably, or when speakers indulge 
in subterfuge and try to drive him into 
a corner or when tension reaches too 
high a point and relief is needed. His 
kidding of some of the most famous 
actuaries in the country, such men as 
Henderson, Hutcheson, Rhodes, Hunter 
and Laird, showed that he was working 
at top form. 

Mr. Beha began his kidding remarks 
when he noticed that an actuary from 
Canada was so hemmed in that a part of 
his chair was in the meeting room and 
a part was in the foyer. A thick haze 
of tobacco smoke from the cigarettes of 
reporters standing just outside the room, 
combined with the fumes of William 
BroSmith’s pipe—there were lots of 
pipes in operation—had him gasping. 

“How does it feel for a man from the 
North woods to be in such a crowd?” 
asked Mr. Beha. “I suppose you could 
use a whiff or two of that North woods 
air now.” 

Tries To Trap Rhodes And Hunter 
Into Positive Statements Of 
Criticism 
The Superintendent and Nelson B. 
Hadley, chief examiner of life compa- 
nies, tried to make E. E. Rhodes tell in 
one word why he thought the new ex- 
pense bill of the Department violated 
any principle embodied in Section 97, 
which has been on the books for twenty- 
one’ years. When Mr. Rhodes tried to 

explain his position Mr. Beha said: 

“If this were a court of law I’d make 
you answer Yes or No. However, this 
is not a court and we are here on a 
basis of comradeship and understanding, 








trying to 
problems.” 

Finally after he had several times fa- 
cetiously told Mr. Rhodes that he was 
not in the good graces of the Superin- 
tendent because he wanted to explain his 
position instead of answering Yes or No, 
Mr. Rhodes arose and said: “If you will 
give your permission The Lost Soul will 
now speak.” 

At another time Mr. Beha said to 
Mr. Rhodes: “We have always been 
good friends despite your idiosyncrasies.” 


Getting Hunter In A Corner 

Trying to trap Arthur Hunter of the 
New York Life into the defense of a 
position taken by the latter, Mr. Hunter 
finally said: “Years ago I learned never 
to argue with a chairman.” Again try- 
ing to pin Mr. Hunter down to an ad- 
mission the latter refused to fall for it, 
saying: “You know I am a Scotsman.” 

After trying to get agreement in an 
interpretation of a subject discussed Mr. 
Beha said: “This thing should be so 
simple that even an actuary could ex- 
plain it.” 


The Disability Hearing 

At the disability hearing in the after- 
noon the Superintendent cut loose with 
several wisecracks about the ninety day 
clauses. He thought he could best un- 
derstand them by putting himself in the 
position of a man who had pneumonia 
for three months. 

“What I want to know is whether 

I can cash in or not,” he said. “How 
long do I have to be sick before I get 
anything? If [ am ill one day shorter 
than I should be, how would that affect 
my disability collection status?” 
_ Mr. Beha said he had several policies 
in a certain company and he wanted 
to find out whether he had been stung 
on these policies. “I think I'll have to 
read my policies,” he said. 

Upon several occasions he asked com- 
pany representatives to put up their 
hands if they paid disability at a certain 
time following the disability. M. A. Lin- 
ton, of the Provident, who was jammed 
in his chair uncomfortably, put up his 
right hand so many times that he finally 
got tired and started putting up his left 
hand. 

When one actuary sought to clarify his 
explanation after repeated queries of the 
Superintendent, Mr. Beha cut loose with 
this: “Why you could explain the Ein- 
stein Theory.” 

Putting Hutcheson Through Grill 

The question of increasing disabilities 
after five years came up and Mr. Beha 
asked W. A. Hutcheson of the Mutual 
if there were any sound economic basis 
for such a clause. The following dialogue 
then took place: 


thresh out and solve these 


Mr. Hutcheson: “We feel that it 
meets a need.” 

Mr. Beha: “How are you going to 
compute it?” 

Mr. Hutcheson: “We can compute 


that as well as anything else.” 

Mr. Beha: “What is the excuse for 
such a clause?” 

Mr. Hutcheson: “Most policies are 
on men of small means who use up their 
funds quickly. It is necessary to in- 
crease disability so they can live.” 

Mr. Beha: “That is a very eleemosy- 
nary idea, but how is it practical?” 

Mr. Hutcheson: “Why not?” 
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CROCKER ON MARGINS OF SAFETY 





Tells What He Said About Mortality 
Tables At Recent Convention of 
John Hancock In Boston 

In the course of his address at the 
recent convention of field leaders of the 
John Hancock at Boston, President 
Crocker referred to the element of mor- 
tality in the life insurance situation, and 
took occasion to speak of the adequacy 
of the American Experience Table, stat- 
ing that while it was rough in spots and 
therefore not ideal, it was nevertheless 
ample as a measuring stick. He does 
not see any reason for change from the 
present practice. In this he was un- 
doubtedly thinking of the possibility of 
a new table as a statutory requirement. 

President Crocker also referred to the 
altogether fair and just price at which 
the American people are being served 
with life insurance, when the actual serv- 
ice to policyholders and beneficiaries is 
taken into account. 

In connection with the tendency to 
decrease the safety margins in premiums 
he called to mind the possibility that the 
large element in the insuring of new 
lives, which has been such a prominent 
factor in the last quarter of a century 
(particularly in the last dozen years) 
might be likely to disappear gradually 
with the insuring of so great a section of 
our public as has been achieved. 

He discussed the effect of the en- 
trance of these millions of new lives 
upon mortality and its effect in having 
contributed toward the low mortality 
rate experienced by the companies. 

The question he raised from this was 
whether a continuance of this effect 
could be expected to such an extent in 
the future. 

President Crocker stated that he was 
skeptical about skimming down the mar- 
gins of safety. The responsibility of the 
executives is to keep the institution safe. 

Mr. Crocker denies that he sharply 
criticized the American Men’s Table of 
Mortality in his Boston talk. 

JOHN ROEHRER DIES 

John Roehrer, aged 73, for many years 

engaged in insurance in Buffalo, N. Y., 


as Reehrer & Co., died last week. 
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A New Ruling of Decided 


Benefit to A¢tna Salesmen 


The Attna Life announces an increase in the first year 
commission on its following plans of insurance: Ordi- 
nary Life, Accumulative Life, Life Monthly Income, 
Principal and 6% Income, and Life Partnership. This 
increase applies to policies of $10,000 or over, up to and 
including age fifty-five, and is effective with policies 
issued on or after March 1, 1928. 


A recent Attna advertisement touched upon this Com- 
pany’s attitude towards its salesmen in these words, 
“Proud of the spirit and loyalty of its thousands of 
AXtna-izers, and striving to indicate its appreciation by 
serving however and whenever possible.” 


Another evidence of that attitude of cooperation is this 
decision to increase commissions. In this case the bene- 
fit to the agent is definite, for this arrangement— 
actually, directly, immediately—increases the income of 
the man who sells Adtna Life policies. That, certainly, 
is a genuine advantage. 


Any General Agent of this Company will be glad to dis- 
cuss this new ruling with brokers. 


“Etna Life 


Insurance Company 
Hartford Connecticut 
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Life Underwriters Need 
Many Qualifications 


no SUCH THING AS CHANCE 





C. M. Biscay, Ordinary Megr., Western & 
Southern, Speaks at National Frater- 
nal Congress on Agents’ Requisites 





In his speech before the National Fra- 
ternal Congress, held in Chicago, on Feb- 
rary 22, on “Production and Increase 
Sales,’ Charles M. Biscay, manager of 
the ordinary department of the Western 
& Southern Life, said that every man en- 
gaged in the life insurance business to- 
day is expected to possess a capacity for 
judgment, grit, character, honor and in- 
tegrity. In other words, the present day 
life insurance man must be resourceful 
and if he has been privileged to select 
and supervise men and build up a field 
organization for his company, he must 
be endowed with the requisites men- 
tioned and in addition, he must be pa- 
tient, courageous,’ decisive and capable 
of diag nosing human nature. With these 
qualifications, the field or agency execu- 
tive 1S fully equipped to select and di- 
rect men in the fundamentals of life in- 
surance salesmanship, he said. 

In speaking further on the subject he 
said: “When one considers that there is 
over $85,000,000,000 of life insurance in 
force in this country alone and that the 
American people have such a clear con- 
ception of thrift that they deposit more 
than $4,000,000,000 a year for life insur- 
ance, it is a compliment to the vast army 
of field workers that the have been 
able to so educate the public. Now, it is 
the duty of a manager of agents to se- 
lect only such men who have at least or- 
dinary intelligence, a fair education, a 
deep regard for loyalty, and the twen- 
tieth century attribute—personality. 

No Such Thing as Chance 


“We must recognize that nothing 
merely happens. That there can be no 
sch thing as chance. Everything is the 
effect of a cause. Every expenditure of 
energy, every thought, and every cause 
must have a definite effect. As every 
thought and action of our life, either so- 
cial or commercial, is governed by natu- 
ral law, the effect that is produced is in 
proportion to the amount of power gen- 
erated when we start our brain to work 
to accomplish whatever particular result 
is de sired. 

“The development of a life insurance 
organization is no more complicated, in 
iy opinion, than the development of men 
in any other line of business. It is un- 
fair to the new man who we take into 
cur business to give him a mere rate 
book and a few applications and tell him 
to go and see his friends and relatives, 
and bring in some business. No — 
so many men get discouraged. Now, 
do not believe that a man should be giv- 
en any impression that he must be a 
salesman to sell life insurance. He must 
t least be a believer in life insurance 
and prove his belief by buying a policy 
on his own life. The very reason why 
he bought a policy on his own life is the 
very reason why he should be able to 
persuade the other man to buy a policy. 

“It is a generally admitted fact that 
most of us are fundamentally alike be- 
cause whenever we enter into a new line 

ndeavor we are more or less in a 


plastic state and subject to being mould- 
ed according to the rules and regulations 
of the agency director. We must do a 
little more than merely hand him the 
rate book and applications. We must 
teach him, not alone the value of life in- 
surance protection but we must teach 
him how to apply this protection to the 
different individual needs, be they family 
needs or business requirements. The 
development of new agents is accelerated 
by enthusiasm.” 





MANADISE’S GOOD RECORD 





Prudential Man, in the Business Since 
1918, Had Good Industrial Net In- 
crease and Low Arrears in 1927 

The record of Frank Manadise, of the 
Washington, Pa., office, is a splendid il- 
lustration of the possibilities of the life 
insurance business. He has been with 
the company since January 7, 1918, and 
recently celebrated his entrance to Class 
“B” of the Prudential Old Guard, Dur- 
ing the year 1927 he was credited with an 
industrial net increase in three figures 
and an ordinary net issue that was more 
than enough to earn him a merit button; 
furthermore, his arrears percentage was 
only 19. 

His record shows an issue of 8.2% in- 
dustrial policies per week, and with three 
exceptions he réceived special salary 
every week during the year. In the or- 
dinary branch he placed every policy that 
he wrote, not a single “not-taken” policy 
being charged against him. Although a 
busy man, he found time to learn four 
languages, all of which aids him in his 
canvass. 





NEW SUICIDE TRIAL 

Finding that a lower court erred in 
excluding evidence tending to establish 
a motive for suicide, the United States 
Court of Appeals for the eighth circuit 
has ordered a new trial in the case of 
Cora McI). Graham vs. the Occidental 
Life. As prescribed by a clause in the 
policy, the insurance company paid only 
the amount of premiums upon the death 
of Royal R. Graham under questionable 
circumstances. Evidence establishing mo- 
tives for suicide was part of the defense 
of the company, but was excluded by 
the lower court and made the basis of a 
new trial. 





AETNA LIFE MEETINGS 





Company to Hold Sessions in Various 

Cities in March; Feature Accident 

and Health Sales 

More than 2,000 agents of the 
Life, accident and liability department, 
and of the Aetna Casualty and Surety, 
will attend agency meetings which the 
company will hold during March in 
Providence, Bridgeport, Albany, Harris- 
burg, Philadelphia, Buffalo, Washington, 
Richmond, Milwaukee, St. Paul, New Or- 
leans, Minneapolis, Des Moines 
apolis and Louisville. 

Sales and advertising methods will be 
the featured subjects at each of the 
sessions, and leading agents in the sev- 
eral territories will be called upon for 
talks on lines of insurance. 
Home office executives, department heads 
field supervisors will take active parts in 
each of the meetings, their schedules 
having been arranged so that each will 
attend a certain geographical group. 
These include Vice-presidents W. L. 
Mooney, C. B. Morcom, and R. W. My- 
ers; Secretaries W. J. O'Donnell, R. I. 
Catlin and C. G. Hallowell. Assistant 
Director of Publicity Stanley F. Withe 
will attend seven of the meetings, while 
Warren S. Chapin of the publicity de- 
partment will attend eight. The field su- 
pervisors, at least one of whom will at- 
tend each meeting, are E. C. Knapp, 
John RK. Holmes, R. T. Mallery, L. B. 
Fowler, and C. T. Spaulding. A feature 
of each meeting will be an accident and 
health demonstration by agents. Prizes 
will be awarded to those who present 
the best methods of selling this line. 


Aetna 


, Indian- 


various 


OKLAHOMA WANTS LAWS 

Legislative action is wanted by Jesse 
G. Read, Oklahoma insurance commis- 
sioner. He claims that life companies in 
that state are not paying full face value 
on claims, but at times pay as low as 
20 cents on the dollar, a procedure which 
is possible under the present state law. 
He also pleads for a resident agency law 
which will not hamper life agents as the 
present one does. 








and 





THE EUREKA - MARYLAND ASSURANCE CORPORATION 


BALTIMORE, MARYLAND 
Incorporated 1882 
Issues all modern forms of Life te including Industrial, Ordinary 
roup 
J. N. WARFIELD, President 














back of every door bell. 





Independence Square 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 
INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 














Philadelphia, Penna. 























Hull’s Bank Talk 


(Continued from page 13) 


surance upon any other basis than that 
of its own inherent value and its appli- 
cation to particular and persistent needs 
is too obvious to require comment. The 
incentive underlying the selling of life in- 
surance by banks and trust companies is 
temporary. Life insurance must be per- 
manently sold or the public is not fair- 
ly treated. Life insurance selling by 
banks is bound to increase lapsation. — 


Another point made by Major Hull 
was that the American public resents 
more than any other single factor in the 
business life of today any tendency 
which involves economic tyranny. What- 
ever may be said about the traditional 
reluctance of the American people to- 
ward life insurance in general, they have 
retained the exercise of their own voli- 
tion. People will never favor any eco- 
nomic system which forces it down the 
throats of the American people. The 
greatest enthusiasts that life insurance 
has ever known would never be heard 
to advocate the passage of a law requir- 
ing its univers: il adoption. Such a law 
has no place in business and economic 
democracy, therefore in his opinion the 
institution of life insurance will be sub- 
stantially injured if the point is ever 
reached when banks and trust companies 
or any other agency force it upon the 
American people. 

He further said the representative of 
the bank has no interest in the needs 
of the individual as related to life insur- 
ance, but purely as a matter of profit. 
It takes life insurance out of the realm 
of selling on its merits and puts it on 
the basis of a fluke. There is only a 
financial, not a heart interest in the 
transaction. It interposes the factor of 
pull in place of the factor of service, 
which latter, abused though the term so 
often is, has been the main selling point 
of the experienced underwriter. 

In Major Hull’s opinion the whole sit- 
uation constitutes a powerful challenge 
to the life insurance companies and to 
the underwriters of the country. There 
must be no lowering of standards, he 
said. 

He concluded with a defense of the 
American Agency system and an appeal 
for a battle to continue upholding its 
principles. “This tendency of banks sell- 
ing insurance, if allowed to go unchecked 
and unheeded, will drive good men out 
of our agency system, and after all the 
agency system has built American life 
insurance. Anything which supplants or 
effects it strikes at the very foundation 
of that which has made the institution 
what it is today. Look about you and 
consider the men who have made a suc- 
cess of life underwriting. Successful 
leaders in this profession have gone into 
it for the independence, of thought and 
action, which it gave them. It takes a 
man of spirit, of fine independence, and 
with an ambition to build for himself, to 
succeed in this field, and anything which 
defeats or challenges that spirit must in 
the end strike a heavy blow at the whole 
institution. The American agency sys- 
tem has been upwards of 75 years in 
the making. Life underwriters in this 
country have had to fight almost insur- 
mountable obstacles, indifference, selfish- 
ness, prejudice, ignorance, procrastina- 
tion.” 








THE LIFE INSURANCE COMPANY OF VIRGINIA 


HMOND, VIRGINIA 
THOORPORATED 1871 


Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 314 million 
Total Payments to Policyholders Since Organization, 
Over 43 million 


JOHN G. WALKER, Chairman eof the Board | 


BRADFORD H. WALKER, Presideat 








George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 





The Colonial Life Insurance Company of America 


Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 
Wide Variety of Ordinary and Industrial Policies 


Give Agents Unusual Money Making Opportunities. 


OFFICERS 
E. J. Heppenheimer, President 


Home Office—Jersey City, N. J. 





. C. Wise, Treasurer 
S. R. Brown, Secretary 
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Fulton Street, The Eastern Underwriter 
Building, New York City. Clarence 
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HULL’S BANK OF ITALY TALK 
The attack upon the banks and 
companies which sell life 


trust 
insurance—an 
address aimed at the Bank of Italy—now 
being delivered in a tour of the Coast by 
Hull, director of the 
Association of Life 


Roger B. 
National 


ers—is probably the 


managing 
Underwrit- 
forceful and 
effective of any of the speeches yet pre- 


most 


pared on this subject which is agitating 
insurance agents on the 
Bank Italy 


gist of it is printed in the life insurance 


Coast where the 
is selling insurance. The 
section of this paper. 
For the first time the 
made by Mr. Hull that intimidation is 
sometimes used by employes of the bank 


direct charge is 


in the sale of this insurance, 
sions being 50-50, divided 
bank and the insurance people. The 
charge he makes is that people 


the commis- 
among the 


who ask 


for loans or have similar dealings with 
the bank are compelled to buy insurance 
almost on the spot or incur the displeas- 
ure of the man with whom they are deal- 
ing. Mr. Hull says 


stand for this type o 


Americans will not 
f bullyragging and 
he calls upon the insurance 
unite in a fight 


fraternity to 
against the sale of life 
insurance through such channels. He 


picks 
banks selling life 


flaws in the whole principle of 
insurance in competi- 
tion with expert whole time agents. 
interesting 
Bank of Italy 
themselves are 


sank of 


have not 


Thus another chapter is 


written in the situation. 
The companies 
Some 


split. 
Italy 


made 


have cancelled their 


connections; others 
them and will not; while 


thinks this is desirable 


another faction 
business and will 
refuse to give it up. 


RULING ON RECIPROCALS 
Although members of reciprocal insur- 
ance 


exchanges can probably limit their 
individual liability among themselves and 
make such limitation stick in court they 
cannot make any similar such limitation 
binding upon third parties to whom the 


exchange is indebted in the opinion of 


the Michigan attorney general’s depart- 
ment. The opinion, requested some time 
ago by the insurance department has just 
been rendered. 

The insurance department has wanted 
a clarifying opinion on this point for 
some time as nearly all of the reciprocals 
operating in the state make some effort 
to convince their members that they can- 
not be assessed sum over and 


While the 


power to 


for any 
above the prepaid premium. 

department has little, if any, 
regulate the 


statements made by recip- 
rocals in their application and_ policy 
forms, due to deficiencies in the pres- 


ent law, it is now in a position to re- 
quire that exchanges domiciled outside 
the state but operating in Michigan 
shall limit the made to policy- 
holders to the facts as interpreted by 
the state’s legal department. 

Some of the Michigan reciprocals 
have been inquisitive as to how far they 
could limit liability in the of the 
attorney general or the insurance de- 
partment and it is known that inquiries 
have been received by the latter depart- 
ment as to whether it would not be pos- 
sible to prevent third parties 
members from attempting to collect 
amounts from the exchange which would 
force extra assessments. 


claims 


eyes 


as well as 


The recent rul- 
ing gives them no consolation, however, 
as it is held that the nature of a recip- 
rocal is very similar to that of a part- 
nership and the entire membership, any 
group of members, or any one member 
could be held liable to a third party for 
the full amount of any legitimate claim 
against the reciprocal. 

After an exhaustive analysis of the 
of a reciprocal, which is com- 
pared to a wheel in which the members 
are spokes and the attorney-in-fact the 
hub, the attorney general summarizes 
his findings as follows: 

1. That members can limit their 
with the other relative to losses. 


2. The members cannot limit their liability to 


third persons relative to those expenses which 
the members agree shall be paid out of their 
percentage of the premium income. 

3. Members probably cannot be held 
for expenses incurred by the attorney-in-fact in 
his or its own name which the attorney-in-fact 
has agreed to pay out of his share of the pre- 
mium income. 

Members may be held liable 
incurred by the 


nature 


liability one 


liable 


for expenses 
attorney-in-fact in the name of 
the exchange although the expenses are those 
which the agreement providess hould be paid 
out of the percentage retained by the attorney- 
in-fact. 





C. E. ELLIOTT WITH J. & H. 


Well-Known Group Man Again Joins 
Forces With Gerald A. Eubank; 
Began Career In Texas 

Charles FE. Elliott, who has had wide 
experience in group insurance, has joined 
the Johnson & Higgins organization in 
New York as head of the group division, 
the appointment being effective March 1. 
Mr, Elliott has been closely associated 
with Gerald Fubank, life manager of 
Johnson & Higgins, at various times for 
vears. He was formerly in the group 
division of the Aetna Life in both Hous- 
ton and San Antonio (Texas) offices, 
having gone into life insurance after his 
graduation from Rice Institute. Houston. 
He was associated with Mr. Eubank in 
Detroit with the Canada Life, going from 
there to the home office in Hartford. 
More recently he has been manager of 
the group division of the Aetna Life in 
Jaltimore. 

a SHIELDS. DIES 

\lexander M. Shields, 
agent of the Teer ei 
Francisco, and 
producer, 


former general 
Society in San 
nationally known as a 
is dead. 


Say J.T. Dargan, Jr., Will 
Head New $5,000,000 Co. 


CALLED PUBLIC F FIRE OF N. J. 


Stock Taken by Leading Banking 
Houses and Insurance Men in 
New York and Newark 


New York fire insurance men who 
were not in the know sat up abruptly 
this week when they read in a daily 
newspaper of the format.on of a new fire 
insurance company with a pledged capi- 
tal of $1,000,000 and surplus of $4,000,000, 
the name of the company to be the Pub- 
lic Fire Insurance Co. of Newark, N. J. 
This is a venture of the first magnitude 
in this current movement of new com- 
pany financing and added interest was 
created in that the first public notice 
gave no hint of the persons or financi:l 
interests supporting the company other 
than to say that a group of bankers 
prominent in New York and New Jersey 
were backing up with money their con- 
fidence that there still is a place in the 
fire underwriting field for more compa- 
nies. 

Some of the facts about the Public 
Fire are now being passed around in 
William Street offices. J. T. Dargan, Jr., 
a member of the fire insurance general 
adjusting firm of Windle, Burlingame & 
Dargan of 110 William Street, and one 
of the most brilliant of the younger ad- 
justers in the country, is said to be 
slated for an important position with the 
Public ge probably that of president. 
Arthur Vanderbilt, one of Newark’s 
leading cae is likewise prominently 
identified with this new venture. Sev- 
eral of the big fire agencies in the New 
York metropolitan area are reported in- 
terested in the company in one way or 
another. 

Deputy Insurance Commissioner C. A. 
Gough of New Jersey told The Eastern 
Underwriter this week that the certifi- 
cate of incorporation of the Public Fire 
had not yet been filed with the New 
Jersey Insurance Department in Trenton 
but the company is said to have received 
its charter and the financing plans are 
complete. There will be no promotion 
expenses in connection with the floating 
of the company and no public offering 
of the stock is expected. 

Stock of the Public Fire has been sub- 
scribed for at $26 a share of which $5 
goes to capital account, $20 to surplus 
account and $1 to pay for incorporation 
expenses such as fees and licenses and 
to buy maps and office furniture and 
equipment. When the company actually 
starts business it will have the full 
$5,000,000 of capital and surplus. 

It is reported that the company will 
operate at first in New Tersey, New York 
and other nearby states, extending its 
operations further as conditions warrant. 
Mr. Dargan is a member of the well- 
known Atlanta, Ga., family of that name, 
several of whom do or have occupied 
leading positions in fire insurance. He 
was for several years assistant general 
adjuster of’ the Home and in 1925 left 
to join the general adjusting firm with 
which he has built up a splendid repu- 
tation. 





TWO COMPANIES MERGED 
The Cotton States Life of Nashville 
and the North American National Life 
of Omaha have been absorbed by the 
Inter-Southern of Louisville. These are 
all companies controlled by the Rogers 
Caldwell interests. 





JAMES S. ROBERTS RETIRES 

Tames Saul Roberts, secretary of the 
Metropolitan, has retired because of poor 
health. A farewell dinner was given to 
him and he was also presented with a 
solid mahogany hall clock. 





ACTUARIES ADVANCED 
Two new assistant actuaries at the 
Metropolitan Life are George Vincent 
Brady and W, Percy Brenton. 
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The Human Side 

















WILLIAM 


H. McGEE 





William H. McGee, head of the well- 
known New York marine insurance ie 
derwriting agency of W. H. McGee 
Co., this protested to the House of “te 
resentatives Committee on Merchant 
Marine & Fisheries at Washington about 
certain statements made by Edward Cc: 
Plummer of the United States Shipping 
Board. Mr. McGee in his statement said: 

“The undersigned Association of Ma- 
rine Underwriters of the United States 
has noted with concern the statements 
appearing in this morning’s public press 
respecting the character of the testimony 
given before your committee at yester- 
day’ s hearing. This association of Amer- 
ican marine insurers wishes to record its 
exception to certain statements attrib- 
uted to Mr, Plummer, vice-chairman of 
the United States Shipping Board, and 
especially to the statement that Ameri- 
can shippers are in respect to marine 
insurance at the mercy of foreign in- 
surers and that discrimination is prac- 
ticed against American vessels in favor 
of their foreign competitors. This asso- 
ciation desires to advise you that there 
is a marine insurance: market in the 
United States fully adequate to protect 
American shippers and importers at rea- 
sonable rates and at rates which are 
based solely upon the merits of the risk 
offered and the experience record of the 
line carrying the cargo. This association 
respectfully places its facilities and the 
services of its committees at the dis- 
posal cf your committee in furnishing 
such information as it may have respect- 
ing marine insurance in the United States 
and to appear personally before your 
committee if such is your desire.” 

* Ox 


Alfred M. Best, New York publisher, 
is being closely watched these days to 
see what he has up his sleeve. He and 
his associates sold the Western Union 
Life, following up that with activitics in 
the new capital stock issue of the Insur- 
ance Securities Co., while at the present 
time he is engaged in another proposi- 
tion which will mean a flotation of some 
millions of stock insurance to the public. 

* 


David F. Houston, president of the Mu- 
tual Life of New York, and former sec- 
retary of the treasury, has been elected 
a member of the board of managers ot 
the Delaware, Lackawanna & Western 
Railroad. 

* * * 
William R. White, president 0! the 


Newark Casualty, is to be one of the 


board of directors of the American Pank- 
ers’ Investment Co., 
in Newafk. 


now being organized 
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A Great Tribute to Vincent Cullen 


One of the finest personal tributes 
ever paid to a man in the insurance or 
surety business came to Vincent Cullen 
upon the occasion of his being made 
vice-president of the National Surety 
in charge of its Greater New York de- 
partment which is now located at 118 
William street. The National Surety 
announced the change in a_half-page 
daily newspaper ad, and at the same 
time the American Bonding Co. and the 
Fidelity & Deposit printed half-page ads 
telling of its New York personnel, in- 
cluding the appointment of John A. Grif- 
fin as vice-president and manager of the 
Metropolitan district. One of the daily 
papers devoted in news and advertise- 
ments about nine and a half columns to 
the situation. As far-as I know such an 
incident as the change of an insurance 
man from one company to another has 
never attracted so much newspaper at- 
tention before. Mr. Cullen has only been 
in New York a few years. 

x £ * 


In Market for Companies 

In looking over the circular of an in- 
vestment house offering some of those 
new 225,000 shares of the Insurance Se- 
curities Co, of New Orleans (Union In- 
demnity group), I noticed that one pur- 
pose of the issue was “to enable the In- 
surance Securities Co. through stock 
control or reinsurance to acquire the 
business of other insurance companies 
and other corporate purposes.” 

_Lalso noted that the Insurance Securi- 
ties Co. has four advisory committees: 
New York, California, Wisconsin and 
Philadelphia. Here are the committees: 
New York—Mortimer N. Buckner, 
chairman of the board, the New York 
Trust Co., New York; A. J. S. Holton, 
Clinton & Russell, architects, New York: 
Perez F. Huff, president, Perez F. Huff 
Co., Ine., bank and insurance stocks, New 
York; W. W. Miller, counsel, Horn- 
blower, Miller & Garrison, New York; 
Charles F. Noyes, real estate, New York; 
Jer ne Thralls, vice-president, Discount 
Corporation of New York. 
California—Joseph Friedlander, vice- 
preident, Anglo & London Paris Na- 
tion] Bank, San Francisco; J. H. Mc- 
Culiim, McCullum Lumber Co., San 
cisco: J. F. Hassler, vice-president, 
Cen'ral National Bank, Oakland; } E. 
Dut , Leon Israel & Bros., Inc., San 
Fra icisco; L. O. Ivey, vice-president, the 
Citi-ens’ National Bank, Los Angeles; 
Ed\ ard J. Nolan, vice-president Mer- 
cha ts’ National Bank, Los Angeles; J. 


E. toner, vice-president, Mack Interna- 
tionil Motor Truck Corporation, Los 
An. cles, 

\ isconsin—Geo. F. Brumder,  vice- 
preident, North American Press, Mil- 
x. ce; M. J. Cleary, vice-president 


hwestern Mutual Life Insurance Co., 
Mi vaukee; Herman Fehr, president. Na- 
tor id Bank of Commerce, Milwaukee; 
\. |. Horlick, vice-president, Horlick’s 
Ma ‘ted Milk Co., Racine; Carl Johnson, 








president, Gisholt Machine Co., Madison; 
F. L. Pierce, vice-president, Cutler-Ham- 
mer Mfg. Co., Milwaukee; Jerome C. 
Saltzstein, New England Mutual Life In- 
surance Co., Milwaukee. 


Philadelphia—Howard A. Loeb, presi- 
dent, Trademen’s National Bank, Phila- 
delphia; Jerome H. Loucheim, president, 
Keystone State Construction Co., Phila- 
delphia; Joseph M. Steele. president, 
William Steele & Sons Co., Philadelphia ; 
Edward P. Simon, Simon & Simon, archi- 
tects, Philadelphia. 


* * * 


How a Big Bond Issue is Handled 


An interesting description of the man- 
ner in which a big bond issue is handied 
bv a Wall Street house is given by Mor- 
timer L. Schiff of Kuhn, Loeb & Co.. in 
an address on railroad financing deliv- 
ered before the New School for Social 
Research. He took as an example the 
issue of February, 1927, of $95.000.000 
first and refunding mortgage 5% bonds 
of the Missouri Pacific Railroad. 

This financing was primarilv a refund- 
ing operation to enable the railroad com- 
pany to take advantage of prevailing low 
rates for money and thus to replace 
bonds bearing a high rate of interest by 
those carrying a lower rate. 

The steps covering this isste were 
briefly these: First, there were long and 
frequent consultations between the offi- 
cers of the company and the bankers 
covering such points as whether the mo- 
ment was opportune, the exact form the 
refunding should take. eventual price at 
which the bonds could be sold. cost (that 
is. spread) of the operation, drafting of 
the prospectus, including a letter from 
the chairman of the companv descrin- 
tive of the company and of the new is- 
sue of bonds—a most important docn- 
ment prepared with great care. as it is 
on the basis of the information con- 
tained therein that the offering is made 
to the public. During all this time there 
were frequent. T might almost say con- 
tinious. consultations with the lawvers, 
both of the company and of the bankers. 

Finally an agreement was reached in 
principle. subject to the approval of the 
board of directors of the companv and 
the Interstate Commerce Commission. 
Immediately upon action by the former, 
letters were exchanged confirming the 
sale of the bonds by the company sub- 
iect to the approval of the Interstate 
Commerce Commission and their pur- 
chase by the bankers. Then came that 
same davy—Tanuary 31, 1927—the sending 
out of the hundreds of letters and tele- 
grams of invitation to firms and institu- 
tions to participate in the purchase svn- 
dicate, and of the even greater number 
of letters, telegrams and circulars offer- 
ing the bonds for subscription. All of 
these papers, including the list of those 
invited to join the syndicate, with the 
amounts to be offered them, were pre- 
pared, of course, in advance, but even so 
it was a tremendous piece of work, 


which took well into the night to com- 
plete. 


The next day came the public issue, al- 
ways a somewhat nervous day for the 
issuing house. Have their advice and 
judgment been sound? Have they cor- 
rectly gauged the market? These are 
but some of the questions which they 
naturally ask themselves, pending the 
receipt of the public response, as their 
prestige and future issuing credit depend 
so greatly upon that response. 

In this case the issue met with a most 
favorable reception, resulting in a heavy 
over-subscription. All day lone letters 
and telegrams poured in, the telephones 
were never idle and many dealers and 
individuals handed in their applications 
in person or by messenger. All these 
subscriptions had to be tabulated and 
checked and rechecked to avoid errors. 
On the same day, February 1, the allot- 
ments were made and the letters of allot- 
ment mailed to subscribers and again the 
office worked late into the night. 


A brief lull followed and then came 
the task of getting evervthing into shape 
for delivery of the bonds (or rather tem- 
porarv certificates therefor, as it takes 
time to enerave the definitive bonds) to 
the subscribers or those to whom they 
had resold them. This took place on 
March 16. 1927, and entailed about 1.000 
separate deliveries and pavments. In the 
meantime the company had completed 
and submitted the necessarv papers to 
the Interstate Commerce Commission, 
which, on March 5, 1927, acted favorably 
on the anplication to issue and sell these 
honds. Before this date, of course, the 
bonds could not be delivered. 

The final settlement with the syndi- 
cate took place on Mav 13, 1927. a pe- 
riod of somewhat over three months for 
the final completion of the transaction. 
Tt is customary to keep syndicates to- 
gether for a certain length of time in 
order to stabilize the market for a new 
issue and thus protect the investing pub- 
lic. The primary subscription to a large 
issue is mainly bv dealers throuchout the 
country. Thev then resell the bonds to 
investors, their profits consisting of the 
so-called dealers’ commission, which is 
allowed them from the offering price. 
This commission is, however, paid only 
upon the termination of the syndicate 
and is not paid with respect to any 
bonds which, during such interval. have 
been repurchased by the issuing bank- 
ers at or below the issue price. The 
reason for this is apparent, as in no 
other way could the market be protected 
while the dealers are distributing the 
securities. 

* * * 


American Retires in Middle Life 

Recent retirement statements of prom- 
inent men in the fire insurance who are 
not what can be called “old men,” bring 
up the old subject of how these men will 
spend their leisure time. Retirements im 
American business life of men under sixty 
are scarce and frequently when such 
men get out they find it extremely diffi- 
cult to play. They generally travel for 
awhile, become impatient of their loaf- 
ing, and take a return flyer in business 
—although not necessarily in the same 
business which they left. The trouble, 
of course, is to find somebody to play 
with. In Europe there is a large leisure 
class; in this country there is none. 
Many retired men go to Florida or Cali- 
fornia, . 

This week I asked Robert P. Barbour, 
United States manager of the Northern 
Assurance, who recently returned from 
the Coast, what there was so attractive 
about Los Angeles that drew prominent 
residents there from all over the country. 
Mr. Barbour said: “The social life of 
the city is attractive and a man looking 
for companionship can find it. . Homes 
are beautiful and entertaining is general. 
The climate has a lot to do with it too, 
as it is a place where the sun shines 
pretty regularly. But if you get bored 
with that sort of a climate you can find 
almost any other kind within a short 


radius. If you tire of perpetual sunshine 
and ocean bathing you can go to the 
mountains a short distance away and ex- 
perience a decided drop in temperature. 
A little bit north the crops seen in Iowa 
and Nebraska are grown, and a little 
south are tropical vegetations. The town 
continues to grow commercially, even 
although real estate development at the 
present time has, not yet recovered its 
old buoyancy.” 


* © @ 


A Genius—And Why 
_ Philosopher John McGinley was speak- 
ing to Spencer Welton about Isadora 
Dunean’s frank, very frank memoirs. It 
was her visit to Pavlova in Russia that 
impressed them both. Says Isadora of 
the Russian dancer: 

“T arrived at Pavlova’s home in the 
morning to find her going through the 
most rigorous gymnastics, while an old 
gentleman with a violin marked the time 
and admonished her to greater efforts. 
For three hours I sat tense with bewil- 
derment, watching the amazing feats of 
Pavlova. She seemed made of steel and 
elastic. Her beautiful face took on the 
stern line of a martyr. She never 
stopped for a moment.” 

Both McGinley and Welton agreed 
that genius was easily in the grasp of 
any one who could concentrate on work 
at such high tension for three hours. 
They thought that the violin may have 
helped somewhat, but both said they knew 
people in New York who wouldn’t and 
couldn’t go through physical exercises 
for more than five minutes at a stretch 
even if they had the entire Paul White- 
man orchestra playing for them. 


* © »% 

Strenuous Competition Here in Surety 
Insurance 

Recent developments in the surety 


business in New York indicate that com- 
petition will be geared high. The com- 
panies have as attractive personalities as 
they can get in charge of their produc- 
tion activities and it is reported that one 
of the most conservative of the surety 
companies will shortly become more ag- 
gressive. 
* * * 


No Insurance Significance 

The deal between the Manufacturers 
Trust of New York and the Bank of 
Italy fell through. The Bank of Amer- 
ica, New York, however, was sold to the 
3ank of Italy. [I am informed that there 
is no insurance significance in the Bank 
of America’s being taken over by the 
3ank of Italy outfit. 

* * * 


Giannini’s Frankness 

Reporters advise me that A. P. Gian- 
nini, founder of the Bank of Italy, who 
pulled off the Bank of America merger, 
is one of the frankest speaking and most 
democratic individuals in the country. If 
he has anything on his mind it is a case 
of out with it as he hates secrecy and 
restraint. As a result some interesting 
stories are going the rounds of embar- 
rassments which some people of impor- 
tance suffer when they are negotiating 
with him in large transactions. One of 
these stories has to do with a visit to 
Giannini of the president of a fire in- 
surance company who was told after he 
had told the Bank of Italy founder what 
was on his mind that the latter wanted 
to telephone. Then taking the telephone 
Giannini repeated the proposition in a 
voice carrying far enough to reach the 
ears of a number of visitors to the bank. 
The insurance president listened in de- 
cided discomfort while his private con- 
versation was being made public. 

Reporters here seeing Giannini during 
the recent merger negotiations in New 
York also were amazed at his frankness 
while associates of Giannini almost had 
nervous prostration at what Giannini was 
permitting to leak. The New York 
“Evening Post” had the beat on the 
story of the negotiations. Paul W. Gar- 
rett, financial editor, got it. 
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Asks Federal Marine 
Reinsurance Fund 


WOULD WRITE HULLS AT 2%% 





Vice-Chairman Plummer of Shipping 
Board Says Fine Ships Must Pay 
Exorbitant Rates Abroad 

Further evidence that the United 
States Shipping Board believes that its 
vessels are being discriminated against 
by foreign marine insurers was disclosed 
in a talk made Monday in Washington 
before the House committee.on Mer- 
chant Marine and Fisheries by Vice- 
Chairman Edward C. Plummer of the 
Shipping Board. He cited several ex- 
amples of what he declares to be unjust 
treatment of American vessels and urged 
that the government provide a marine 
reinsurance fund for accepting hull busi- 
ness at the rate of 2“%. 

Mr. Plummer stated that a lack of re- 
insurance facilities was apparent in Am- 
erican marine circles. Proceeding with 
his remarks on discrimination he men- 
tioned the New York-Calcutta trade 
served by the Shipping Board with the 
American India Line, by the Isthmian 
Line, owned by the United States Steel 
Corporation, and by several foreign lines. 
Most of the insurance, Mr. Plummer 
said, went to foreign markets, cargoes on 
Shipping Board vessels paying 85 cents 
a $100 worth of cargo, compared with 
65 cents for the Isthmian Line and 45 
cents for one of the British lines, with 
the oldest ships of the lot. The Ship- 
ping Board boats were declared to be 
modern motor ships with excellent cargo 
facilities. 

In the course of Commissioner Plum- 
mer’s remarks on marine insurance Rep- 
resentative Davis of Tennessee asked 
whether it is true that large vessels can- 
not obtain insurance coverage for 
amounts in excess of $9,000,000. Mr. 
Plummer said that this was a fact. 


BUFFALO FIELD CLUB ELECTS 





H. A. Robier, President, and Other 

Officers Re-Elected; John W. Frey 

in Charge of Entertainment 

The Buffalo Ficld Club at its annual 
meeting last week unanimously re-clect- 
ed its officers as follows: 

H. A. Robier, president, L. & L. & G.; 
T. M. Hinkley, vice-president, Newark; 
J. J. Beattie, secretary, Glens Falls. 

The entertainment committee was ap- 
pointed by the president for the ensuing 
year: John W. Frey, chairman, Frey & 
Donald, Inc.; J. B. Talley, manager Buf- 
falo branch General Adjustment Bureau; 
Ralph Eijsert, Agricultural. 

Meetings of the Field Club are held at 
12:30 each Saturday at the Hotel Buffalo, 
Buffalo, N. Y. Members of the frater- 
nity are cordially welcome, subject to 
qualifications of the Field Club member- 
ship which is “open to anyone engaged 
in the business of fire insurance and its 
allied branches representing any fire in- 
surance company or organization author- 
ized to transact business in the State of 
New York as officer, manager, special 
agent, special field representative, ad- 
juster and/or attorney.” 





T. A. FLEMING TO TALK 


\. Alfred Fleming, head of the con- 
servation department of the National 
Board of Fire Underwriters, will speak 
at the meeting on Tuesday, March 6, of 
the Examining Underwriters Associa- 
tion of New York on the subject, “The 
Part Played by Insurance in National 
Prosperity.” The dinner meeting will be 
held at Stanley’s Rrestaurant on Broad- 
way at 5.45 P. M, 


Bank Agencies Feature 
Of Memphis Program 


BANK OF ITALY ON THE GRILL 
Remainder of Mid-Year National Ass’n 
Convention to Be Devoted Also to 
Daily Problems of Agents 





The National Association of Insurance 
Agents at its mid-year meeting at Mem- 
phis, Tenn., March 13-15, will consider 
among other subjects the bank agency 
situation in California and_ elsewhere, 
compulsory automobile liability insur- 
ance, single interest automobile policies, 
resident agency laws, joint newspaper 
publicity - advertising campaigns, local 
board developments and a score of other 
matters. The entire convention will be 
given over to the business of the agents 
and there will be no set speeches by out- 
siders. P. S. W. Ramsden, secretary of 
the California Association, will talk on 
the Bank of Italy activities in his state. 

Wednesday and Thursday will be de- 
voted to the actual general business ses- 
sions of the convention. The national 
executive committee will meet in Mem- 
phis at the Peabody Hotel, convention 
headquarters, on Monday morning and 
on Tuesday there will be meetings of 
this committee and the state association 
officers and the get-together banquet in 
the evening in the ballroom of the hotel. 
The program in full follows: 


Wednesday, March 14 and Thursday, 
March 15 


Conference opens Wednesday morning 
at 10 o’clock, Louis XV _ ballroom. 

During the first session on Wednesday 
the order will be as follows: 

Addresses of welcome: For the In- 
surance Exchange of Memphis, Presi- 
dent John M. Dean; for the Tennessee 
Association of Insurance Agents, Presi- 
dent George A. Caldwell, Knoxville. 

Response to addresses of welcome: 
Fred M. Burton, president, Texas Asso- 
ciation of Insurance Agents. 

Address, Hon. Albert S. Caldwell, 
commissioner of insurance, State of Ten- 
nessee, president, National Convention of 
Insurance Commissioners. 

Report of executive committee, R. P. 
DeVan, Charleston, W. Va., chairman. 

Report of better business methods 
committee, W. Eugene Harrington, At- 
lanta, Ga., chairman. Discussion of re- 
port of this committec. 

During the other sessions the follow- 
ing subjects will be discussed: 

Five-year development campaign: 

(a) Automobile committees in states; 

(b) Membership campaign in states; 

1. Field men and association mem- 
bership; 
2. Eligibility 
bership ; 


standard for mem- 





yours to take this route? 


bank trust department. 


JOHN HANCOCK SERIES 


Life Insurance Trusts 

Is it a good thing for the proceeds of Life 

Insurance Policies to be handled In Trust? 
Life insurance companies and their agents are inter- 
ested in the welfare of the Beneficiary, as well as the 
Insured during his life. Where arrangements have 
been made for the insurance to be paid in a lump 
sum, it is manifestly a good thing for the Beneficiary 
to have the money cared for In Trust. 
Almost every lawyer, banker and business man 
knows of cases where insurance money left for wife 
and children has been dissipated. Do you want 





One method is to have payments made by Annuities 
or Monthly Installments. 
arrangement is to have the money go into Trust, 
administered through a reliable trust company or 


Another _ satisfactory 


This subject is fully treated in the John Hancock 
book, entitled “Estate Conservation and Life Insur- 
ance Trusts,” which will be sent on request. 





insuring over 4,000,000 lives. 








M ig 
Lire INSURANCE COMPANY 


cr BOSTON. MASSACHUSETTS 
Insurance in force $2,750,000,000 on over 6,000,000 policies, 
If your policy bears the name 
John Hancock it is safe and secure in every way. 


t 


SIXTY-FIVE YEARS IN BUSINESS~— 


(c) Joint economic newspaper pub- 
licity-advertising campaign; 
1. Experience of groups of agents; 
2. Cultivating newspaper editors; 

(d) Standard automobile identification 
certificates ; 

(e) Duty of every national association 
member to local board, state and 
national associations; 

1. 100% membership in state and 
national associations. 

2. Local board, public relations and 
public welfare. 

Banks as insurance agents—Bank of 
Italy, a general discussion, opened by 
Percy S. W. Ramsden, secretary, Cali- 
fornia Association, Oakland. 

Mixed representations by members of 
stock companies and assessment organi- 
zations, 

Continued activity in insurance of 
automobile finance companies: 

(a) Single interest policy as a rem- 

edy; 

(b) Application of resident agents’ and 
agency qualification laws. 

Danger of a single track agency. 

On Thursday, March 15, at 11 a. m, 








STANDARD 


INSURANCE COMPANY 


OF NEW YORK 





J. A. KELSEY, President 


Head Office: 80 John Street, New York 
G. Z. DAY, Vice-Pres. and Secretary 





CAPITAL ° . . 
PREMIUM RESERVE ° 
OTHER LIABILITIES ° 
NET SURPLUS . . 
TOTAL ASSETS . ° 





Statement December 31, 1926 


: . ° - $1,000,000.00 
. ° ° . 45,608.17 
° . . : 136,565.00 
° . ° - 1,453,736.59 
. . ° - 8,485,909.76 




















the conference will be addressed on the 
subject, “A Proper Policy Regarding 
Compulsory Automobile Liability Insur- 
ance,” by a member of the committee of 
nine on “Financial Responsibility for 
Automobile Accidents.” 





NATIONAL UNION BIRTHDAY 


_ The National Union Fire of Pittsburgh 
is just now celebrating the completion 
of twenty-seven years in fire insurance. 
J. W. Arrott, a prominent Pittsburgh 
agent, was the first president. E. E. 
Cole, the present president, was the first 
secretary. He was elevated to the presi- 
dency in 1906. In 1902 the National 
Union wrote premiums of $506,697 and 
had assets of $1,448,668. In 1927 the pre- 
mium income was $13,295,917 and the as- 
sets at the close of the year were $18,- 
925,713. 





PAVONIA FIRE MEETS TODAY 

The Pavonia Fire of Jersey City, pro- 
moted by James F. Pershing and origi- 
nally chartered last spring as the Colo- 
nial Fire, but subsequently changed to 
its present name, was scheduled to hold 
a meeting last Friday for the purpose of 
completing its organization, but it ‘was 
postponed until today. The meeting will 
be held in New York. Mr. Pershin: is 
also.president of the New York Mu:t- 
gage Co. 





TRINITY FIRE N. Y. AGENTS 

Corroon & Reynolds, as  Easi rn 
managers of the Trinity Fire of Daas, 
Texas, have appointed Fred. W. !. r- 
bertz & Son of the Bronx, as agents oF 
the company for the metropolitan 's- 
trict and suburban territory. This is ne 
of the first head metropolitan office. 10 
be located in the Bronx. The age cy 
has been running since 1880 and «as 
just resigned as branch manager for he 
New York Underwriters. 
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America Fore Opens 
Dallas Branch Office 


0. F. GROVER EXPLAINS PURPOSE 





Several Members of N. Y. Staff Trans- 
ferred to New Branch; Cochran 
& Houseman General Agents 





Tie Dallas branch of the America Fore 
Co: panies was opened yesterday with 
0. i. Grover, secretary of the compa- 
nies, in charge. He will make Dallas his 
permanent headquarters. The compa- 
nies have about 2,000 local agents in 
Texas, Arkansas, Louisiana and Missis- 
sipii, Who now report to Dallas instead 
of tio New York. 

Seven members of that department 
from the New York office accompanied 
Mr. Grover to Dallas. They include: 
Randolph T. Townsend, James C. Ste- 
vens and Edward C, Leonard, underwrit- 
ing examiners; Harold Reinhackel, ac- 
countant; William B. Gaffney, engineer- 
ing and automobile department; Edward 
K. Campbell and Joseph Chapman, map 
clerks. 

In speaking of the new office, Mr. 
Grover said: “This is not a branch of- 
fice in the usual meaning of the term, 
since it is not a producing branch, but 
really a part of the home office that has 
been established in the heart of a great 
territory in order to serve it better and 
assist in the growth of the great South- 
west. 

“We believe in the American agency 
system as it has long been constituted, 
and shall continue to carry on our under- 
writing and obtain our business through 
local agents as we have in the past. 
With a real branch of the home office in 
Dallas, however, we shall be in closer 
personal contact with our agents and the 
public, and consequently in a position to 
settle with a minimum of delay all mat- 
ters pertaining to our operations. We 
have the greatest faith in the future of 
the South and the Southwest, and believe 
the establishment of this office will prove 
beneficial to all concerned.” 

Mr. Grover has been connected with 
the “America Fore” companies for a 
number of years, in various executive po- 
sitions, and has had particular contact 
with the business of the southern and 
southwestern states. 

Messrs. Cochran and Houseman, who 
for some years have represented the 
companies in question as general agents 
in Dallas, will continue to do so. 





NEW PENNSYLVANIA COMPANY 





Philadelphia National Insurance Co. of 
Philadelphia to Have $1,000,000 Capi- 
tal; F. R. Drayton President 


A state charter has been issued to the 
Philadelphia National Insurance Co. of 
Philadelphia by the corporation bureau 
of the Pennsylvania department of state. 
_ The company’s charter authorizes cap- 
ital stock of $1,000,000. 

The president of the new company is 
Frederick R. Drayton, Villa Nova; the 
secretary, James M. Brittain, Philadel- 
phia, and the treasurer, J. Marechal 
Brown, Jr., Bryn Mawr. 





U.S, M. & S. STATEMENT GOOD 


The annual statement figures of the 
United States Merchants & Shippers 
show a successful achievement during the 
year 1927. The assets have increased 
nearly $700,000 amounting to $6,034,982 
and the net surplus is now $1,375,705, also 
showing a goodly increase for the year. 
Th reserve for unearned premiums 
amounts to $2,425,414, which fund is 
larcer than last year by $532,000. The 
ed States Merchants & Shippers, 
which was formerly the subscribers at 
Un ed States Lloyd’s, which began busi- 
nes: in 1871, has paid losses aggregating 
441 32,121 since that time. The com- 
pan y’s marine business is handled by Ap- 
pletion & Cox, Inc, and the fire busi- 
he by the well known firm of Crum & 
‘Orster, 


— 
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Two N. Y. Field Clubs 
Honor George P. Peck 


RETIRES FROM FIELD WORK 





Popular Special Agent of Pennsylvania 
Fire Given Dinners by Syracuse and 


Western N. Y. Field Clubs 


The Syracuse Field Club and_ the 
Western New York Field Club within the 
last week have given dinners to George 
P. Peck of Syracuse, special agent of 
the Pennsylvania Fire, who retired from 
active duty on March 1 after more than 
fifty years in fire insurance. 





He is one 
of the most popular of all New York 
State field men and his retirement, thor- 
oughly well earned as it is, is neverthe- 
less greatly regretted by special and lo- 
cal agents in all parts of this state. 

Last Saturday the Syracuse Field Club 
gave Mr. Peck a farewell dinner, with 
forty-eight members of the club attend- 
ing. This turnout gave a true expres- 
sion of the high regard and esteem his 
fellow field men have for Mr. Peck. J. 
M. Carothers presented him with an en- 
graved silver cocktail set, the gift of his 
friends, and J. Y. Lambert presented him 
with a suede golf jacket in behalf of the 
Syracuse Field Club. 

Both the older and younger men of 
the club responded to the opportunity for 
expressing their regret at Mr. Peck’s re- 
tirement, but said they were happy in 
the fact that he has been blessed with 
good health and that he can enjoy his 


retiring years in the activity in which 


he has long been interested, namely, golf. 

The Western New York Field Club 
held its dinner on Monday night at the 
Buffalo Athletic Club in Buffalo, where 
another large group of field men turned 
out. Assistant General Agent Robert T. 
Stewart represented the home office of 
the Pennsylvania Fire at this dinner. 

Mr. Peck was presented with a hand- 
ome set of iron golf clubs at this meet- 
ing which was attended by about 45 
special agents and guests. Robert Garvie, 
of the Aetna, was toastmaster. 





BALTICA WINS TAX SUIT 


By a decision of the Illinois Supreme 
Court last Friday a direct writing fire in- 
surance company operating in the state 
may reinsure its risks in any company 
outside Illinois, regardless of whether 
such company is licensed in Illinois or 
not, provided only that the reinsuring 
company has no property, agent or office 
in Illinois, The case was that of the 
Baltica vs. the Cook County Collector 
and the court held that reinsurance com- 
panies reinsuring Illinois risks by nego- 
tiation and payment made entirely out- 
side the state, where they had no office 
or agent, could not be taxed on receipts 
allocated to Illinois under Section 30. 
The court held further that the statute 
which limits direct writing companies to 
reinsuring only in companies authorized 
in Illinois was unconstitutional for the 
reason that it attempted to interfere 
with transactions entirely outside the 
state and also that such reinsurance com- 
panies could not be compelled to pay the 
2% privilege tax in Illinois. 





OPEN ADJUSTING OFFICE 


Headed by Courtenay W. Harris, man- 
ager of the Richmond, Va., adjustment 
office of Rose & Smith of Baltimore for 
the past year, the Old Dominion Adjust- 
ment Bureau of Richmond has _ been 
granted a charter of incorporation. Mr. 
Harris and associates have taken over 
the Virginia business of Rose & Smith 
and have organized the Old Dominioa 
Adjustment Bureau for the purpose of 
adjusting casualty as well as fire claims. 
Other officers of the bureau are W. 
Clark Coulbourn, vice-president, and I’. 
Db. Young, secretary. 















j 7ST 
—— 






































PILLARS 
OF 


STRENGTH 


Ss 


Three Great Companies 
Providing Strong 
and Dependable Insurance 


in Fire and Allied Lines 


and in Casualty and 


Surety Protection 













































































Page 22 








To Act Legally If 
Jersey Bill Passes 


ATTORNEYS SET FOR ACTION 





Constitutional Status of Commissions 
Regulation by State Will Be Tested 
in Court if Necessary 





Whether the amendment to the Ram- 
sey Act passed by the New Jersey Sen- 
ate last week which calls for uniform 
commissions throughout the state of 
New Jersey for all fire insurance agents 
and which now goes before the lower 
house and then possibly to the governor 
for signature, will be declared constitu- 
tional by the courts if it becomes a law 
is the question. 

The opinions of various agents and 
officials in Essex and Hudson Counties 
appear to be divided, although the great- 
er number of opinions are to the effect 
that it will not be upset by the courts. 
Agents in both Hudson and Essex Coun- 
ties are greatly disturbed over the fact 
that the legislature took the matter up 
as the agents feel that it is “an inter- 
ference” in a matter which the legisla- 
tors have no right to consider. 

This is the first time since the organi- 
zation of the New Jersey Association of 
Underwriters that there has been a di- 
vided opinion on any question which the 
association has brought up, and it is no 
secret among the general insurance fra- 
ternity that, if the bill passes and be- 
comes a law and declared constitutional, 
there will be a general withdrawal of 
members from the association. 

Agents in Hudson and Essex Cvuunties 
still cling to the old story of more over- 
head charges, higher-priced employes 
and non-writing policy agents, than any 
other counties in the state. In addition, 
these agents claim that they- must go 
out and bring in the business while 
“agents in the various other counties have 
it brought in to them and for these rea- 
sons they claim they are entitled to 
higher commissions than other counties. 


Some Companies May Withdraw From 
State 


Seme agents have gone so far as to 
predict that some of the non-home office 
companies may withdraw from the state 
if the bill becomes a law while others 
say that some of the companies will cut 
down on the volume of business and ac- 
cept only preferred risks. If this be- 
comes a fact it will do two things, name- 
ly: cut down the revenue of the agents 
and the liability of the companies, and 
in some instances force assureds to ob- 
tain insurance in foreign companies, not 
an easy thing to accomplish, according 
to many agents in Essex and Hudson 
Counties. 

A survey made by The Eastern Un- 
derwriter of the various offices of insur- 
ance companies in Newark, brought out 
theffact that whilesno officialsywould com- 
mit themselves either one way or the 
other, yet there was a certain amount of 
feeling in the matter that all things are 
possible. ‘ 

From what could be learned it appears 
that the companies may in all probability 
establish branch offices and fix salaries. 
This has been advocated by the compa- 
nies ever since the agents have shown 
a disposition to fight the companies for 
a uniform commission, particularly those 
outside of Hudson, Essex and Camden 
Counties. 


Legal Talent for Both Sides 


The best legal talent in New Jersey 
has been engaged by both sides and in 
the event of the amendment becoming a 
law, it will be attacked on all sides. In- 
junctions will come quick and fast and it 
may be months before the matter will 
be settled, according to many agents. 

An interesting point has been brought 
up through the act of the agents in the 
eighteen outside counties in New Jersey 
in taking the matter to the Legislature, 
in the fact that if the amendment is 
passed and declared constitutional, what 
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will be the effect on agents in other 
eastern states where commissions have 
been fixed by the Eastern Underwriters 
Association. The general opinion pre- 
vails that if one state can force a legis- 
lature to pass such a bill, the way has 
been paved for other states to follow. 
Officials of insurance companies who 
have their home offices in Newark inti- 
mated that if such a procedure were 
taken they “might” take a course that 
would prove satisfactory to them and not 
quite to the liking of the agents. In 
other words, the establishing of branch 
offices appears to them as the best cure. 





LOUISVILLE BOOSTS BENNETT 

The Louisville Board of Fire Under- 
writers, at its seventy-fourth annual 
meeting recently, passed a resolution ex- 
pressing its appreciation of the talk made 
by Secretary Counsel Walter H. Bennett 
on bank agencies in California and gov- 
ernment interference in insurance. 


ARTHUR F. JONES DEAD 
Arthur F. Jones, for over half a cen- 
tury in fire insurance in Boston, died 
last week at the age of seventy-eight 
years, He retired a year ago from an 
official position with the Wm. A. Muller 
Corporation. 





WIN ILLINOIS TAX CASE 

The Illinois Supreme Court last Friday 
decided in the case of Cook County vs. 
the Columbia Insurance Co., involving 
bills for accounting filed by tax authori- 
ties of the county to reach back taxes 
for thirty years, that such bills could 
not be maintained. The court held that 
it was not the function of a court to 
assess taxes, and that the tax authori- 
ties could be compelled by mandamus to 
do their duty in this respect; that there 
was no contract relationship arising by 
reason of taxes assessed under Section 
30 on net receipts, but that such taxes 
were property taxes and a bill for ac- 
counting would not therefore lie. This 
action ends the litigation involving more 
than 200 companies operating in Cook 
county that has been for years in the 
courts. 





INTERNATIONAL FIGURES 

The International of New York, one 
of the large fire reinsurance companies 
of which Sumner Ballard is president, 
had an excellent year in 1927. The as- 
sets at the close of the year were $39,- 
118,269, a gain of $1,245,015. The reserve 
for unexpired risks is $4,334,384, the net 
surplus $2,689,268, an increase for the 
year of $1,144,255. The International 
has a capital of $1,000,000. 





March— 


the Up and Down 


Month 


This is the month when tornadoes begin 
picking up houses and dropping down the 


pieces. 


% * 


And outside of the tornado belt, the wind 
may not pick up the houses, but it surely does 
blow parts of them down. 


Me * 


% * 


Therefore, this is the month when agents 
find it profitable to solicit Windstorm In- 


surance. 
* * 


* *% 


The premiums will build up your income 
while your interest in safeguarding your pros- 
pects against wind damage will build up good 


will. 
* * 


* * 


And The Carolina Insurance Company will 
stand, as usual, behind its agents with assur-  / 
ance of dependable protection. 


* OF 


* * 


If there is no representative of this Company 
in your locality remember that dependable 
agents are invited to apply for representation. 





WILMINGTON 
NORTH CAROLINA 
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STARTS BUSINESS THIS W:°exK 


Jefferson Fire Of Newark, Recentl, 9y. 
ganized, Opens Offices In Th 
Industrial Building 


Preparatory to commencing bu: 


rs ess 
this week, the officers of the Jeff con 
Fire of Newark, have deposited wit. :he 
Department of Banking & Insura; of 


New Jersey, $50,000 par value Cj 
Newark 4%4% school bonds, due 44 
registered in the name of “Commis 
of Banking & Insurance of the St 
New Jersey, in trust for the policy! jd. 
ers of the Jefferson Fire.” 

The Lincoln Interstate Holdin: 


: Co. 
has also deposited with the insur nce 
company over $500,000 on account «| its 
subscription to the capital stock o: the 


new company. Banking arrangetents 
have been made to obtain the hi 
possible return for the insurance 
pany on this amount, pending in, cst- 
ments of the funds, which will be 3; 
as rapidly as possible. The officers of 
the company are as follows: Mahlon S 
Drake, Jr.,’president; Jules E. Te per, 
vice-president; Harry Braverman, sccre- 
tary; Charles C. Pilgrim, treasurer; A, 
J. Ginsberg, manager and assistant sec- 
1etary-treasurer. The officers of the 
company are located in the Industrial 
building in Newark. 





HONOR G. P. PECK HERE 

The heads of the Middle Department 
of the Pennsylvania Fire at the home 
office in New York on Tuesday of this 
week presented George P. Peck, who 
retired from active service as special 
agent in New York State on March 1, 
with a suitable token of their esteem 
and affection. Mr. Peck was in the city 
bidding the heads of the North British 
& Mercantile group goodby. 





BLUE GOOSE PROGRAM 

The dates of the annual meeting of the 
Blue Goose are August 28-31 inclusive at 
the Hotel Windsor in Montreal. On 
Tuesday, August 28, there will be a golf 
tournament, on Wednesday and Thurs- 
day the general business sessions and 
on Friday the convention will be pro- 
vided with a splendid program of enter- 
tainment. 





DEATH OF JOHN ROEHRER 

John Roehrer, who formerly conducted 
a general insurance agency on the cast 
side of Buffalo, died in his home in 
Meech avenue, as the result of an illness 
which had forced his retirement from 
active business. He was 73 years old, 
and had been engaged in insurance for 
more than 35 years, prior to his retiring. 





TRINITY FIRE AGENTS 

Corroon & Reynolds, Inc., Eastern 
managers of the Trinity Fire of Dallas, 
Texas, have appointed the Harry M. 
Feuerstein Agency, Inc., of Brooklyn, as 
Brooklyn and Long Island suburban 
agents. I. R. Meyer of Brooklyn has 
also been made an agent for the same 
territory. 





ANOTHER “AMERICAN” BABY 

A new “American Baby” arrived this 
week in Maplewood, N. J., and Mr. and 
Mrs. Laurence E. Falls are receiving 
congratulations upon the arrival of « -on. 
Mr. Falls is vice-president of the Ar cri- 
can of Newark. 





WILLIAM SCHAEFER RESIG" 5S 

William Schaefer, for seven’ years ‘cw 
York secretary of the London Assu' \1¢e 
and the Manhattan Fire & Marine, |1as 
resigned. He has many friends i: the 
local field who are looking for an an 
nouncement of his future plans. 


KOOP WITH W. B. BRAND1 
Charles H. Koop, formerly with ‘\I- 
berti, Carlton & Co. and with marine nd 
inland nrarine underwriters for 1° "Y 
years in New York, has joined WB. 
Brandt & Co. Inc., as an underw: ‘er 
in the all risks depart rent. 
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IRE played an impromptu part on Main 

Street’s stage and left this scene behind. 
Business and profits are waiting for their cue 
but they can’t play against such a setting. Can 
Main Street change it? 


If Main Street has retained the services of 
“Complete Insurance Protection” the original 
setting will be restored without loss. Fire. 
Insurance will put up new buildings. Rent 
Insurance will meet the loss from stopped rents 


until reconstruction work is finished. Use & 
Occupancy Insurance will pay the profits lost 
as a result of crippled production as well as 
the necessary expenses until production is 
resumed. 


Introduce your Main Street to “Complete 
Insurance Protection”. The value of the 
acquaintanceship will be appreciated if this 
scene is ever shifted there. Your value as an 
insurance man will be generally recognized. 


EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM. Craimman oF tre Boano. 
PAUL L.HAID, Presioent. 


CASH CAPITAL—ONE MILLION DOLLARS 





NEW YORK : CHICAGO - DALLAS - SAN FRANCISCO 
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What Field Men Seek 
In Their Local Agents 


LOYALTY A PRIME REQUISITE 


John B. Tetlow, American of Newark 
State Agent, Lists Essential Quali- 
fications for Local Agents 
A sentiment of loyalty is one of the 
chief qualifications sought in a local fire 
agent when he is given representation 
of a company according to John B. Tet- 
low of Peoria, IIL, Illinois state agent of 
the American of Newark. Mr. Tetlow 
spoke Wednesday in Chicago before the 
meeting of the Fire Underwriters’ As- 
sociation of the Northwest on what the 
fieldman expects from the local agent. 
T. C. Moffatt, local agent at Newark, N. 
J., told what the agent expects from the 
fieldman. His talk is published else- 

where in part in this issue. 

Mr. Tetlow urged local agents to be 
especially careful in the selection of busi- 
ness and in the handling of losses to co- 
operate in every way to promote good 
relations between his companies and his 
assureds. He questioned the efficacy of 
agency qualification laws saying that too 
much attention has been paid to elimin- 
ating poor agents and not enough to de- 
veloping further those agents showing 
real ability. . 

Listing some of the essential qualifi- 
cations field men seek in agents Mr. 
Tetlow said in part: 

“In the first place, the special agent 
wishes the local agent to cultivate the 
sentiment of loyalty, loyalty to company, 
loyalty to patrons, loyalty to special 
agents—all three. The one thing that 
should stand out supreme in our busi- 
ness, as it seems to me, is the sentiment 
of loyalty. Strife, contention and jeal- 
ousy are not the foundation upon which 
an important structure can stand. Per- 
fect loyalty is essential to the accom- 
plishment of large results. 

“Second: I would advise him to cul- 
tivate proper enthusiasm, bearing in 
mind the important fact that nothing of 
great moment is ever accomplished with- 
out enthusiasm. Get enthusiasm, but 
first of all get the ideals that stir en- 
thusiasm and make them worthy. 

Faithfully Discharge Duties 

“Third: I would have local agents 
faithfully discharge the very grave duties 
that rest upon them in connection with 
their delegated powers and authority 
which are very great, and too generally 
forgotten or overlooked. The companies 
have placed great confidence in you and 
their hopes and faith follow that confi- 
dence. There must be the sympathetic 
interest which ripens quickly into esteem 
and comprehensive understanding. Cer- 
tainly such vast powers and responsibili- 
ty should not be abused nor used injuri- 
ously to the interests of those who have 
reposed such trusts and conferred such 
power. 

“The fire insurance business must con- 
tinue to be done and the American 
agency system is a vital and necessary 
part of it—the one thing needful is a 
disposition to be reasonable, to be fair, 
to settle things according to the available 
standards of justice and to enforce the 
conceptions of justice against the unrea- 
sonable demands of those who persist in 
misunderstanding the beneficent purpose 
of insurance and its functions in the eco- 
nomic structure of the nation. 

“Fourth: I would have you exercise 
greater care and discrimination in the 
selection of business. Agents can be of 
immense aid to the field men and com- 
panies in that respect. I think I am in 
the bounds of sober statement in saying 
to you that the very few companies 
showing notable underwriting profit are 
those who without fear or favor place 
their own interpretation upon what con- 
stitutes desirable business. This would 
seem to indicate that agents pretty gen- 
erally are not as careful as they should 


be and fail to study the acceptability of 
the risks they write with the necessary 
degree of thoroughness. 

“Careful underwriting by the local 
agent at the source is one of the prime 
needs, and I very much fear that unless 
and until agents scrutinize their individ- 
ual risks with the same degree of thor- 
oughness which a banker gives to a loan, 
the present unsatisfactory condition will 
continue to prevail. I therefore urge you 
with all the seriousness of earnest con- 
viction to consider very carefully what 
I have said upon this important phase 
of our relations, for I believe that im- 
provement in the direction indicated will 
do much to promote better feeling and 
give better average underwriting results. 

Care in Handling Losses 

“Fifth: Handling of losses is an im- 
portant factor. Agents should co-oper- 
ate in every proper way to improve the 
relation between the company and its 
patrons. By this, I do not mean med- 
dlesome interference, but on the con- 
trary he should see to it, with the com- 
panies’ assistance, that even handed and 
exact justice prevail. I believe the vast 
majority of claimants are absolutely hon- 
est and disposed to be reasonable. We 
should, however, use every means at our 
command to thwart the purpose of the 
dishonest, unreasonable claimant. Our 
motto should be, “The company wins, we 
all win, when the loss is settled right.’ 
There is a thought that seems to me at 
the moment to transcend even these 
considerations. 

“Tt is not hard, I think, to see that a 
crucial test of our time honored systems 
of conducting the business is approach- 
ing. The clouds gather on the horizon 
and it is now largely up to the field men 
and local agents by wise diplomacy and 
generous publicity to ward off and dissi- 
pate the threatening storm. In a busi- 
ness such as ours there is no place for 
pride, prejudice and the desire for par- 
tisan advantage. We need the clear 


analysis of facts, the open mind with its 
scientific method and its unbiased con- 
clusions. The problems with which we 
are confronted are chiefly economic and 
should be so regarded. There is no 
other test that can be applied. 

“But for the most part I have the 
feeling that companies are both willing 
and anxious to assist their agents in ev- 
ery fair, legal and honorable way. 

“Along these lines I desire to repeat 
what I have said on previous occasions, 
to wit: The agent who demands the facts 
and who is willing to stand or fall by 
the facts, who forms his convictions de- 
liberately and adheres to them tenacious- 
ly, who courts patient inquiry and plays 
fair, will have little or no difficulty with 
special agents or companies. It is to 
this type of agent that the companies 
have always shown admiration and re- 
spect. And by the same token, an hon- 
est, high-minded, able, fearless special 
agent is the most valuable servant of 
both agents and companies.” 





HENRY MANN TO RETIRE 

Henry Mann, having expressed a de- 
sire to be relieved of his duties as dep- 
uty general manager of the Commercial 
Union after completing more than fifty- 
one years’ service with the company, the 
directors have, with much regret, agreed 
to his retirement as from June. 30 next. 
Mr, Mann entered the service of the 
Commercial Union in 1876, and became 
secretary of the company in 1889 and 
deputy general manager in 1920. He has 


taken an active interest in educational 
and other institutions associated with 
insurance. In 1920 he was elected pres- 


ident of the London Insurance Institute, 
and since its formation has acted as hon- 
orary treasurer. He is also a trustee of 
the Insurance Officials’ Society, an elect- 
ed member of the Council of the Char- 
tered Insurance Institute and a member 
of the general committee of the Insur- 
ance Clerks’ Orphanage. 
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Figures Showing Big 
Earnings During / 927 


OUTLOOK VIEWED WITH F.\vor 





New York Brokerage House Issucs Sta. 
tistics Showing Leading Companies 
Doubled 1926 Earnings 


Earnings of ten leading fire ani cas. 
ualty insurance companies which haye 
reported for the year 1927 total $3018 - 
600 compared with $29,961,000 fcr 1926 
an increase of $33,057,600 or 110°, ac. 
cording to a compilation of Gilbert Eliott 
& Co. bank and insurance stock spe- 
cialists in New York. This total] repre- 
sents a new high earnings record for 
companies in this field. 

The following tabulation shows a com- 
parison of earnings for 1927 and the 
amount of increase over 1926: 


i@ileis Increase 
; 1927 Over 192% 

Continental ........$12,180,000 $7,350,000 
Hartford .......... 8,483,000 6,329.0) 
Home ........:..+. 7,842,600 2,397.60 
Fidelity-Phenix .... 7,324,000 3,552,000 
Aetna Fire ........ 6,024,000 4,043,000 
Ins. Co, of N. A.... 5,711,800 — 3,311,800 
Great American.... 5,455,000 5 
U. S. Fidelity & 

Guaranty ........ 3,828,000 
Maryland Casualty. 3,542,000 
Niagara Fire....... 2,638,200 





$63,018,600 $33,057,600 

“The year 1927 seems to have marked 
the turning point in the matter of prof- 
itable underwriting,” according to John 
F. Barry, member of the firm of Gilbert 
Eliott & Company. “For seven years 
prior the combined business of a hun- 
dred insurance companies shows a sub- 
stantial loss in underwriting in each year. 
“Conservatism is the keynote of insur- 
ance company management today, Few 
companies pay out more than a small 
percentage of their earnings in dividends, 
and in most cases the income from in- 
vestments—interest and dividends alone 
—is greatly in excess of dividend require- 
ments, and the profits from the sale of 
investments, plus the underwriting prof- 
its, if any, go to swell the surplus and 
reserves. In this way book value is con- 
stantly increasing, and earnings are put 


to profitable use on behalf of stockhold- 
ers. 





CHAPMAN’S HOME BURNED 

Fire last Saturday night destroyed the 
fine home outside of Louisville, Ky., of 
A. G. Chapman, head of the Chapman 
Insurance Agency and president of the 
Louisville Board of Fire Underwriters. 
Mr. Chapman and members of his fam- 
ily escaped with difficulty the fire which 
leveled the home valued at $25,000 and 
burned practically all the valuable 
household contents. The fire department 
was unable to save the frame house be- 
cause it was situated a long way from 
the nearest hydrant. Mr. Chapman is 
well-known in fire insurance circles the 
country over. 





C. A. EMERY AND WIFE KILLED 

Creswell A. Emery, engineer of the 
North British & Mercantile at Chicago. 
and his wife were killed last Saturday 
evening when a railroad train struck the 
automobile they were driving. Mr. Em- 
ery was about forty years old and had 
been with the North British for seven 
years. He leaves one child. 





STITT CHICAGO MANAGER |. 
L. D. Stitt has been made manager 0! 
the Chicago office of Starkweather 
Shepley, Inc., to succeed the late Her- 
bert V. Burrows. Mr. Stitt for the last 
six years has been with Marsh & Mc- 
Lennan and previously he had been as- 
sociated with the Great American in New 
York and Chicago, Col. H. R. Vean, 
who has been at the head of the Chi- 
cago office temporarily, will return ‘o the 
headquarters of the organization at Vrov- 
idence, R. I. 
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First Pullman Sleeping Car—run from 
Bloomington to Chicago, September 1, 1859 


O sleep on a train, in a berth, going from one city 

to another far distant was an almost unheard of 
thing in the early nineteenth century. However, in 
1859, George M. Pullman constructed the first real 
“sleeper” with folding berths. 

Now one may spend a week or more travelling with 
all the conveniences of home, and in comparative safe- 
ty. Even personal effects travel under the protection 
of Tourist Baggage Insurance. The Home, now cele- 
brating its Seventy-fifth Anniversary, offers this and 
many other necessary and convenient forms of pro- 
tection. 


THE HOME “saeay NEW YORK 


1653 1928 


THE HALLMAR 


Seventy Fi 


K OF INSURANCE 
Fth Anniversary Year 
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Moffatt On How Field 
Men Can Help Agents 


SHOULD KNOW HUMAN NATURE 


Newark Agent Lists Many Ways in 
Which Field Men Can Improve Re- 
lations With Local Agents 
Thomas C. Moffatt, head of T. C. 
Moffatt & Co., of Newark, N. i lee former 
president of the National Association of 
Insurance Agents, and representative of 
nearly a dozen insurance companies, 
spoke on Wednesday in Chicago before 
the annual meeting of the Fire Under- 
writers’ Association of the Northwest on 
what local agents expect from the field 
men. He said that the local agents have 
the right to expect that the fire com- 








THOMAS C 


MOFFATT 


panies will employ field men possessing 
that happy faculty of understanding hu- 
man nature and being capable of apply- 
ing their knowledge and ability to the 
various types of local agents in the most 
helpful way. Mr. Motfatt said he did not 
believe sufficient care has been exercised 
by company managers in selecting field 
men with these qualities in mind. Cheap 
help is the most expensive he said. 

“The field man is, or should be, clothed 
with sufficient authority to apply the 
policy of his company to the business 
of the agent while on the ground,” said 
Mr. Moffatt, “and the local agent ex- 
pects the company to stand behind the 
field men in his interpretations and au- 
thorizations. Months of hard work and 
development by the field man can be un- 
done in five minutes by the home office, 
and fine agency connections spoiled by 
lack of confidence, or whatever you may 
call it, of the executive department in 
their own field men. 

“The local agent has a right to expect 
that the field men will correctly report 
to the executives of his company the 
agents’ thoughts and ideas, so that the 
greatest bond of confidence may be built 
up between the home office and the 
agency foree. He has a right to expect 
that the field men will keep the competi- 
tive secrets of his office as inviolable as 
his own secrets. 

“A local agent has greater respect for 
the field man who defends and explains 
the policy of his principal, so that there 
may be complete co-operation, rather 
than for one who is spineless enough to 
argue against his superiors and gossip 


J. Campbell Haywood 
ADJUSTER 
for STATE of CONNECTICUT 
Wide Experience . Prompt Service 
Moderate Charges 
Tel. 221-4 Washington 
Warren, Conn. Cornwall Bridge P. O. 
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about them with the local agent. Re- of his stay in town. Entertainment and 


spect your company and the agent will 
respect you both! , 
Understanding of Home Office 

“The training that I received in the 
home office and in the field has been of 
invaluable assistance to me in the local 
egency business. It occurs to me that if 
all agents could appreciate what goes on 
in a home office, how the business is 
handled there, what happens to the daily 
reports, the mystic maze of reinsurance, 
block lines, conflagration: district line 
limits; through what routine losses go, 
on what basis reserves are carried 
against these losses; and how agents are 
classified in the minds and on the rec- 
ords of your company, they and you 
would benefit by the experience. All of 
these, if better understood and appreci- 
ated by the local agent, will make for a 
better understanding between company 
and agent, and operate to develop more 
and better. business for your particular 
company,” Mr. Moffatt stated. 

“An agent divides his business among 
his companies along the lines of least 
resistance, and will do so as long as hu- 
man nature is what it is. It naturally 
follows then that the better he under- 
stands the field man and so the home 
office the more business you will receive. 

“The average local agent, undoubted- 
ly, represents more companies than is 
necessary to care for his ordinary needs, 
and consequently has a large number of 
field men calling upon him. Perhaps 
each one of these men feel it is incum- 
bent to slap the agent on the back and 
‘visit? with him during a large portion 


solicitation of business through social 
contact, while of some merit, is not the 
determining factor, and much valuable 
time that the agent might use for so- 
liciting business, is lost by over zealous 
entertaining by the unsuspecting special 
agent. I always enjoy a good lunch and 
this hour affords ample opportunity for 
personal cultivation. 

“There are practical ways in which the 
local agent might expect assistance from 
the field man, particularly that class of 
agent who is not qualified or who cannot 
afford to hire a man, for assistance in 
schedule work. Even in offices that are 
equipped to handle this phase of the 
business for themselves, the field man 
can be of assistance when he inspects 
the larger risks that the agent controls. 
If furnished a copy of the field man’s 
inspection it would act as a check on his 
own survey and enable him to keep track 
of changes in occupancy or construction 
that have occurred since the application 
of the schedule, or since the insurance 
was written. Whether it is practical to 
send a carbon of this inspection to the 
agent or not, may be questioned, but a 
brief report to the agent controlling the 
business, of unusual or sub-standard con- 
ditions would be of benefit to the agent, 
so to the policyholder, of course to the 
field man, and the company that he rep- 
resents. 

Comments on Standard Forms 

“The most important application of in- 
surance to a given risk, is the form at- 
tached to the policy, containing the de- 
scription of the property and modifying 
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Newark, N. J. 
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and unblemished record of over 
a Century in protecting the 
interests of policyholders and 





PRAIA UII I 


Agents Wanted Where Not 


Represented 














the conditions of the standard polic. { 
meet the requirements of the risk ~ h 
rate, whether too high or too low h : 
never burned a risk, nor has it had ae 
thing to do with the adjustment .: . 
loss under the policy. How much :) : 
would the local agent, if he were cay ‘ble 


is) 


of expressing the wish, appreciate Mise 
ance in drawing a proper form to fi; the 
peculiar conditions existing in the risk 
to be insured. The development of uni- 
form forms, some of them manda ory 
throughout the country and particu: rly, 
I understand, in the West, has had a 
tendency to make the writing of insur- 


ance more automatic. I dare say that 
many of these so-called standard fi rms 
are incapable, without alteration, of fit- 
ting many of the risks to which they are 
nevertheless applied. i 


“It all seems to sum up that the field 
man who best understands human na- 
ture, gives the most of his own knowl- 
edge and ability, and inspires by precept 
and example, is the one who is marked 
for further advancement in his own pro- 
fession. With few exceptions, and un- 
like many other lines of business, the 
heads of the fire insurance companies 
have been through the field, and the suc- 
cess of the local agent in their jurisdic- 
tion has usually been the answer to the 
field man’s advancement. You hold it in 
your power to make agents good, and 
good agents better, and as you will even- 
tually direct the policy of the insurance 
companies of this country, a sincere ef- 
fort on your part to better understand 
me, and for me to better understand you, 
is your greatest responsibility.” 





NEW JERSEY STATEMENT 

The annual statement of the New Jer- 
sey gives some gratifying figures as to 
its successful operations during 1927. The 
assets now aggregate $3,893,206, a gain 
of over $500,000 over last year’s figures, 
which were $3,373,107. The unearned 
premium reserve is set at $1,841,854, as 
compared with $1,596,464 a year ago. 
After setting up reserve of $307,761 for 
unadjusted losses and $77,376 for taxes 
and other liabilities, the company shows 
a net surplus of $666,214, which, with its 
$1,000,000 capital, gives a surplus as to 
policyholders of $1,666,214. This is a 
gain of $164,310 for the year. The New 
Jersey has been showing a steady de- 
velopment during the past six years, and 
has further improved its position both 
as to finances and standing among the 
fire insurance companies. 





OPPOSE STATE FUND BILL 


; The bill providing for the state to carry 
its own fire insurance on public buildings 
was still hanging fire in the Virginia 
Legislature this week. It is known as 
Senate Bill No. 63. It was first reported 
out unanimously by the senate commit- 
tee on insurance and banking but was 
recommitted when Governor Byrd ex- 
pressed opposition to the provision call- 
ing for an appropriation of $50,000 for 
the next biennium to serve as a nucleus 
for a fund to enable the state to become 
a self-insurer. The committee then re- 
norted it out adversely, 6 to 3, after 
Governor Byrd had also voiced oppost- 
tion to an amendment inserted by the 
patrons, Senators Noell and Layman, 
providing for city and county s‘ hool 
buildings to be included in the plan for 
self-insurance. 





The Home Fire of Little Rock, rk. 
and the Southern of Nashville, Tenn. 
have been licensed in Oklahoma. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President 


JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President and Secretary 


WELLS T. BASSETT, Vice-President and Secretary 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO., OF PHILADELPHIA, PA. 





ORGANIZED 1854 


MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 











ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., OF PITTSBURGH, PA. 
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ORGANIZED 1871 


SUPERIOR FIRE INSURANCE C0., OF PITTSBURGH, PA. 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO., OF MILWAUKEE, WIS. 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO., OF CONCORD, N. H. 


HOME OFFICES 
NEWARK, NEW JERSEY 
PHILADELPHIA, PA. CONCORD, N. H. MILWAUKEE, WIS. PITTSBURGH, PA. 


DEPARTMENT OFFICES 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 


H. A. CLARK, Manager W. W. & E. G. POTTER, Managers 
844 Rush Street 60 Sansome Street 


CHICAGO, ILL. SAN FRANCISCO, CAL. 
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Failure to Read Policy 
Was Fatal to Recovery 


DIGESTS OF NEW _ DECISIONS 





Cover Held Invalid Because Agent Had 
Not Signed it at Time of Fire; What 
Constitutes Notice of Loss 

An insured is bound by a statement 
made in his proof of loss that there was 
no additional fire insurance on his resi- 
dence although he did not know the 
proof of loss contained such a statement. 
It was his duty to read the proof of loss 
and see for himself what it contained.— 
National Union Fire vy. Provine, Missis- 
sippi Supreme Court, 114 So. 730. 

It appeared in this case that the insur- 
ance company by mistake informed the 
insured that his policy had expired. The 
insured then took out other insurance 
with another company. After discover- 
ing the first insurance had not expired, 
the insured failed at any time, either be- 
fore or after the fire, to notify the first 
insurance company of the additional in- 
surance. It was held that as soon as 
he discovered that his first policy had 
not expired at the time of the fire, he 
should have promptly repudiated his ad- 
ditional insurance in order to claim the 
benefit of the first policy. 

The policy was held void under the 
clause forbidding additional insurance 
without the company’s consent. By fail- 
ing to inform the first company of the 
additional insurance before adjustment 
and settlement thereof, the insured stcod 
in the same position as if he had taken 
the additional insurance knowing at the 
time that his first policy had not ex- 
pired. 

A breach of the additional insurance 
clause, it is held, will avoid the policy 
although the insured is ignorant of such 
a clause being in the policy, or ignorant 
of the fact that the additional insurance 
had been taken out for him. 

The additional insurance was only on 
the insured’s residence. The breach, 
therefore, would have no effect on the 
validity of a policy on the household 
furniture therein, as to which no addi- 
tional insurance was effected, and which 
was a different item of the policy. 

eo a> 

Invalid Without Agent’s Signature 

The Kansas City Court of Appeals 
holds in Burner v. American Ins. Co. of 
New York, 300 S. W. 556, that a stipula- 
tion, in a fire policy to the effect that it 
should not be valid until countersigned 
by the company’s local agent was a con- 
dition precedent to the validity of the 
policy. Where such a policy was writ- 
ten for five years from June 1, 1921, but 
was not signed by the local agent until 
June 10, and fire occurred on June 6, 
1920, it is held the policy was then not 
in force because its term commenced on 
June 10, 1921, the day it was counter- 
signed. 

+o 

What Constitutes Notice of Loss 

In Montana, where no standard form 
of fire policy is provided for by statute, 
a policy which specifies the parties, the 
rate of premium, the property insured, 
the risk insured against, and the period 
of insurance, contains all the elements 
of a policy required by Mont. Revised 
Codes, 1921, Secs. 8106, 8107. 

Section 8142 of the codes requires no- 
tice of loss by fire to be given “without 
unnecessary delay.” In this case the in- 
surance company was notified of the loss 
of the insured building on the night of 
the fire, November 27, 1921, by the mort- 
gagee. The day following one of its 
agents was in the town trying to collect 
the premium on the policy and was ad- 
vised by the mortgagor that the property 
had been destroyed. In December fol- 


lowing an adjuster of the company vis- 
ited the scene of the fire and made an 
investigation in connection therewith. It 
Pennsylvania Fire 


was held, Baker v. 


Ins. Co. (1928), Montana Supreme Court, 


263 Pac. 93, that, in the absence of any 
specific requirement in the policy for 
further proofs of loss, the notice given 
was sufficient to comply with the require- 
ments of the statute. 

Other points decided were that: 

Delivery of the policy after the fire 
was sufficient to establish the completion 
of the contract made before the fire. 

It is the general rule in the absence 
of stipulation to the contrary, that the 
mortgagor’s insurance interest in mort- 

gaged property continues to exist after 
foreclosure sale and before the time for 
redemption has expired. Sometimes 
policies contain the stipulation that the 
policy shall become void if the insured 
has information of the commencement 
of foreclosure proceedings. It is held, 
Alsup v. Hawkeye Securities Fire, Texas 
Court of Civil Appeals, 300 S. W. 223, 
that the fact that the insurance com- 
pany knew at the time it issued the 
policy that interest was due on the in- 
debtedness secured by a mortgage or 
trust deed on the property did not af- 
fect its right to invoke the stipulation 
in an action on the policy. 

x * x 


Suit on Sole Ownership Clause 
The Kentucky Court of Appeals holds, 


Hartford Fire v. Bishop, 300 S. W. 608, 
that where the insured delivered a deed 
to the property and accepted cash and 
notes in payment she was not the “sole 
and unconditional owner” within the 
terms of a fire policy although she orally 


_agreed with the purchaser that the title 


was not to pass until a certain date, be- 
fore which the house was destroyed by 
fire. The entire consideration had been 
paid; there was no condition to be per- 
formed, the taking effect of the deed 
depending only upon the lapse of time. 
The plaintiff could have enforced the 
collection of the notes as they fell due. 
She could not therefore recover under 
the policy. 
* * x 


In another case a mortgage, without 
making written application, obtained a 
fire policy payable to himself, but not 
disclosing the fact that he was only a 
mortgagee and not the owner. The pol- 
icy covered the wrong building, which 
was owiled by another person and al- 
ready covered by a policy issued by the 
same company. The building was de- 
stroyed by fire. In a suit for reforma- 
tion of the policy, with respect to the 
description of the property, it was held, 
Foster v. Illinois Travelers’ Home Fire 
Ins. Co. of Chicago, 300 S. W. 7, that the 


complainant, being the mortgag: 
not the “sole owner,” could not s: ceed 
being precluded by the stipular 


m in 
the policy that it should be void if the 
insured’s interest should be othe: than 


unconditional and sole ownership, 


WILL INCREASE CAPITAL 


The Mount Royal Assurance of \Mont- 
real, a fire company, will recommend to 
its stockholders that the capital stock be 
increased from $250,000 to $500,000 by the 
issue of 25,000 new shares of stock of 
$10 par value at par. A special n leeting 
has been called for March 12. Int: 





‘Tests 
associated with the Great American con- 
trol the cqmpany. After the stock in- 


crease the Mount Royal will have a sur- 
plus to policyholders of about $1,800,000, 


DINNER TO A. M. WALDRON 

Alfred M. Waldron, a prominent gen- 
eral agent in Philadelphia and one who 
has taken a leading part in municipal 
politics, will be guest of honor at a 
testimonial banquet on March 27 at the 
Manufacturers’ Club. Among the guests 
will be many of the leading insurance 
officials and political leaders. Mr. Wal- 
dron is being mentioned as a_ possible 
candidate in the coming primaries for 
state senator. 


























COMPARATIVE STATEMENT 


INSURANCE COMPANY OF AMERICA 
Incorporated in New York in 1859 
HOME OFFICE: 709 SIXTH AVENUE, NEW YORK CITY 
69th Annual Statement, January 1, 1928 
ASSETS LIABILITIES 
Bonds and Stocks $20,805,460.00 NID A teniiesiechionte tania dca sioccets $2,000,000.00 
— on Bond and Mortgage. 1,582,500.00 Premium Reserve 9.637,599.42 
OAT TER SOMATRIG Meee” "072 105. 
el OEE I Reserve for Losses ................... 1,078,105.00 
a 1,975,174.79 Reserve for Taxes and Other 
Interest accrued ___................ 36,226.75 Liabilities... 380,000.00 
Real Estate 1,757.80 i as 14,689,493.10 
$27,785,197.52 $27,785,197.52 
| I I isi iris ists apices cctaa ae $8,669,874.64 
| Increase in Unearned Premium Reserve ............................-.---.---- 469,944.65 
a2. 1s ct isgniatenloiineabbliiaaenmieaaancieenelion 598,328.96 
I I ois ccc eacicctcsea lateness alata 7,624,809.99 


TO Te TU UN iii aiid etittcdhsccctinnsietseniceniied 16,689,493.10 


During 1927, Inercase in Net Surplus $7,624,809.99 After Payment of Cash Dividends of 
$599,940.00 and Stock Dividend of $500,000.00 

















Jan. 1, 1924 Jan. 1, 1925 Jan. 1, 1926 


Surplus to 


Jan. 1, 1927 Jan. 1, 1928 





Policy Holders | $4 502,893.19 | $5,503,663.25 | $7,052,501.45 

















$8,564,683.11 


$16,689,493.10 








OFFICERS: 

GEORGE U. TOMPERS, President 
GUSTAV KEHR, Honorary Chairman NORMAN T. 
CHARLES H. COATES, Vice President BENJAMIN I 
ALFRED J. BARRETT, Comptroller E. 
DAVID C. THOMS, Assistant Secretary EDWARD E. 
WALTER C. BETTS, Assistant Secretary 


BROKERAGE DEPARTMENT, 21 Platt Street, 


Losses Paid Sinee Organization . . . . . .. . 








M. REBST 
HARRY A. G 


BROOKLYN OFFICE, 153 Remsen Street, Brooklyn, N. Y. 


UPTOWN OFFICE, Liggett Bldg., 42nd St. and Madison, New York City 
HALL & HENSHAW, New York City Agents, 90 John Street 


ROBERTSON, Vice President 
3. WEAVER, Secretary 
EIN, Executive Secretary 


IKIER, Assistant Secretary 
RANT, Assistant Secretary 


New York City 


Over $74,000,000 
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North British & Mercantile Movie 


(Continued from page 1) 


agents in the neighborhood of New 
York, such as Paterson, N. J., and at 
every showing the agent was enthusias- 
tic. Sometimes he would invite business 
men to his office in order to see the 
picture. 

The film having proven to be effective 
Bell & Howell projectors were given to 
six of the 130 field men of the North 
sritisa. & Mercantile group and enthusi- 
astic reports of the projections from va- 
rious parts of the country are now being 
received at the head office of the com- 
pany at 150 William street, New York. 
Later projectors will be given to other 
feld men until the entire country is 
covered. The present film is designed 





CECIE FE. SHAERCROSS 


for agents. Later, a new scenario may 
be written for the general public. 


The Scenario 


The scenario of “Phil Grin’s Progress” 

follows : 
The first flash shows the agent seated 
in his office opening his mail. This agent 
isa fine type and looks exactly like the 
late Uncle Joe Cannon, for so many 
years Speaker of the House, having the 
same cut of beard. Seated by his side 
is his young assistant, who twirls un- 
easily in his chair as the agent tosses 
document after document of printed ma- 
terial into the waste-paper basket. Out 
of the entire assortment of material he 
keeps only three letters which he hands 
over to the assistant. They are routine 
letters about insurance. 

It looks like a very slow morning with- 
out much in the way of new premium 
Volume in sight, but the assistant cannot 
keep his eyes off the waste-paper bas- 
ket and finally reaches in and pulls out 
six or seven brochures and other printed 
documents, It develops that on this par- 
ticular morning all this literature came 
from the North British & Mercantile and 
allied companies. 


Acres Of Diamonds 
The assistant takes a look and the first 


thing that impresses him is a quotation 
irom the famous sermon, “Acres of Dia- 
monds.”’ That is the story of the farmer 
who cot rid of his farm in order to 
find opportunities elsewhere, only to find 


later that diamonds were discovered on 
the farm. The assistant is led to make 
a little speech: “The North British & 
Mercantile is offering us every form of 
co-operation and I see where we can 
turn this valuable information into ac- 
count. We have acres of diamonds right 
at our feet and we should dig for them.” 

The pair then study the printed docu- 
ments which prove to be sales talks for 
various side lines of insurance and three 
of them particularly attract their atten- 
tion: they have to do with rent insur- 
ance, rental value and leasehold insur- 
ance. The agent and his assistant decide 
to go right out and see if they cannot 
sell some of those side lines. 

Selling Man On The Street 

They stop before a basket factory in 
the town. The proprietor of the factory 
is coming out; he seems to be in a 
hurry and only has a moment or two, 
but the agent says that is all he needs. 
The manufacturer starts by saying there 
is little danger of fire as his building is 
fireproof; furthermore it is sprinklered. 
The agent tells him that buildings of a 
certain type of construction are called 
“fireproof,” but there is no such thing 
as a building that is proof against the 
damage which may result from fire. It 
is then pointed out how rental value pro- 
tects the owner of the plant during the 
period of untenability. The agent makes 
this statement: “Inflammable material 
often causes a very large fire which dam- 
ages the building so that it becomes un- 
tenable for some time. ‘Keep-a-roof- 
over-your-head insurance’ is cash money 
protection against loss of the income of 
the property while the premises are 
being restored with your fire insurance 
indemnity. Temporary quarters would 
be paid for by a rental value policy.” 

Just as the policy is sold the factory 
owner’s daughter appears and_ her 
thoughts turn to their home. She her- 
self says that if the home is burned the 
family would have to move elsewhere 
and pay rent. She wonders if there is 
not some way they could get protection 
to make up for the rent. Thus another 
policy is sold. A form or two is flashed 
upon the screen to acquaint the person 
seeing the picture with the kind of in- 
demnity to ask for. 

Tells Story in a Few Words 

The entire picture is run in a very few 
minutes, and a remarkably good job is 
done in explaining the three coverages 
either pictorially or by titles in the sim- 
plest possible manner. During the run 
of the picture the point is also made that 
the premium for rent or rental value is 
only about half of the fire insurance rate. 

The picture was made by the Auto- 
matic Movie Display Corp., 130 West 
46th street, New York City. 

A Progressive Executive 

Mr. Shallcross has been unusually re- 
ceptive to progressive innovations and 
other novelties which keep the name of 
his companies before the public and di- 
rectly or indirectly affect production. 
Thus, he was first to put out a selling 
talk on a phonograph disc and this disc 
was mailed to 18,000 agents reaching 
each on the same day, whether on the 
Pacific Coast or on Long Island. 

He was the first American insurance 
man to use the telephone between New 
York and London. ; 

He was also the first insurance presi- 
dent to give a fire prevention talk over 


the radio, this being done by broadcast- 
ing through WEAF. 

The North British was the first fire 
company to write water damage insur- 
ance. ’ 

Mr. Shallcross was the first insurance 
man to telephone a picture over the tele- 
photograph. The photo was telephoted 
from New York to San Francisco in 
seven minutes. 

In being first in the field with a mo- 
tion picture having a selling appeal for 
a local agent and showing the latter 
how to make an increase in his busi- 
ness and add to his influence in the local 
community, Mr. Shallcross has again 
demonstrated progressive and original 
methods, 





TO ADDRESS BROKERS 

George X. Levine of the law firm of 
Alfred B. Nathan & B. Howard Imbrey, 
in New York, will address the General 
Brokers Association of Metropolitan 
District, Inc., at their next meeting at 
the Hotel Pennsylvania on March 14 at 
8 P. M. His subject will be “Improve- 
ments and Betterments and What They 
Mean in Law.” Mr. Levine, represent- 
ing the assured, has recently secured for 
a client an important legal decision in 
a case involving “Improvements and Bet- 
terments.” 





E. U. A. MEETINGS 
The Eastern Underwriters’ Association 
will hold a general meeting next 
Wednesday, March 7, at the New York 
headquarters. This will be preceded by 
a meeting of the executive committee. 








THE AMOUNT SUBJECT 


Analysis of the practical value 
of cut-offs for the fire insur- 
ance underwriter and inspec- 
tor by C. A. Vlachos. 


Price 50c per copy. Substan- 
tial discounts for quantities. 
Published by Vlachos & Co., 
100 William St., New York, 























Brevoort 


Madison Street, east cf LaSalle 
CHICAGO 


DOWNTOWN, near 
rincipal stores, 
anks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
mederate cost. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 




















American Equitable 


Assurance Company 
of New York 


Assets, January Ist, 1927  $4,896,544.34 

Surplus to Policyholders $1,928,405.51 

Losses paid since organization 
$17,807,373.74 


Desirable fire insurance agents wanted 
who can give us a represent- 
atve business. 


Apply to 
HOME OFFICE 
92 William Street New York 











U. S. Mer. 
Robert R. Clark 





FOUNDED 1805 


Caledonian Insurance Co. of Scotland 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
United States Head Office 
555 Asylum Street, Hartford, Conn. 
New York City Office 
1 Liberty Street, New York 


Asst. Mgr. 
Arthur H. F. Schumm 
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INSURANCE CO., LTD., 
THE YORKSHIRE 2235 202i 
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Nat’l. Ass’n. To Push a committee investigation must be ap- — ‘ 
Public Weiattomn nage “ by the board of directors of - é Tu 
the local chamber of commerce before N ] F I C ¥ U 
” pele thao nat ag ational Fire insurance Compan: 
LAUNCHING BIG CAMPAIGN _ Development of Ideas OF HARTFORD, CONN. INSU! 
: ‘Naturally, in the development of this Statement, January 1, 1927 
Will Aim to Enlist Every Local Cham-_ idea, there will be many angles that will CRP TET TAI TG oo «no inne rssiuee'e-6<-s)0 RA rare ...$ 3,000,000.00 Natio: 
ber of Commerce in the Country; come up which will be largely local prob- ar aun Bn ALL LIABILITIES. ........---+++-000: Petr oe | rs 
Idea is to Aid Policyholders lems. In every case the National As- CONTINGENT RESERVE FUND...................... _ 800,000.00 | 
, ————s : sociation’s committee on public relations PN ER II IO eNO ae Meyer ee 41,377,484.10 | 
Earl FE. Fisk, of Green Bay, Wis., and education will be ready to assist in TOTAL SURPLUS TO POLICYHOLDERS............. 15,473,952.46 Th 
chairman of the committee on pyblic re- ironing these local problems out and in H. A. Smith, President F. D. Layton, Vice-President S. T. Maxwell, V.-Pres. & Sec’y Ohio 
itons of the National Acsocation of 1a- pushing forward the educational service C. B. Roulet, Secretary G. F. Cowee, Secretary R. M. Anderson, Secretary. se 
; tiaenrpecas in the local chambers of commerce, C. L. Miller, Secretary C . Secretary F. B. Seymour, Treasurer Umit 
surance \gents, this week issued a state- never forgetting that our primary object R. C. Alton L eM Breed ¢Aatomobte H. B. Collamore ington 
ment outlining the campaign the asso- is the policyholder’s welfare and that J. H. Crane _ I. G. Petersen (Marine) | the 
ciation will push for the welfare of pol- what we are striving to achieve will be se tiona 
icyholders. With this idea in mind, the °° help the policyholders to help them- : , : : Celin 
sii ha ais satainiiadmil selves. latures. The policyholders service pro- writers and for the last eleven years has % 
— = ations committee will undertake “That this may be done, a definite pro- gram from the standpoint of insurance been connected with the local agency of pense! 
through key men all over the country to gram of service must be outlined, and and conservation of life and property Curtin & Brockie. He is prominent in and 
have local chambers of commerce ap- We will want things arranged so that should be developed after a survey of lo- several of the Pennsylvania instrance Court 
point an insurance committee, composed there will be nothing spasmodic about cal conditions.” organizations. sna 
. Sage sae ane Seay Ft this educational service, but that it will ; stantic 
of uyers as well as s¢ ers of insurance. provide for continuous action. OPENS LOCAL DEPARTMENT Frederick E. Nolting was  re-clected Are: 
The purpose of these committees will be “Local conditions can be studied, such The Independence Fire of Philadelphia president of the Virginia Fire & Marine States 
to enlighten the public on insurance mat- as unjustifiable losses due to unsanitary is opening this week in Philadelphia a at its annual meeting last week. Other on the 
ters and to study and improve local con- conditions, avoidable fires and accidents local department at 325 Walnut Street officers were also named to succeed tenden 
Beit ane canis atti which vary with communities; also legis- for the handling of Philadelphia and sub- themselves. President Nolting announced statuts 
ig areca aio tae .___,. lative problems for the standpoint of urban business, with Walter A. Munns _ that the company is planning for consid- intern: 
In his report Mr. Fisk says in part: policyholders which will necessarily vary in charge as local manager. Mr. Munns__ erable expansion during the coming year, panies 
“We well realize that chambers of with proposals in their own state legis- is one of the leading Philadelphia under- It is now doing business in thirty states. to be | 
commerce. represent a cross section in and, 1 
SPAREN : i a ca ea ia - - - ———————————_—_—_—_—— = reason 
industry and ‘commerce ” their respec- | power 
tive communities. As insurance plays | issue f 
such an important part in the conduct have { 
of business, the members of chambers of thinks 
commerce are invariably policyholders. The 
Individually they can do much toward volved 
the further development of sound insur- DA tional 
ance service, but collectively their influ- Saffor: 
ence is greater. Ohio, 
“The committee on public relations Casual 
and education has definitely decided to The 
go ahead with a constructive program OF stitute 
‘ to assist all local chambers of commerce NEW YOR x renew 
in securing a better understanding of in- ness. 
surance throughout their membership. e ‘“ refusa 
Set ae ee Home Office: 709 Sixth Avenue, New York City pron 
cal chambers of commerce to see that Brook 
a definite interior organization should be i as sec 
established to render a continuous and 3rd Annual Statement, January 1, 1928 the pr 
constructive service for policyholders. It of ma 
is our opinion that while ‘Read Your ASSE were 1 
Policy Weeks’ and activities of that na- ASSETS : LIABILITIES The 
ture can do a great deal of good, never- Bonds and Stocks..........--...--... $4,669,261.50 Capital Peas SE NaN te on NA arr $1,000,0000.00 the st 
theless they cannot begin to lead to defi- Leans on Bond and Mortgage 202.500.00 : : = | agency 
nite constructive work unless these ac- Cash bag 1.206.550 84 Premium Neserve .................... 1,909,849.72 | se 
tivities are made continuous throughout <7 EA ae a e 4 : 1on 0 
the non ar. ? Collateral Loans ........................ 26,500.00 Reserve for Losses .................... 266,741.00 | ployes 
inemenes Caiithes Premiums in course of Collec- Reserve for Taxes and other pl 
“We have decided to advocate the ap- set OTR 417,441.21 Taabilities: ....................:<--....---- 56,000.00 agent, 
pointment of insurance committees in Interest Accrued and Rents... 4,506.99 Net § l 3.334.174.82 | c 
each and every chamber of commerce in Real Estate ..................... = 40,005.00 eU SUIpIUS ...............----------------- soo ose | It 
the United States as a means of ren- | ‘in " 
dering educational insurance — service. YY 
This may have to take various forms in $6,566,765.54 $6,566, 165.5 m4 | gs 
order to be suited to local conditions, = | ais 
but whatever form it may take our pri- ‘ 6 sagt 
mary object will be the policyholder’s Increase in Assets ..............-------.-2--.-2-------1-----eeeeeeeeeen sneer $2,388,420.42 — 
—— and this — — se be Increase in Unearned Premium Reserve we cee ee ec eee reece snes een ee secre esc teee 342,500.76 ‘ier 
stressed continuously throughout all otf | : 
yong Bio . ' | MA I iiss cscs tcloncniacelaee 344,559.86 | panies 
apaies pene —— : : : test t 
he committee’s first project will be Increase in Net Surplus epee ereererrrrrtret ete et eee eee eee 1,940,107.27 therel 
securing the appointment of insurance : lave 
. committees. Information will be pre- Surplus to Policy Molders............................... ST Say terete aga orate 4,334,174.82 yt 
pared to be sent out to the key men we ‘ , . — 7 
have recently appointed to act in con- | During 1927, Increase in Net Surplus $1,940,107.72 After Payment of Dividends oe 
junction with the committee on public 


relations and education in their activities. COMPARATIVE STATEMENT _— 











or 
These key men will be asked to call upon pe 
the local cena ie of spond chambers January Ist, 1926 January Ist, 1927 January Ist, 1928 ess te 
of commerce, tell them of the insurance * _ - doi 
educational plan which has been adopted Surplus to Policy Holders a 


by the National Associatis n of Insurance $2,112,076.86 $2,394,067.55 $4,334,174.82 | = 


Cessiy 








\gents and the Insurance Department of It v 
the Chamber of Commerce of the United fenda 
States, and urge the appointment of in- OFFICERS: tant 
surance committees. GEORGE a. TOMPERS, President Mr. } 
‘The suggestion will be made that CHARLES H. COATES, Vice President NORMAN T. ROBERTSON, Vice President count 
ee ee ee ALFRED J. BARRETT, Vice President & Comptroller. BENJAMIN B. WEAVER, Sceretary notwi 
ck els. aca’ eer sree penne mig as the DAVID C. THOMS, Asststant Secretary E: M. REBSTEIN, Executive Secretary “ed 
insurance men, the insurance buyer as WALTER C. BETTS, clssistant Secretary EDWARD E. IKIER, Assistant Secretary denie 
well as the insurance seller. In other HARRY A. GRANT, elssistant Secretary tende 
words, these committees will be made up ; sive, 


of leading business men in various lines — % _ Case 
who will make a study of insurance un- OGDEN & FAY, New York City Agents, 85 MAIDEN LANE for m 
der the guidance of a competent local State 
agent in every case. The results of such Sacaiiaialiiiadiina i aa aa SE - had 


Cor 























March 2, 1928 





——_—_—_ 


Page 3) 








U. S. Supreme Court 
Turns Down Ohio Cases 


INSURANCE DEP’T. DEFENDANT 





National Mutual and Celina Mutual 
Argue State Cannot Interfere Be- 
cause of Heavy Salaries 





The superintendent of insurance of 
Ohio was in effect sustained by the 
United States Supreme Court at Wash- 
ington on Monday in his inquiry into 
the .nternal management of the Na- 
tiona! Mutual and the Celina Mutual of 
Celina, Ohio, and in regulating the com- 
pensation of E. J. Brookhart, secretary 
and veneral manager. The Supreme 
Court dismissed the appeals of the in- 
surance companies for lack of a sub- 
stantial Federal question. 

Argument was heard by the United 
States Supreme Court, on February 21, 
on the question of whether the Superin- 
tendent of Insurance of Ohio, under a 
statute of that state, can inquire into the 
internal management of insurance com- 
panies to determine what he considers 
to be reasonable compensation of officers 
and, if he deems the compensation un- 
reasonable, whether he can exercise his 
power of refusing under the statute to 
issue renewals of their licenses until they 
have procured back the excess which he 
thinks unreasonable. 

The cases in which this question is in- 
volved are those of Ohio, ex rel. Na- 
tional Mutual Insurance Company v. 
Safford, Superintendent of Insurance of 
Ohio, and Ohio ex rel. Celina Mutual 
Casualty Company. 

The mandamus proceedings were in- 
stituted to compel the superintendent to 
renew the companies’ licenses to do busi- 
ness. The basis of the superintendent’s 
refusal to renew licenses was that the 
companies were paying an officer, Mr. 
Brookhart, as compensation for services 
as secretary and general agent, 40% of 
the premiums, less all of the expenses 
of management, and that such payments 
were unreasonable compensation. 

The companies contend that neither 
the superintendent or any other state 
agency can interfere in the internal man- 
agement of their business in contraven- 
tion of rights to contract with their em- 
ployes, guaranteed under the Federal 
Constitution, and dictate the terms of 
compensation paid for the services of an 
agent, 

Companies Charge Intimidation 

It was also argued that since a license 
may be revoked immediately upon de- 
termination that an excessive compensa- 
tion has been paid, there being no pro- 
vision for delaying his decision pending 
judicial determination of its reasonable- 
ness, the severe penalties imposed for 
lalure to comply intimidate the com- 
panies from resorting to the courts to 
test the validity of the regulations and 
thereby deprive them of due process of 
law under the Fourteenth Amendment. 

Counsel for the companies also con- 
tended that if anything is due from Mr. 
Brooklart to them on account of the ex- 
cessive compensation paid, the proper 
}roceedings would be against him to com- 
vel repayment and that is not due proc- 
ess to deny to the company the right of 
loing business until they have secured 
back the sum claimed to have been ex- 
cessively paid, 

_It was contended on behalf of the de- 
lendar: in error that the alleged exorbi- 
‘ant amount of compensation allowed 
Mr. Brookhart was rendered void on ac- 
count of the operation of the statute, 
Notwit! standing the approval given by a 
Mor siperintendent. 

It wos argued that due process is not 
denied by the decision of the superin- 
lenden' that the compensation is exces- 


‘ve, s ice, as illustrated in the present 
fase, tie company may file its petition 
me maidamus in the highest court of the 
State j 


, nd judicial proceedings can be 
ad and a decision rendered thereon. 
Counsel for the defendant in error 


























SIZZLING, a deafening roar — destruction! 
A Destruction not paid for by fire insurance. 
Who would ever expect an explosion in a 
barber shop? How should the owner know that 
the innocent towel warmer has been the cause of 


many such explosions. 


It is up to the agent to tell him. Too often it is 
the agents fault when damage like this is not 
covered. Our agents study carefully the many 
different causes of explosions. They know that 
there are hiddenexplosion hazards in almost every 
business, in the home, everywhere. They have 
statistics on the great and varied damage done in 


connection with riots and strikes. 


Agents of this company sell many explosion, 
riot and civil commotion policies to hotels and 


hospitals, to large factories and the co 


rner stores. 


How? By telling them about a danger they do not 
dream of. And by showing them how little the 


necessary protection costs. 


Insurance Co. 


or AMERICA 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. 
CHICAGO 


Pacific Coast Dept. 
SAN FRANCISCO 





TILE COMPANY WITH THE L. & L. & G. SERVICE 

































































N. J. MEETING DELAYED 
Agents’ Asssociation Postpones Mid- 
Year Session Until State Legis- 
lature Has Adjourned 
The mid-year meeting of the New 
Jersey Association of Underwriters, local 
agents, scheduled for Monday, March 5, 
at the Stacy-Trerft Hotel in Trenton, has 
been postponed until after the close of 
the legislative session. The meeting, 
therefore, will probably be held sometime 
in April. The reason for this postpone- 
ment is that the bill to amend the Ram- 
sey Act by providing for statewide uni- 
form fire insurance commissions is now 
before the lower house, having passed 
the senate, and the agents want to de- 
lay their meeting until final action has 

been taken. 





FORMING EMPIRE FIRE 





New York Company Backed By New 
York City and Brooklyn Men Will 
Have Capital and Surplus of 
$1,000,000 
Announcement has been made. this 
week of the organization of the Empire 
Fire Insurance Co. of New. York with a 
contemplated capital of $400,000 and sur- 
plus of $600,000 to be procured through 
the sale of 40,000 shares of stock of $10 
par value at $25 a share. This company 
is being backed by New York and 
Brooklyn men, who say that the under- 
writing management will be directed by 
men of long experience in the insurance 
business and with successful records in 
underwriting over a period of many 
years. 
The organizers and subscribers who 
will act as directors of the new Empire 
Fire include the following: Michael 
Furst, of Brooklyn; Irving L. Bloch, of 
Brooklyn; Fred I. Ettlinger, of New 
York; Louis Freudenberg, of New York: 
William R. Bayes, of Brooklyn; Herman 
Gabbe, of New York; Harry B. Hawkins, 
of Brooklyn; William Kennedy, Jr., of 
Brooklyn; Jerome Lewins, of New York: 
Henry A. Mark, of New York; Simon 
Newman, of New York: T. Schench 
Remsen, of Brooklyn; Will'am Schaefer, 
of New York; Arthur C. Turner, of New 
big and William L. Folfson, of Brook- 

yn. 


GEORGE URBAN DIES 

In the death of George Urban, last 
week end in his Pine Ridge home, the 
Buffalo Insurance Co. loses one of its 
most active directors. Mr. Urban, who 
was 77 years old, had been a director of 
this company for twenty-five years, hav- 
ing just been re-elected to another term 
prior to his death. The board of the 
company assembled early this week to 
pass memorial resolution on the passing 
of Mr. Urban. 


TALKS TO REAL ESTATE MEN 

Junius B. Tally, manager of the Gen- 
eral Adjustment Bureau, spoke before 
the Buffalo Real Estate Board at a 
luncheon in the Hotel Statler this week 
urging men engaged in this field of busi- 
ness to read their insurance contracts 
and policies carefully before accepting 
them, to avoid misunderstanding and 
possible loss through belief that cover- 
ave was given that had not been in- 
cluded in the contract. 


LEAVES TRAVELERS FIRE 
Milton S. Berwin has succeeded H. T. 
Dahl, Jr., as manager for the Travelers 
Fire in St. Louis, Mo. Mr. Dahl has 
resigned from the Travelers organization, 
but has not announced his future plans. 








maintained that the payment of excessive 
salaries by an insurance company is a 
wrong to the policy holders and makes 
it the duty of the superintendent of in- 
surance to withhold the license until res- 
titution is made. 

C. S. Younger argued for defendant in 
error and Herman L. Ekern and Arthur 
I. Vorys were heard for the plaintiffs. 
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Underwriting Ratios 
On Canadian Policies 


J. D. SIMPSON QUOTES FIGURES 





British Lead Decne And Canadian 
Companies In Profits, L. & L. & G. 
Official Shows 





J. ID. Simpson, assistant manager of 
the Liverpool & London & Globe at the 
home office in Liverpool has issued in 
pamphlet form, with illustrations, his re- 
cent talk on “Fire Insurance in Can- 


ada,” delivered before the Manchester 
Insurance Institute. me Lewis, gen- 
eral manager of the L. . & G,, has 


written a foreword to aa “booklet in 
which he extols Canada in its develop- 
ments to date and says that the Do- 
minion is instinctively thought of as the 
land of tomorrow for the British Empire. 

Mr. Simpson gives an extraordinarily 
complete picture of industrial and insur- 
ance conditions in Canada. Speakin~ of 
the average fire rate he says that it is 
slivhtly over 1% a year or about five 
or six times the average in Great Britain. 
“But fire underwriting in Canada is no 
El Dorado,” says Mr. Simpson, “for as 
you know, it is said to be easier to make 
an underwriting profit on low or mod- 
erately rated risks than it is on those 
carrying high rates.” 

Praise is given for the general effi- 
ciency of the fire department protection 
in Canada, the biggest single difficulty 
being the severe effects of cold weather. 

Speaking of provincial fire loss ratios 
and operating expenses Mr. Simpson 
says in part: 

Provincial Fire Loss Ratios 1922-1924 

“As some indication of the variations 
previously mentioned that exist in fire 
hazard between one Province and an- 
other, the following ratios may be of 


interest : 

Three Years 1922-24 wees 

% 
British Columbia ............. 54.35 
Saskatchewan .............-.-+ 55.90 
WOWR: OOTER: A 55d cucskcsn<cawe's 56.45 
2S, Oe, EE ee ree 56.80 
| net gee eee ELT Ree aN 64.84 
SUING 2 hc caweawstcaaekeseee 65.60 
PEE Na Soawwossesnebace ce 65.77 
ee ST nee cr rr 67.69 
Dea TOA ig oo ss scceh nase 74.19 


“If further evidence of variation is 
sought, we may consider the experience 
of one or two classes of risks: 


Protected Unprotected 
Dwellings Dwellings 
% 


% 
19.56 Manitoba 41.57 Sask. 


22.55 Sask. 50.96 Manitoba 
25.13 Alberta 55.63 Alberta 
28.40 B. C. 72.95 B. C. 


45.35 Ontario 
47.86 Nova Scotia 
53.61 N. B. 
55.95 Quebec 
Retail 
Stores 
% 
33.37 B.C. 
59.18 Sask. 
60.10 Nova Scotia 
64.84 Quebec 
75.62 Ontario 
79.72 Alberta 
86.79 N. B. 
90.86 Manitoba 
“There are various other classes which 
show wide variations, but these men- 
tioned will perhaps suffice. 
Growth of Fire Insurance in Canada 
“Taking the premium income at 10 
year intervals since 1876, the growth of 
the fire insurance business amongst com- 
panies licensed by the Dominion Gov- 
ernment is shown to be: 


76.28 Ontario 
77.36 Nova Scotia 
85.45 Quebec 
89.28 N. B. 


Loss 
Premiums Year Losses Ratio 
% 

3.708.000 1876 2,867,295 77.3 
4,932,335 1886 3,301,388 66.9 
7,075,580 1896 4,137,501 58.9 
14,687,963 1906 6,584,291 448 
27,783,852 1916 15,114,063 54.4 
51,027,062 1925 26,941,747 52.7 


“Tt will be seen, therefore, that while 


it took 20 years (1876-1896) for the pre- 
mium income to double, this rate of in- 
crease has been almost repeated every 
ten years since, while the average loss 
ratio has fallen from 77.3% in 1876 to 
52.7% for the nine years ending with 
1925. 

Fire Underwriting Profits, 1877-1924 

“Fire underwriting profits, according to 
published Government returns, from 1877 
to 1924, based on the premiums written, 
less facultative reinsurances, and less all 
losses and expenses, are as follows: 


normally higher than that in European 
countries, which are more readily and 
quickly traversable and where the ex- 
pense of travel is not so great. 
“Commissions and taxation bulk very 
largely in the expense ratio. The aver- 
age commission payable on business re- 
ceived throughout the Dominion by all 
companies closely approximates 20% of 
the premiums written, while the taxa- 
tion imposed by Dominion, Provincial 
and Municipal authorities averages close 
to 5% of the premiums written. Travel- 


Canadian British American All 
Year Companies Companies Companies Companies 
Per Cent Per Cent Per Cent Per Cent 

og f : or (Loss) 2.13 10.2 16.59 7.59 
et ee 0.52 3.84 (Loss) 0.85 2.65 
a np Oe (Loss) 1.65 5.43 9.06 4.62 
es ed ee 2.88 965 7.26 7.68 
et So rr -03 2.76 -90 1.69 


“Tt will be gathered from these figures 
that the British companies are the only 
group which have in each period suc- 
ceeded in making a profit. 

“There have been, of course, good 
years and disastrous years, but the un- 
derwriting profit of all companies, Cana- 
dian, British and foreign, does not ex- 
ceed 3% over the period. 

Heavy Operating Expenses 

“In a country of such vast distances, 
where the business is carried on in such 
an intricate and specialized manner, it 
is natural that the expense ratio will be 





ing expenses, expended in the extension 
and maintenance of the agency organi- 
zation and for other requirements, are 
quite a considerable item, and, as a 
whole, the expense ratio will generally 
be found to run about 42% of the pre- 
miums written on all business by all 
companies throughout the country. 
There is, of course, from year to year 
a slight variation in the average gen- 
eral ratio, and, of course, the individual 
companies’ ratios show more appreciable 
variations, but as an average figure 42% 
will be found approximately correct.” 











REGIONAL MEETING DATES 





Three Up-state Gatherings Next Week; 
Meeting In New York City To Come 
Later In The Month 
Two well-attended regional meetings of 
the New York State Association of Local 
Agents were held this week, one at 
Bingham on Tuesday and another at 
Jamestown on Thursday. The next meet- 
ing will be held at Rochester on Mon- 
day, March 5, at the Chamber of Com- 
merce building. Following that there 
will be meetings at the Hotel Martin in 
Utica on March 7 and at the Hotel Van 
Curler in Schenectady on March 9. The 
regional mecting series will end with a 
large meeting in New York City toward 

the end of March. 

At the Rochester meeting on Monday 
the speakers will include President J. W. 
Rose of the New York Association; F. L. 
Greeno, president of the Rochester local 
board; Roland B. Woodward, secretary 
of the Rochester Chamber of Commerce; 
Wm. Richards, chairman of the state as- 
sociation membership committee; Albert 
Dodge, of Buffalo, chairman of the civic 
organization committee, and C. _ H. 
Doscher, field secretary of the National 
Association. Mr. Doscher will speak on 
the subject of creating a public demand 
for sound insurance through the Ameri- 
can agency system. 

RATE BILL LL BEFORE SENATE 

Carrying only one amendment, the 
Parker-Hall fire rating bill known as 
House Bill No. 116, placing regulation 
and control of rates directly under the 
state corporation commission was report- 
ed out unanimously last week by the 
senate committee on insurance and 
banking and was on the senate calendar 
this week awaiting action of that body. 
Dan MacDougald, attorney for the 
Southeastern Underwriters’ Association 
at Atlanta, made an ineffectual plea be- 
fore the committee for an amendment 
which would permit the association to 
continue filing schedules of rates, subject 
to supervision by the corporation com- 
mission. 





BROOKLYN FIRE AGENTS 

Alonzo Church & Co., Inc.. of New 
Orleans, have been appointed general 
agents of the Brooklyn Fire for Louis- 
iana and Mississippi. Alonzo Church is 
vice-president and underwriter for the 
La Salle Fire. W. Irving Moss, presi- 
dent of the La Salle, is president of 


Alonzo Church & Co., Inc, 


N. Y. Licenses 


The following brokers’ 
been issued at Albany: 

Milton J. Kony, 525 Seventh Avenue, New 
York City. 

Elsie M. Pitts, 178 East Front street, Plain- 
field, N. J. 


Peter John Carydes, 
York City. 


Edward V. Cleary, 45 John street, Room 706, 
New York City. 


Ray Ovens, 80 Maiden Lane, New York City. 


licenses have 


150 Nassau street, New 


Joseph J. Smith, 115-19 121st street, Rich- 
mond Hill. 
John H. Radlein, 400 East Fordham Road, 


New York City. 


Walter A. Saksen, 59 Maiden Lane, New 
York City. 

Mathew A. Serra, 28-13 Potter avenue, As- 
toria. 


Edward Richard Prigge, 


123 William street, 
New York City. 


Vincent S. McEntee, 162 Remsen street, 
Brooklyn. 

Donald C. Greeff, 123 William street, New 
York City. 


Manuel Leifer, 117 East 115th street, New 
York City. 

George S. Loewy, i110 East 42nd street, New 
York City. 

Robert Eaton Saunders, 
New York City. 

Samuel Stark, 
City. 
Eugene P. McLoughlin, 1 Liberty street, New 
York City. 

Morris Berger, 


123 William street, 


565 Fifth avenue, New York 


1629 64th street, Brooklyn. 


| 





218TH YEAR 


SUN 


INSURANCE OFFICE, LIMITE) 
FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan ye, 
hicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento ‘ts, 
San Francisco, Cal. 














THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 


HOME OFFICE 
Hanover Building, 
34 Pine St., 

New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 











James H. Grady, 2466 Woodbine street, New 
York City. 
, Pasquale Correggia, 2208 Fulton street, Brook- 
yn. 

American Brokerage Corporation, 
34th street, New York City. 

Anderson & Andrew, 149 Remsen street, 
Brooklyn. 

Joseph L. Breiding, 60 Beaver street, New 
York City. 

Harold W. Hannigan, 
New York City. 
, William Glatter, 1075 Greene avenue, Brook- 
yn. 

Sylvester V. Kuhn, Sauquoit. 

Hilderbrandt & Horner, 123 William street, 
New York City. 

Hall Bros. Realty Corp., 787 Forest avenue, 
West New Brighton. 

Robert F. Dibble & Co., Inc., 2 Hudson street, 
Yonkers. 

Interstate Brokers, 206 Broadway, New York 
City. 

George G. McMahon, 705 Chamber of Com- 
merce Building, Buffalo. 

ae City H. Hermides, 616 Penn Building, New 
York Cit 

i Frankfort & Son, 2020 Mott avenue, Far 
Rockaway. 

Mary Fitzpatrick, 460 LeRoy avenue, Buffalo. 

Bernhard Schwab, 79-11 Metropolitan avenue, 
Middle Village. 

Harriet E. Reinhard, 80 Maiden Lane, New 
York City. 


225 West 


150 William street, 











O. J. PRIOR, President 





INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 


























Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 
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United States Fire Insurance Company 
ORGANIZED 1824 


110 William Street, New York City 








Statement December Thirty-first, Nineteen Hundred and Twenty-seven 























ASSETS LIABILITIES 
United States Government Bonds......... ..$ 4,314,850.00 | Unearned Premiums ................................. $14,732,925.49 
Other Bonds and Stocks .......000.0.00.0000.000...... 21,838,331.00 Losses in Process of Adjustment.............. 2,950,518.00 
Bonds, Mortgages and Other Loans.......... 1,855,725.00 All Other Liabilities... =. 671,132.81 
Tee 2,158,778.54 CAPITAL _.$ 2,000,000.00 
Premiums in Course of Collection............ 2,242,302.87 NET SURPLUS _ 12.318.083.32 
Bills Receivable ...0...........-...-ccceccecccccoe---- —  &#37#7»»—=i‘i‘O:S;C!OOW aati 
pF nn ee 106,613.04 ae 
a © 8,170.00 SURPLUS TO POLICYHOLDERS ...... 14,318,083.32 
$32,672,659.62 $32,672,659.62 
INCREASE IN ASSETS 0uoo.00........2..c0cccceccccceeeceeceeeees $5,220,352.26 
INCREASE IN RESERVE ........00000000000000ceeeeee.. 674,415.47 
INCREASE IN NET SURPLUS .......000 020000... 4,177,398.91 
RISKS WRITTEN 














Fire, Tornado, Automobile, Explosion, Riot and Civil Commotion, Sprinkler Leakage, Rain, Hail, Earthquake, 
Inland and Ocean Marine, Jewelry and Fur Floaters (all risks), Parcel Post, Use 
and Occupancy, Rents, Leasehold 








CRUM & FORSTER 


MANAGERS 


110 William Street, New York City 


Western Dept. Pacific Coast Dept. Southern Dept. North Carolina Dept. Allegheny Dept. 
FREEPORT, ILL. SAN FRANCISCO, CAL. ATLANTA, GA. DURHAM, N. C. 7 Wood Street 


PITTSBURGH, PA. 


























Page 34 





March 2, 1928 











Insuring Property 
Bequeathed by a Will 


TALKS OF SEVERAL CONDITIONS 


Views Given of Life Interest Existing 
With and Without A Trust 
Provision 
Secretary Vernon Hall, of the Ameri- 
ca Fore Companies has written this 
letter to an agent on the subject of in- 

suring property bequeathed by will: 

“I have been asked to reply to your 
recent communication wherein you refer 
to several special conditions under which 
real property may be devised by will, 
and ask that we suggest the proper 
method for protecting with fire insurance 
the interest of the devisee under each 
of these conditions. 

“The first which you mention is that 
of a life tenancy without a trust pro- 
viso. Where a life estate exists under 
a will without a trust provision the in- 
terest of the beneficiary may be pro- 
tected either as a separate or individual 
subject of insurance, or in connection 
with the contingent interest of the re- 
maindermen. The latter method is by 
far the most satisfactory in every case 
where it is possible or feasible of em- 
ployment, 


Insurable Equity of A Life Tenant 


“When it is necessary for one reason 
or another to consider the insurable 
equity of a life tenant individually, the 
information required to compute the 
value of such equity inust be sought in 
the standard mortality tables in order 
to fix the amount of insurance which, 
invested at the going rates, will yield 
to the insured a net income for the re- 
mainder of his natural life equal to that 
of which he is deprived by the destruc- 
tion of the property: and it is obvious 
without much reflection that where a 
factor so variable as life expectancy is 
employed in arriving at an insurable in- 
terest, the result must be inaccurate and 
inequitable to one party or the other. 
For example, if the insurable value of 
a life estate in any given instance is 
predicated upon an expectancy of ‘say 
ten years and the insurance fixed on 
that basis, manifestly the insured will 
suffer a great hardship if by chance he 
should exceed his expectancy by five or 
ten years—not an unusual occurrence by 
any means. In other words, it is im- 
possible to fix the insurable value of an 
individual life estate with any degree 
of accuracy, and it should never be at- 
tempted where any other method can 
be employed. 

“On the other hand, where it is pro- 
vided by a will that the income from 
property shall inure to the benefit of 
one individual during his natural life 
and that the property shall pass to the 
heirs of the estate upon the death of 
the life tenant, it is always preferable 
to join the two interests by issuing a 
policy in the names of the life tenant 
for his individual use and as trustee for 
the remaindermen, thus making it possi- 
ble to protect the full value of the 
property and at the same time simplify- 
ing the adjustment and payment of a 
loss, since it will then be necessary to 
deal with one person only. 

Life Interest With Trust Provision 


“Where a life interest exists with a 
trust provision, the designated trustee 
is a representative of all interests in- 
volved, including the life tenant and the 
remaining heirs, and he may procure in- 
surance in his own name as trustee for 
all parties up to the full value of the 
property. In the event of a total loss 
it is, of course, his responsibility to de- 
cide what disposition to make of the in- 
surance funds; and under ordinary con- 
ditions it would’ seem advisable for him 
to restore the property. However, that 
is a matter over which the Insurance 
Companies would have no control, as 
their obligation would cease upon the 
payment of the insurance to the trustee.” 


BEHA WARNS FOUR BROKERS 

Insurance Superintendent Beha of New 
York last week warned several stock 
brokerage houses against the sale of 
stocks of insurance companies that were 
not admitted to write business in this 
state. This followed his statement that 
stock brokers who wish to sell the se- 
curities of such companies must have a 
special license. The action of the insur- 
ance department in no way reflects upon 
the solvency of the companies, but is 
automatic if the companies are not ad- 
mitted to New York. The Insurance De- 
partment last week notified Jesse Spier 
& Co,, J. Roy Prosser & Co. Ross & 
Troster and Ward & Co. about the sale 
of stock of the Occidental, a running 
mate of the Fireman’s Fund, the Hali- 
fax Fire, the new member of the Home 
group, and the Missouri State Life, one 
of the leading Mid-Western life com- 
panies. 


ALBANY FIELD CLUB MEETS 

The Albany Field Club held its Feb- 
ruary meeting at Jack’s Restaurant in 
Albany recently with special honors be- 
ing given to three members who have 
left the eastern New York field for home 
office positions. They were Thorn T. 
Grimson of the United States Fire, John 
E. Curtis of Stewart, Hencken & Will, 
Inc., and George W. Duxberry of the 
North British & Mercantile. Percy W. 
Ling of the North British & Mercantile, 
first president of the Albany Field Club, 
was present as a guest of the club. The 
whole evening was given over to enter- 
tainment, 





The Appellate Division of the New 
York Supreme Court last Friday affirmed 
with no opinion the judgment of Harry 
Brouse against the Imperial for $9,834 
upon a strike and riot policy. This case 
involved the contention of the defen- 


dant that a riot, as contemplated by ; 
policy, meant a destruction of merch 
dise that was accompanied with tum 
and disorder. The trial court overru!. d 
this contention and indicated that in 
opinion that any destruction of plainti:”’s 
merchandise by three or more indiy:J- 
uals, acting in concert, was enough ‘9 


fasten liability upon the defendant. Ti:\s 


ruling was affirmed by the Appellate 
Division. 





MICHIGAN PUSHING ARSON CASES 


Arson investigations under the reginye 
of Commissioner Charles D, Livingston, 
state fire marshal ex officio, have reached 
record proportions in Michigan within 
the past few months until, at the prcs- 
ent time, at least one such investigation 
is being pursued or has but recently been 
closed in almost every sizeable city of 
the state. 











For 64 years the Fireman’s 
Fund has been building 
slowly and with infinite 
care, a world-wide spirit 
of friendliness and good 
will that is being trans- 
lated into commissions by 
our agents everywhere. 

Company so widely and so 
favorably known is a good 


Company to represent. 
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Agent Tells Why He 
Favors Advertising 

OBJECTIONS REALITY 

H. G. McMillan of Knoxville, Tenn., 


Says Local Newspaper Ads Change 
Mediocrity Into Leadership 


LACK 








Another local fire agent who is a great 

believer in publicity and advertising as 
a means for getting more business and 
building up public favor is Henry G. Mc- 
Millan of Maynard & McMillan, local 
agents at Knoxville, Tenn. He tells some 
of the reasons why ‘he knows that a rela- 
tively small number of dollars invested 
in an intelligent advertising program will 
amply repay any agent who feels that 
he is not now getting the amount of 
business out of his community, in an ar- 
tice he has written for the latest issue 
of “News From Home,” the monthly 
publication of the Home Insurance Co. 

Here are some of the arguments ad- 
vanced by Mr. McMillan in support of 
his position: 

“I have been in the insurance business 
for thirty-one years, and from the be- 
ginning have believed in the power of 
publicity, and have seen splendid results 
obtained by its use. I have also seen 
some very remarkable failures through 
the lack of advertising. Men with splen- 


) did personalities and abundance of en- 


ergy have worked hard and obtained a 
mediocre success far skort of what they 
were entitled to and would have received, 
had they resorted to advertising, which 
would have helped them to have obtained 


the position they coveted, In other 
' words, advertising is the difference be- 
tween mediocrity and leadership or 


rs 
¥ 



















always have been; 
sire to be anything else. 


2 prominence. 


“Insurance agents and companies are 
standing in their own light, and not ob- 
taining the success possible to them when 
they refuse to use constructive advertis- 


) ing in the press, which is the most eco- 
+ nomical means of reaching the greatest 


number of people. 
“[ am just a local insurance agent— 
have never had a de- 


The Objections of an Agent 


“A local insurance agent owes it to 


B himself, to his family, and to the public 


to use the public press to acquaint the 
public with the benefits derived from in- 
surance. He owes it to himself because 


> by advertising he can increase the pos- 


sibilities of his earnings through his own 
personal efforts, thereby benefiting his 
family and doing the public a great serv- 
ice. 
“The public is unconscious of the great 
benefits to be derived from insurance. 
They do not fully realize the commercial 
Value of insurance, how it has expanded 
credit and thereby enlarged our activi- 
ties giving greater resources of wealth 
as well as alleviating the pain of finan- 
loss and the sufferings of poverty. 
‘ne public were properly educated 
use of insurance, and this can 
best and most economically be done 
through the public press, the agent would 
increase the volume of his business. It 
’ hard indeed to predict just how 
‘rease he would receive from a 
‘vanized advertising plan. I ven 
pic to say that it is possible to increase 
bu at least 50% over the present 
i a very short while. 
Need to Advertise Sidelines 


agent cannot develop the side 
they should be without the aid 
ertising space. Modern business 
more chance of success without 
ising than a farmer has to succeed 
ut fertilizing his soil. I, myself, 
t understand why anyone hesitates 
n king liberal appropriations for this 
d of increasing their personal in- 


Is yi 


muc 


“Our agency spends good money for 
\ od copy and uses it with regularity. 
Ve wish all our competing local agents 


4 uld goveeae using good strong sell- 
‘alk on the advantages of different 


coverages offered by insurance compa- 
nies. It would help us to educate the 
public and keep them sold on the ad- 
vantages derived from insurance. 

“Our local board, at one time, did put 
on a campaign of collective advertising 
and reaped great results.” 





FIRE MEASURE AT ALBANY 

A bill has been introduced in the state 
Senate at Albany by Senator Truman 
adding a new section to the civil prac- 
tice act to provide that the burden of 
proof in actions on fire insurance poli- 
cies shall be on the defendant to prove 
that errors in descriptions of persons or 
title of insured, and violations of a con- 
dition, which otherwise would void the 
policy, were due to active fraud of the 
owner, or mortgagee of the property. 





OHIO FARMERS AGENTS 


The Ohio Farmers has recently ap- 
pointed the following agents in eastern 
states: New York—Thomas L. Dunk, 
William L. Lingl and Joseph W. Wag- 
ner, Rochester; Irving Sapowitch, Buf- 
falo, and Mark E. Sprague, Watertown. 
New Jersey—Isaac Kotler, Westville, and 
Anton Sackarnd, Mt, Holly.’ Massachu- 
setts—Mary R. Lyons, Quincy. 

















Assets $9,411,332.56 


John, Gold & Platt Streets 








SCOTTISH UNION & NATIONAL INSURANCE CO. 
eae 


Policyholders’ Surplus $3,710,699.84 


A Nine Million Dollar Company, Fifty Per Cent of Whose Assets Will Cover All Liabilities 


HALL & HENSHAW, AGENTS 


Liabilities $5,700,632.72 


New York City 











FIRE LOSS RATIO 53% 
Michigan’s fire loss ratio will probably 
not be as high for 1927 as it was for 
1926, according to officials of the depart- 
ment who have been going over a num- 


ber of the reports already on file. A 
majority of the companies have submit- 
ted their annual statements and only a 
few of the carriers writing the largest 
volumes in this state are yet to file. 
While it is rather difficult to estimate 
the loss ratio from the available data, 
Horace B. Corell, first deputy, is in- 
clined to the belief that it will fall be- 
tween 52 and 55%. Any figure within 
this range would be lower than any loss 
showing since 1922 when an even 50% 


was registered. As the 1926 figure was 
58.27%, a substantial reduction is indi- 
cated. The early figures give the carriers 
some basis for hope that a definite 
downward trend in losses has been es- 
tablished in Michigan, as both 1926 and 
1925 showed successive reductions after 
a peak of 68.51% was reached in 1924. 
The 1925 percentage was 61.84. 





HEADS BERKSHIRE FIRE 
Robert A. Barbour, secretary and 
treasurer of the Berkshire Mutual Fire, 
was last weck elected president and 
treasurer to succeed Henry R, Pierson 
at the ninety-second annual meeting of 
the company. Frederic C. Moore was 

advanced to the position of secretary. 








ASSETS 
Bonds and Stocks 


Cash 


Interest Accrued and Rents 
Real Estate 


Loans cn Bond and Mortgage... 


Premiums in course of Collection 


Increase in Assets 
Increase in Unearned Premium Reserve 
Increase in Premiums 
Increase in Net Surplus 
Surplus to Policy Holders 


PEOPLES NATIONAL 
FIRE INSURANCE COMPANY 


OF DELAWARE 


Home Office, 709 Sixth Ave., New York 


20th Annual Statement, January 1, 1928 





Ieee $3,659,752.00 S| en 

169,350.00 Premium Reserve _................ 1,438,692.95 

Saas 173,102.12 Reserve for "a 189,384.00 
271,066.13 Reserve for Taxes and other 

Bi Sas 5,818.41 Liabilities a las 46,500.00 

Cae 82,147.90 Net Surplus Sieaifane ... 1,686,659.61 

$4,361,236.56 $4, 361, 1236.56 


During 1927, Increase in Net Surplus $1,177,258.96 After Payment of Dividends 


COMPARATIVE STATEMENT 


Saniintimes $1,321,412.42 





LIABILITIES 








81,803.58 
141,679.80 
1,177,258.96 
2,686,659.61 








Surplus to Policy Holders 


January Ist, 1926 


January Ist, 1927 


January Ist, 1928 





$1,357,819.35 


$1,509,400.65 


$2,686,659.61 





DAVID C. 
WALTER 


THOMS, 
C. BETTS, 











CHARLES H. COATES, Vice President 

ALFRED J. BARRETT, Vice President & Comptroller 
Assistant Secretary E. M. 
Assistant Secretary 


OFFICERS: 
TOMPERS, President 
NORMAN 


GEORGE lL 


THE F. H. ROSS AGENCY, New York City Agents, 58 JOHN STREET 


T. ROBERTSON, Vice 
BENJAMIN B. 
REBSTEIN, Executive 
EDWARD E. 
HARRY A. GRANT, Assistant Secretary 


President 
WEAVER, Secretary 
Secretary 


IKIER, Assistant Secretary 
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IRE may destroy the building and force the tenants to i 
secure quarters elsewhere, but it cannot stop the rent income . 

of the property-owner who is completely protected by Rent 2 
Insurance. | ; Misep 
Rent Insurance assures the owner of a regular rent income oS 
from the time that the fire occurs, until his property can be Barry, 
made tenantable. poral 
ecurs 
Property-owners who occupy their own premises would Mihat tl 
have to pay rent elsewhere should a fire destroy their home. ee 
Rental Value Insurance will pay the rent until the necessary ‘ a 
repairs can be made. Bestro 
, fin law 
Agents should not hesitate to offer Rent or Rental Value @ Mr. 
Tell your prospects about Rent Insurance to their clients. The field is unlimited, the rates are Broun 
and Rental Value Insurance. Jow—and the need for protection is great. gp 
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= ; e Of Li ° e "Er March, 1927, ruled that the funds must title to the assets’ until it may be de- 
istory \ ritten itigation O be eventually returned to the creditors termined to whom they should be paid 
. . or shareholders wherever located but did over. 

Dispose Of Russian Company Funds not attempt to say which were the right- “The orders of the court did not de- 

. ~ ee ‘ Becks termine how or when or to whom the 

mught have been thought that receivers should ultimately turn over 

H -ybert Barry, Well-Known New York Attorney, thereafter the liquidation would proceed these assets; but directed that the re- 

€ : without revival of such question,” writes ceivers should ‘hold and hereafter dis- 

Traces Background of Problem, Still Unsolved Mr. Barry, “but in December, 1927, a tribute the assets’ in their custody pur- 

i * P new order of the Special Term was  suant to the future orders of the un- 

by Courts, of Rightful Ownership of - granted providing for a modification of dersigned Justice of this Court.’ 

eh , the liquidation order apparently analo- “Appeals from these courts were taken 

Millions in Custody Here gous to that provided in the order of by the Attorney General of the State 

September, 1926. The appeal from the of New York, and one or more private 

* ‘eblem of to whom will go final- partment to vest in its financial attache. order is on its way to the appellate court. parties interested in the liquidations also 

Th prob several Rus- * * * Mr. Ughet, by the State De- In August, 1927, the Superintendent appealed. Until these appeals shall be 

- th. surplus funds of the several Kus ‘ ; sah 2 : By filed 3 ° ‘ Ah J 4 ; 

at I i h partment’s determination, is entitled to of Insurance filed intermediate reports determined, it cannot be said that the 

Aeian ore insurance companies that have in, custody in the United States of the of his proceedings in all these liquida- question is settled as to where title to 

been) uquidated by the New York State property of Russia, and as part of that tions, and asked for instructions upon a the assets in this country of the for- 

jyrnee Department as a result of the duty he was authorized to continue the number of matters. The aggregate of mer Russian insurance companies is 
eo n of the home offices by the suits for the State of Russia. the assets of such companies reported in vested. 

eC aaa still remains an un- “The question of Mr. Ughet’s power his hands by the Superintendent of In- “In at least two of these liquidation 

— “1 question. More than $4,500- under his agency is generally important surance exceeded $5,500,000, and the es- proceedings application in the names of 

- jeponied in New York banks and _ because of the change in name of the timated surplus aggregated a sum in the respective Russian companies had 

é og companies awaiting further deci- plaintiff in the action to the State of ¢xcess of $4,500,000 been made to the court for orders that 

FRions of the courts. Meanwhile repre- Russia in substitution of the Imperial Court Appoints Receivers the surplus assets be turned over to them 

FR eniatives of minority interests of the Russian Government. We must judicial- dd ; ; ‘his respectively. The Superintendent of In- 

: id ussian companies are seeking cus- ly recognize that the State of Russia rhe report of the proceedings of the surance, however, in each case denied that 

bs USSle ” 


POH KONO 


— 





the New York Insurance Depart- 
vent claims that the funds should not 
‘et be taken out of the country, and 


ody, 


Bhe receivers likewise assert jurisdiction 


ver the final disposition of these mil- 
ions. No solution will be forthcoming 
intil the higher state courts pass upon 
he appeals now pending. 

Herbert Barry, a member of the well- 


Aanown law firm of Barry, Wainwright, 
'Whacher & Symmers of New York, has 


rade a study of this whole problem, 
hich in the final analysis hinges upon 
he refusal of the United States Govern- 


Bhent to recognize the Soviet Govern- 


rent as the lawful owners of property 
‘£ the old Russian companies. Mr, Bar- 


f ry has published his findings, historical 


ather than argumentive, in a long ar- 
icle in the current issue of the “Vir- 


YRinia Law Review,” tracing the devel- 
opment of the insurance companies and 


he relations of the American and Rus- 


%ian governments from before the time 


of the revolution in 1917 until the pres- 


survives, * * * 
Several Interests Seek Funds 


After completing his legal background 
Mr. Barry tells of the orders of liquida- 
tion for the Second Russian, First Rus- 
sian, Russian Re-Insurance, Northern of 
Moscow and the Moscow Fire. These 
companies were taken over by the Liqui- 
dation Bureau of the New York Insur- 
ance Department, the claims of American 
policyholders settled and the remaining 
funds retained despite efforts of foreign 
creditors to secure adjudication of their 
claims on policies issued by the Russian 
home offices and of Russian company 
directors and minority stockholders re- 
siding in France to assert ownership of 
the more than five and one half millions 
of dollars. 

The New York Court of Appeals in 











ERO, 


liquidator in each case was approved by 
the court of first instance, the Special 
Term of the New York Supreme Court; 
but the court went further and in each 
case appointed receivers, with broad 
powers, to take over all surplus assets 
in the hands of the Superintendent upon 
the discharge of debts payable to Am- 
erican citizens being completed, and also 
to take over all property, claims and 
causes of action of the Russian compa- 
nies which might be found in the United 
States. These orders were entered De- 
cember 6, 1927. 

“The orders appointing receivers would 
appear in effect to transfer all surplus 
property rights from the Superintendent 
of Insurance to these receivers; to re- 
lieve the Superintendent of Insurance of 
all further responsibility as to such prop- 
erty; and to vest in the receivers the 





the Russian company itself (as distin- 
guished from the American branch now 
in liquidation) was now capable of cor- 
porate action or capable of demanding 
and receiving the fund, In one case, 
which was illustrative, two of the former 
officers and directors who had escaped 
from Russia claimed authority in con- 
junction with the former general man- 
ager to represent and act for the com- 
pany and in its name to collect the 
fund, and employed attorneys to make 
the application. 


Former Directors Win Point 


“Tt appeared that the directors had 
consisted of five members and two alter- 
nates. Three of these had been killed 
or died and two others had disappeared. 
The Superintendent of Insurance chal- 
Jenged the right of this minority of 
two, even acting in conjunction with a 
former executive officer, to function in- 
the name of the company. The right of 
a party to challenge the authority of an 


























tent. This whole matter is of special in- - = “ = y on apearing for ee ee to 

terest for the reason that seldom, if ever, ORK oo <. — to “ = oo - 
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Central Bureau to 
Handle Side-Lines 


EXTENDING ITS GOOD WORK 





Will Control Granting Of Credit On 
Automobile And Other Risks Com- 
mencing On April 10 
The Central Bureau in New York has 
taken another important step forward in 
the campaign to rid fire insurance of the 
evils of an over-extension of credit 
through “free insurance” by taking in 
many of the side-lines of fire insurance 
as well as the main line itself. Begin- 
ning April 10 the companies, branch 
managers and agents reporting to the 
Bureau in New York will include in their 
reports as to unpaid earned premiums 
the following side-lines: automobile fire, 
theft, collision and property damage, 
war, riot and civil commotion, explosion, 
earthquake, windstorm, and _ sprinkler 

leakage. 

Manager Benjamin R. Mowry, in an- 
nouncing this extension of the services 
of the Central Bureau, said in part: 

“At the request of the State of New 
York Insurance Department, the activi- 
ties of the ‘Central Bureau’ have now 
been extended to cover the above classes 
of risks written within the territory of 
the New York Fire Insurance Exchange. 

“You are therefore instructed to in- 
clude in your regular monthly reports, 
beginning with that due on April 10, 
1928, every unpaid earned premium 
under policies and/or binders issued by 
you under the above classes as well as 
under the straight fire business, using 
the same blank, but without a segrega- 
tion by classes so far as totals are con- 
cerned. If, for the special purpose of 
writing automobile risks and/or any of 
the above classes, you represent a ma- 
rine company or any company other than 
that or those for which you are now 
making reports to the ‘Central Bureau,’ 
a separate monthly report must be made 
for each such company and the same 
form of blank used. 


Rules On Combination Policies 


“In the case of combination automo- 
bile policies covering both the risks of 
fire and liability, the office billing the 
broker or assured must make the re- 
port of the entire unpaid earned pre- 
mium; consequently, if a fire or marine 
office places the combination policy, one 
item covering the total amount due must 
be reported on the fire blank by such 
office. Only one entry covering both 
classes of risk written under a combina- 
tion policy can be made. 

“Earned premiums must be promptly 
set up on every policy and/or binder not 
returned for cancellation on or before 
the inception date to the office issuing 
same, even though they may have been 
in force but a single day. It is, there- 
fore, not within the province of an of- 
fice to say what they will or will not 
set up. 

‘Bills for every unpaid earned pre- 
mium for liability actually assumed must 
be propmtly sent to either the broker 
or assured and every reasonable effort 
must be made to collect the amount due 
within the three months allowed for col- 
lection. 

“Every item still unpaid at the expi- 
ration of this three months’ collection 
period must be reported to the ‘Central 
Bureau’ not later than the tenth of the 
month following such period. 

“A complete record must be kept 
showing the dates when policies and/or 
binders were actually received for can- 
cellation by the office issuing same. 

“There can be no deviation from these 


22,000,000 Horses Are 
Still In Use Today 


FIELD FOR WAGON FLOATERS 





America Fore Companies Point Out That 
Development Of Auto Has Not 
Driven Horse Off Street 
millions of automobiles 
that shoot up and down the American 
‘streets and highways the good old horse 
is still a factor in business life and pleas- 
ure and the America Fore Companies are 
backing their support of the horse by 
urging their agents, through the com- 
pany publication, the “Auto-graph,” to 
sell more horse and wagon floaters. 
A. W. Barthelmes, head of the inland 
marine department, says that there are 
today more than 22,000,000 horses in this 
country. Certainly that is more than 

the average person realized. 
“Particularly do we find the horse and 
wagon unexcelled as a carrier of mer- 
chandise in congested areas, says Mr. 
sarthelmes, where goods are frequently 
conveyed but a few blocks from manu- 
facturers’ or distributors’ stores to ter- 
minals there to be trans-shipped by rail- 
road cars or steamships to distant places 
of destination. Again we find the horse- 
drawn vehicle highly economical and 
particularly adapted for use in such 
trades as the following: milk, ice, coal, 
hay and grain, bakeries, short haul 
trucking, farming, local deliveries, ete. 
“Our inland marine department offers 
a form of policy known as the horse 
and wagon floater which is especially de- 
signed to cover horses (or mules), wag- 
ons, carriages, and other vehicles (ex- 
cluding automobiles, motorcycles, trac- 
tors or airplanes), harness, blankets, 
robe, liveries, covers, saddleries, stable 
utensils and feed, the property of busi- 
ness concerns or private individuals 
against the risk of fire and lightning 
whether the property specified be (a) 





Despite the 








rules and a strict compliance with same 
by every reporting office is necessary if 
the best results are to be obtained. 

“The ‘Central Bureau’ has been op- 
erating successfully for the fire compa- 
nies since November 1, 1926. The recent 
extension of its operations to the busi- 
nesss of the casualty companies will not 
only bring these two great branches of 
insurance interests into a closer rela- 
tionship, but will so strengthen the bu- 
reau that it is bound to become a great 
power for the elimination of free insur- 
ance and the wasteful overhead expense 
caused by not taken policies.” 


actually in transit; (b) in the assured’s 


permanent or temporary stables; (c) in 
blacksmiths and other repair or storage 
shops all while situated anywhere within 
the United States and Canada. The pol- 
icy further protects the property insured 
while being transported by ferry-boat 
across harbors, rivers, etc., or while 
being conveyed by railroad against the 
risks of fire, stranding, sinking, colli- 
sion and derailment. For a small addi- 
tional charge protection is afforded 
against loss or damage sustained by the 
subject matter insured through collision 
with any other vehicle or object on 
highways or elsewhere. This latter cov- 
erage is somewhat of an innovation in 
horse and wagon insurance and affords 
prospects a type of insurance they 
haven’t enjoyed before. Agents should 
stress this feature. It is an important 
selling point. 

“The cost of this form varies accord- 
ing to ownership and types of stables 
involved, but as a general rule the 
charge will approximate 134% for pri- 
vate ownership to 2% per annum for 
business houses.” 





GROWTH OF CREDIT COVERS 

The address of Cuthbert Heath at the 
meeting recently in London of the Trade 
Indemnity Company shows that credit 
insurance, of which the company has 
been a pioneer in England, continues to 


make noteworthy headway. The pre- 
mium income for 1926 represented a 
turnover of more than £15,000,000, 


whereas for last year, although the pre- 
mium income was rather smaller, the 
corresponding figure was £20,000,000, so 
that the management can fairly claim 
that its work has been of real value 
to the trade of the country. From this 
point of view it is satisfactory that the 
company was able last year to lower 
its rates of premium and could bring the 
average rate down to less than 1%, which 
was the normal standard a few years 
ago. Under the lead of the chairman, 
the staff of the company have special- 
ized in an intricate form of insurance, 
have the satisfaction of the active sup- 
port of a number of leading British in- 
surance companies, and have been able 
to establish friendly relations with of- 
fices transacting the business abroad. 





Mysterious fires may result from 
cracks in chimneys caused by earth- 
quakes or explosion, says the “Hartford 
Agent” and it adds this significant state- 
ment: “All property located within an 
area affected by an earth disturbance, 
caused cither by explosion or earth- 
quake, is subject to more or less injury, 
and no doubt many concealed parts of 
brick chimneys are so damaged as to 
become fire hazards thereafter.” 





Harry Cahn & Sons, Inc., New York 
City, insurance business, has been char- 
tered at Albany with $5,000 capital. 
Harry, Sdeline and Edwin Cahn, New 
York City, are directors and subscribers. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio | 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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BUMPER WARRANTY CU? out 
No Credit Will Be Given This Year Qn 


Auto Collision Policies; “ merica 
Fore Comment Upon Change 

The National Automobile U»derwriy. 
ers’ Conference and the Nation»! Bureay 
of Casualty & Surety Underw ters, th. 
automobile rate-making bodies. will jo, 
give credit this year on collisi n ingy. 
ance premiums on the basis of se of the 
bumper warranty. The 1928 axtomobik 
manuals will not contain any bumper 
warranties nor will it be permissible 4 
reduce the published collision rates bp. 
cause of a car being equipped with 
standard bumpers. Speaking of this 
change Walton H. Griffith, automobile 
manager of the America Fore Compa. 
nies, says: 

“This means that the last of the cred. 
its formerly carried in the automobile 
manuals has been discarded. Fire ex. 
tinguisher credits, locking device credits 
and now bumper credits have been abol- 
ished and the rates and premiums shown 
in the manuals are based upon the ex. 
perience actually produced. The original 
purpose of these credits was to encour. 
age the use of devices which would re. 
duce the hazards of fire, theft and col- 
lision, but the manufacturers have mate 
such forward strides in the equipment of 
cars that it is no longer necessary to 
offer a reduced rate to persuade the car 
owner to attach such things as standard 
bumpers and locking devices.” 








NEW GERMAN VOLUME 

“The Balances of Insurance Enter- 
prises (Accounts of Insurance Compza- 
nies)” is the title of a new book just pub- 
lished in Germany by Professor S. Seng- 
yel and published by Leopol Weiss oi 
Berlin. This book is the only one in 
the German literature which deals with 
this special field of the important and 
interesting subject named in the title 
Therefore this new edition of the book, 
first published in January, 1921, ought to 
be welcomed, and the more so that ov- 
ing to the changes since that year it was 
entirely revised and contains a part on 
life insurance. 





WILL DOUBLE CAPITAL _ 
Stockholders of the Underwriters Fire 
of Rocky Mount, N. C.; have voted to 
increase the company’s capital from 
$100,000 to $200,000,: part of the increase 
to be made by the declaration of a 0% 
stock dividend, to be declared April 10. 





Penn. Examinations 


(Continued from page 9) 


1,250 are so called old agents examined 
for the purposes of qualification or at- 
ditional license. It would thus appeat 
that life men in Pennsylvania have @- 
ready absorbed the new plan, adjusted 
themselves to its provisions, and art 
co-operating in such a way that before 
a great while most of the representatives 
of all companies in the state continuing 
in the business and with any possibl 
need for new or additional licenses wil 
have qualified with the Department Wr 
der the new system. Many underwriters 
associations and agencies are suggestits 
to their old agents that they {ile a “lon 
form” for purposes of qualification only 
and thus be registered with the Depatt 
ment so that in case a new license * 
needed at any time in the future, tt cl 


be secured promptly by filing the “short 
form” and bring the record up to, date. 

The Pennsylvania State As: ciation at 
Life Underwriters through ‘ts _ officers 


: eocjations 
and its members, local : ssocate 
throughout the state is co-o; crating ° 


every way possible with the ! partment 
and with the local underwrite ’s 2ss0% 
tions and agency groups in ~upport o 
the new plan. It is evident that ait 
only a few months’ operatiot the a 
plan has so commended itself life e 
that little is heard with refer: ice to! 


. bpd i ex 
plan or to Commissioner T:<¢att a 
cept in the nature of apprec ation ost 
commendation. This certai|y 4ué 


well for the future. 
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Excess Increases Its 
Capital and Surplus 


ALSO ENTERS NEW YORK STATE 





Public Gets Stock Offering; Wm. Wat- 
kinson And J. W. Phillips Appointed; 


Nine New Directors 





\ definite step forward was taken by 
the Excess Insurance Co. of New Jersey 
this week when it offered a stock issue 
of 100,000 shares to the public through 
1 selling group managed by West & Co., 
otter & Co., and Pirnie, Simons & Co., 
New York and Springfield investment 
bankers. The sale of this additional 
stock when completed will result in an 
increase in paid-in capital to $600,020 and 
an increase in surplus and reserves up 
to $1,305,780. A portion of this stock has 
already been bought by the directors of 
the company. 

\lso of importance is the entry of the 
“Excess” into New York State, its li- 
cense having been granted by the New 
York Insurance Department as of Febru- 
ary 25. In keeping with, this develop- 
ment the company will establish its ex- 
ecutive offices at 84 William street, oc- 
cupying the entire tenth floor. It will 
still retain its home office at 12 Wash- 
ington place, Newark. In the near fu- 
ture the company also expects to enter 
Massachusetts. 


W. D. McLoughlin Promoted 


James Gibbs, the president and organ- 
izer of the Excess, made known. this 
week two additions to his executive staff 
and one promotion. William D. Mc- 
Loughlin, who has been with the or- 
ganization since it started late in 1926 
as assistant secretary and_ assistant 
treasurer, is now secretary and assistant 
treasurer, succeeding the late W. S. 
Patten in this capacity. Mr. McLough- 
lin has had twenty-three years’ experi- 
ence in the casualty and surety business. 
He i. well versed in the underwriting of 
reinsurance in these lines and has held 
several executive positions before joining 
the Excess. 

The new appointments include Will- 
iam Watkinson as assistant secretary 
and Julian W. Phillips as treasurer. Mr. 
Watkinson has been in the business for 
fourteen years, having been successively 
with the National Bureau of Casualty & 
Surety Underwriters as its Hartford 
branch manager, then manager of both 
the Georgia and Alabama Compensa- 
tion Rating Bureaus; manager of the 
automobile underwriting department in 
the southern division of the Crum & 
Forster Group. He was also deputy com- 
missioner of the Georgia insurance de- 
pariment and managed the Atlanta zone 
for the General Exchange Insurance 


Corporation of New York. 


Nine New Directors 
Phillips, the new treasurer, has 
hal» long experience in the institutional 


\t 


inve-tment field, having been formerly 
treasurer of the Farmers & Mechanics 
Sa s Bank of Framingham, Mass., 
an’ at the present time vice-president of 


the xeter Banking Co., of Exeter, New 
Hampshire. 

Nine new directors have been added to 
the board of directors since the first 


Nat’l. American Co. 
Closes Its lst Year 


CONTROLS THE ( GENERAL SURETY 





David H. Knott Heads the Organization; 
Has Shown Sound and Constructive 
Progress 





The first annual report of the Nation- 
al American Co., Ine. 
pany for the 


the holding com- 

organized General 
Surety and other organizations was re- 
ceived with much interest this week by 
insurance men. It is indicated therein 
that the National American made an es- 
pecially fine showing during its first year 
in business progressing along sound and 
constructive lines. 

It is the policy of the company to con- 
trol or entirely own those companies in 
which it invests, says the report. This 
policy of control has been followed con- 
sistently with the single exception of the 
holdings in the Bank of Manhattan Co., 
in which the National American is the 
second largest individual stockholder of 
record. 

The significant statement is inade that 
“no shares of the National American Co. 
have ever been issued except for cash or 
property at its appraised value and no 
shares have ever been issued for promo- 
tion purposes.” 


newly 


Surety Co. to Guarantee Mortgages 

Affiliated companies are the State Title 
& Mortgage Co., which is engaged in the 
business of buying first mortgages, guar- 
antecing them and then selling guaran- 
teed first mortgages; the General Surety, 
the Realty Foundation, Inc., and the Mu- 
nicipal Service Corporation. 

Referring to the General Surety the 
report says: “The National American 
Co. was instrumental in the formation 
of the General Surety, incorporated and 
authorized to do business in New York 
State. It subsequently acquired control 
of this company. The policy of the 
General Surety is to specialize in the 
guaranteeing, by endorsement and under 
carefully drawn restrictions, collaterally 
secured obligations of sound and ably 
managed corporations, particularly in the 
real estate mortgage field.” 

Officers of the General Surety are as 


follows: David H. Knott, president; 
John <A. Dillard, vice-president and 
treasurer; C. P. Loeser, secretary; J. E. 
O’Kane, assistant secretary; Ernest 


MacLeod, assistant treasurer. 








of the year as follows: P. Lyndon Dodge 
of Potter & Co. New York bankers; 
Walter S. Hammons of W. S. Hammons 
& Co., Portland, Me., bankers; Robert 
Jackson, president, Dominion Stores, 
Ltd., Concord, N. H.; Hugh G. M. Kel- 
Ieher of Joseph Walker & Sons, New 
York bankers; Chas. S. McVeigh of 
Morris & McVeigh, New York attor- 
neys; Rene E. Paine, Boston capitalist; 
W. Bruce Pirnie of Pirnie, Simons & 
Co., bankers in Springfield, Mass.; 
George H. Reaney, vice-president, U. S. 
Guarantee Co., New York, and Felix T. 


Rosen, formerly special partner in 
Hayden, Stone & Co, New York 
bankers. 



























(general Ac ccident 


FIRE AND LIFE 


nT "Oh ASSURANCE CORPORATION Li 




















Vice-President Of U. S. 
At Rufus Dawes Club 


PRAISES ITS HIGH IDEALS 





General Dawes Doesn’t Forget Group 
Named in Memory of His Son on 
Flying Visit to Newark 


When General Charles E. 
President of the 


Dawes, Vice- 
United States, paid a 
visit to Newark a short time ago he was 
the guest of honor at the Rufus Dawes 
Club, Inc., composed of young business 
men in the city who have 
organization in 


named their 
of the son of 
Vice-President Dawes and have as their 
endeavor to emulate the ideals for which 
he stood. The this club is 
Norman T. Robertson, home office su- 
pervisor of the United States Casualty, 
and its president this year is Edwin B. 
Faulhaber, son of the president of Faul- 
haber & Heard, multiple line agency in 
Newark. The club has a membership 
now of thirty-five. 

Vice-President Dawes was delighted to 
visit his young friends again, and recalled 
with pleasure that just about a year ago 
nineteen members of the Rufus Dawes 
Club were his guests at a luncheon in 
Washington. In his address before them 
he emphasized that it is only by having 
a main objective in life and always aim- 
ing at that goal that one is likely to 
meet with success. Further, that in these 
days the youth with high ideals is going 
to win out against the crowd. 

Host to 40 Poor Boys Last Christmas 

Since the Rufus -Dawes Club was or- 
ganized some years ago by Mr. Robert- 
son it has had a number of prominent 
insurance and banking executives in 
Newark as speakers at its meetings. An- 
nually in May it holds a big banquet 
which is the high water mark of the 
year’s activities. 

It is interesting to note that all profits 
derived from its social events are used 
for charitable purposes. Last Christmas, 
for example, one family was provided 
with food, furniture, clothing and gifts. 
In addition the club treated forty 
boys to dinner, candy and gifts. Dur- 
ing the summer dances are held and the 
club always arranges to send one or two 
poor boys to a boy’s camp with all ex- 
penses paid. This was done last year 
and will be repeated this summer. 


memory 


adviser of 


poor 


TO ISSUE PUBLICATION INDEX 


National Bureau Has Ready Reference 
Guide to Important Insurance 
Literature of 1927 


The National Bureau of Casualty & 
Surety U nderwriters will issue within the 
next few days a cumulative index to pub- 
lications and periodicals received in its 
library during the 1927. 

This index has prepared as a 
guide to those in the business of insur- 


year 
been 


ance as well as students who may be in- 
terested in a review of the 
tant 


most impor- 
literature which has appeared on 
the subject of casualty insurance and its 
allied problems during the past year. It 
contains about 500 references to books, 
pamphlets and articles which have ap- 
peared in insurance journals and in other 
periodicals. 

The index is classified into main sub- 
divisions, among which appear accident 
and health insurance, accident preven- 
tion, automobile accidents, automobile 
insurance, casualty insurance, compulsory 
automobile insurance, explosions, indus- 
trial hygiene, industrial accidents, insur- 
ance laws. safety and production, safety 
codes, safety education, safety methods 
and devices, suretyship and workmen’s 
compensation. 

Other objects covered are special lines 
of casualty insurance, such as aircraft, 
boiler and machinery, burglary and plate 
vlass, excess insurance, physicians, drug- 
gists and hospital liability, public liabil- 
ity, reinsurance, self-insurance, state in- 
surance, water damage and_ sprinkler 
leakage insurance. Specific industrial 
hazards and methods of combating them 
are also included with reference to 
abrasives, benzol poisoning, dry cleaning, 
eye hazards, industrial poisons, lacquer- 
ing, maritime employment, mining, paint 
spraying and quarrying. Numerous other 
subjects allied to the business of casualty 
insurance and suretyship are covered. 

The detail work involved in an under- 
taking of this kind was efficiently done 
by Miss Mildred Pressman, librarian of 
the bureau. 


DATE SET FOR ANNUAL MEET 

The annual meeting of the Insurance 
Federation of the State of New York 
will be held on May 11 and 12 at Hotel 
Van Curler, Schenectady. 
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Cullen Lines Up His 
Underwriting Staff 


MAKES SEVEN APPOINTMENTS 


They Are Messrs. O’Hea, Strauss, West, 
Severs, Crafts, Condon, Otto; 
All Experienced Men 


With the interest of the surety men 
in New York City centered on his activ- 
ities, Vincent Cullen, newly elected vice- 
president of the National Surety in 
charge of its Greater New York depart- 
ment, made known seven appointments 
this week, 

These include James F. O’Hea to be 
his assistant; Franklin J. Strauss to be 
in charge of the bank department; Ar- 
thur R. West to be the head of the court 
bond department; George Severs to be 
head of the fidelity department; P. L. 
Crafts to manage the contract depart- 
ment ; Charles Otto to head the contrac- 
tor’s service department, and E. W, Con- 
don to serve as development man. 





Their Respective Careers 


Mr. O’Hea was with the New York 
office of the Fidelity & De posit for eight 
years. He was manager of its develop- 
ment department. Previous to that he 
was associated with Spencer Welton, now 
president of the New York Indemnity, 
who at that time was interested in vari- 
ous automobile enterprises. Mr. O’Hea 
stands high in popularity with the brok- 
ers and has the reputation for thorough- 
ness in whatever he undertakes. 

Mr. Strauss has been man: ager of the 
Kc & 2's a department in its New 
York office for the past five years. His 
experience dates back twenty-one years 
when he started as an office boy with 
the National Surety. He served that 
company for eleven years, during which 
time he was assistant superintendent of 
its fidelity department and manager of 
its reinsurance department. During the 
war he was a_ second lieutenant and 
served for eighteen months in France. 

He then joined the American Surety 
in its production division, following 
which he connected with the New York 
office of the Fidelity & Deposit, where 
he has helped to increase its banker’s 
blanket bond business by five times its 
volume when he started. 


West a 25-Year Man 


Mr. West is one of the loyal 25-year 
men of the National Surety and has had 
a long and useful career in its service. 
His experience before joining the com- 
pany included a short time spent in the 
law department of the Mutual Life (his 
initial step into business), and a few 
years with the Lawyers Surety as an un- 
derwriter. 

He came into the National Surety at 
the same time as Joel Rathbone, now its 
vice-chairman. Mr, Rathbone had been 
an executive of the Lawyers Surety. 
Starting as an underwriter, Mr. West 
has spent practically all of his time in 
the court bond department, handling 
New York City business, and for many 
years has been its manager. He was 
elected a vice-president of the company 
in 1913 and will retain this rank in Mr. 
Cullen’s office. 

George Severs, who is to head the fi- 
delity department, has been for the past 
cig sht years in the 89 Maiden Lane brok- 
ers’ branch of the National in charge 
of its bonding lines. He started his ca- 
reer eighteen years ago in the New York 
office of the United States F. & G. When 
he resigned eight years later to join the 
Marine Corps he was manager of its 
fidelity department. 

Following nearly two years in the 
service, he joined the metropolitan de- 
partment of the American Surety, where 
he spent two years, He then joined the 
National Surety. 

Mr. Crafts has been with the National 
Surety for the past cight years and up 
to the present time has been in the con- 
tract department at the home office. His 
previous experience before joining the 


, the insurance 


company was with Brown Bros., the 
banking house, and the Home Insurance 
Co. 


Mr. Otto resigns from the Fidelity & 
Deposit’s New York office, where he has 
been in charge of the contractor’s service 
department, to join Mr. Cullen. He was 
with the F. & D. for about six years. 

Mr. Condon was formerly in charge of 
the uptown branch office of the Fidelity 
& Deposit for the past eight years. 





MAKES TEXAS APPOINTMENTS 





Great American Indemnity Names Ellis- 
Smith & Co, At Dallas And Brants 
Co. At Fort Worth 
During the past several weeks the 
Great American Indemnity has made two 
appointments of outstanding importance 
in Texas. At Dallas, Ellis-Smith & 
Company were named, and the Brants 
Company was designated at Fort Worth. 

Both of these agencies are well estab- 
lished organizations standing high in 
Texas insurance circles. Ellis-Smith & 
Company is made up of Tom P. Ellis, 
and Dallas Smith, each of whom has had 
more than fifteen years experience in 
business. Both are well 
grounded in underwriting matters as well 
as being producers of a high rank. 





REPUBLIC C. & S. SOLD 

\ development in the middle west this 
week was the purchase of the Republic 
Casualty & Surety of Springfield, IIl., 
by a Chicago syndicate headed by Felix 
Broeker, former secretary and general 
manager of the Atlas Casualty. Mr. 
Broeker has been elected president of 
the company and will move its head- 
quarters to Chicago. 





CAN SELL STOCK 


The sale of the new stock offering of 


the Insurance Securities Co., Inc., con- 
sisting of 225,000 shares, in New York 
State has been sanctioned by Superin- 


tendent of Insurance Beha in accordance 
with Section 66 of the insurance law of 
the state. 


NEW BUFFALO COMPANY 





Guardian Casualty Soon To Start; Same 
Officers As Merchants Mutual Cas- 
ualty; $2,000,000 Capitalization 
A new $2,000,000 casualty company, 
called the Guardian Casualty, is soon to 
be started in Buffalo. Its officers will 
include a number of the principal execu- 
tives of the Merchants Mutual Casualty 
of the same city, although the new com- 
pany, strictly a stock carrier, will be 
entirely independent of its predecessor. 
Its capitalization of $2,000,000, equally 
divided between capital and surplus, has 
been paid in without any organization 
expenses, officials of the company say. 
J. R. Young, who is president of the 
Merchants, will fill a similar position 
with the Guardian. Owen B. Augspurger 
will be executive vice- -president and gen- 
eral counsel. Other vice-presidents are 
Messrs. Cooley, W. P. Haines and C. W. 
Brown. J. Frank Tucker is to be treas- 
urer, The organization committee is 
made up of J. R. Young, L. G. Harri- 
man, Buffalo banker, and F. B. Coley, 

president, N. Y. Car Wheel Co. 
The company will write the principal 
casualty and surety lines. 





TO HEAR JUDGE LEWIS 


The Casualty & Surety Club of New 
York will hold its first meeting of the 
year on Thursday, March 8, at the Drug 
& Chemical Club. The principal speaker 
will be Judge Harry E. Lewis of the 

srooklyn Supreme Court, whose subject 
will be “The Baumes Laws and Their 
Effect on Criminals.” 

The club this year is under the leader- 
ship of Richard Deming, who is a vice- 
president of the American Surety and 
ranks high in popularity among casualty 
and surety men. It is expected that the 
same type of programs and entertain- 
ment will be continued under Mr. Dem- 
ine’s administration as has been the case 
during the past year. 
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Financial Statement for the United States 


(As filed with New York Insurance Department) 


January 1, 1928 
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Weissenborn’s Metttiay 
In Union Ind. Groi:p 


HAS BUILT IT UP. UP IN THE EA38rT 





Took Active Part in the Negotiations 
for the New Stock Issue Offering 
of Insurance Securities Co. 





The interest in casualty circles !y,s 
been focused on the Union Indem» ty 
Group by reason of the big stock offering 


last week of 225,000 shares of the hi! I. 
ing company, the Insurance Securities 
Co., Inc., which will increase its capital 
and surplus from about $8,000,000 to 
$13,000,000. 

Perhaps no one has taken a more ac- 
tive interest in this important step than 
Henry F. Weissenborn, senior vice- 


president in charge of the Eastern de- 
partment of the Union Indemnity. Since 
his actual affiliation with the group in 
1920 at the time when the Great East- 
ern Casualty was absorbed, Mr. Weis- 
senborn has played the leading role in 
maintaining the prominence of these 
companies in the East. He has been 
quick to realize what could be done in 
the way of expansion with the increased 
financial strength now possessed by the 
Insurance Securities Co. 


To Enlarge N. Y. Headquarters 


And as an indication that he would 
keep pace with all new developments, 
Mr. Weissenborn’s first action following 
the new stock offering was to acquire 
the property in the rear of the Union’s 
Eastern department building at 100 Mai- 
den Lane, N. Y., on which will be erect- 
ed an eight-story building. This will give 
the company a building extending right 
through from Maiden Lane to Cedar 
street. 

Mr. Weissenborn said that this en- 
largement was made necessary by the 
growth of the business in this territory. 
Both the Union Indemnity and North- 
western Casualty & Surety made splen- 
did premium gains last year in the East- 
ern department. Also the LaSalle Fire, 
now operating automobile, fire and theft 
lines from the New York office, will have 
the added facilities necessary for its 
growth. 


Weissenborn’s Career 


Mr. Weissenborn’s career has been an 
active one in the insurance business. One 
of the executives of the old Great East- 
ern Casualty before the Union acquired 
it, he attracted the attention of Presi- 
dent W. Irving Moss, who gave him the 
job of turning the business and agency 
affairs of the Great Eastern into the 
Union Indemnity. 

This was a herculean task but Mr. 
Weissenborn tackled it with all the vigor 
that he possessed. He worked day and 
night for several weeks. The job when 
finished was a clean-cut one. In_rec- 
ognition of his good work President 
Moss elected him an assistant secretary 
of the Union, being second in charge of 
the company in New York. 

With the rapid increase of the com- 
pany’s business, Mr. Weissenborn_ was 
promoted to be vice-president of the 
Union and its running mate, the North- 
western Casualty and Surety. In No- 
vember, 1924, following the death ol 
Vice-President James P. Madigan, he 
was placed in charge of the Easter: le- 
partment. 

He is a director of both the Union [n- 
demnity and the Insurance Secur !1¢s 
Co., Inc. 





BROOKLYN APPOINTMENTS 


Albert L. Carr,  vice- president in 
charge of the National Surety’s = ¢W 
Brooklyn branch which opened yes'¢t 
day, has named O. C. Storbeck as © 1¢¢ 
manager and George Baer as manag«* 0! 
the contract department. Both of these 


men were formerly with the Fideli! & 
Deposit. 
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Auto Responsibility 
Bills in New Jersey 


SIMPSON AND WOLBER AUTHORS 





Former’s Measure Would Compel Car 
Owners to Carry Coverage to 
Amount of $10,000 





Among the bills passed by the New 
Jersey Senate at Trenton last week in- 
cluded one by Senator Reeves, which ex- 
tends time for filing annual and tax 
statements of insurance companies, re- 
quiring all authorized capital to be paid 
in before Insurance companies may start 
to do business. 

A bill sponsored by Senator J. G, Wol- 
ber was one that, if enacted, would pre- 
sume that persons accepting rides in mo- 
tor vehicles waived rights of action for 
injury or death in accidents, unless able 
to show “wilful negligence.” The bill 
also provides for the establishing of 
financial responsibility by owners of mo- 
tor vehicles for injury or death of per- 
sons, creates a rating bureau for auto- 
mobile liability and will compel all own- 
ers of automobile vehicles to show that 
they are able to pay at least $5,000 if 
persons have been injured or killed by 
their car. Another bill sponsored by 
Senator Wolber is one which stipulates 
that bond granted by surety companies 
shall not be deemed to impose- lien upon 
forfeiture upon the real estate of the 
company. 

Compulsory Auto Coverage 

Senator Simpson has introduced a bill 
which will compel automobile owners to 
carry insurance coverage to the amount 
of $10,000 for liability. This bill which 
has been introduced in the Senate for 
several years will be fought by the in- 
strance companies and automobile or- 
ganizations which have banded together 
solidly throughout the state and _ will 
work for its defeat. 

Motor Commissioner of Vehicles Wil- 


liam Dill and Gov. A. Harry Moore are 


both in favor of some sort of a bill which 
will protect the pedestrian of the state, 
due to the large number of accidents to 
persons on the highway and in places 
within the “safety zone.” Another bill 
which is being advocated is that which 
will compel all automobile owners not 
resident of the state, in the event of an 
accident, to furnish a bond large enough 
to cover a suit for injuries or death in 
the event of any court procedure, 
Assemblyman Purdy has introduced in 


' the Assembly a bill which will meet with 


much opposition, particularly from small 
hamlets in the State. The bill requires 


all municipalities and districts which are 
called fire districts to provide compensa- 


tion insurance for volunteer firemen. 
This bill if passed would work hardship 
on many of the small towns as the pay- 
ment for such coverage would be borne 
by the townships in part if the members 


of the various volunteer fire departments 
) Were willing to pay their share of the 


premium, 


0 


In the event of the. members 
such departments would decline to 
Pay any part of the premium the com- 
munities would be forced to stand the 
ritire expense, which can be raised only 
t levying a tax upon the residents of 

€ conmunities. A similar bill was 
Sponsored several years ago but opposi- 


tion was so strong that it died in the 
Assembly. 





SHOWS SURPLUS INCREASE 


A perusal of the Columbia Casualty’s 
oneal statement for 1927 indicates that 
§ Foy pany has increased its surplus by 
* 716 so that its surplus to policy- 

olders, including $1,000,000 capital, now 
sie 4 a8 +. Its total assets are 
an Pais «4 while its chief liabilities 
= 1 S unpaid claim reserve of $2,442,263 
$2265 doy earned premium reserve of 


he company’s net premium income 

“0 ycar totaled more than $5,600,000. Its 

Payments were about $3,250,000 and 

ad Xpenses of investigation and adjust- 
nt of claims were about $690,000. 










BOSTON 
Paid-In Capital $3,000,000 





BUSINESS-BUILDERS 


/Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


DEVELOPING 


T. J. FALVEY, President 
Write For Territory 








INDEPENDENT BONDING ELECTS 





R. S. Hudspeth New Head; Other Offi- 
cers, Directors and Executive Com- 
mittee Chosen by Stockholders 

The following officers, directors and 
executive committee were elected at a 
meeting of the stockholders of the In- 
dependent Bonding & Casualty of New- 
ark last week. The officers are Robert 
S. Hudspeth, president; John R. Shields, 
vice-president and general manager; 
Gen. D. F. Collins, vice-president; An- 
thony M. Ruffu, Jr. vice-president; 
Joseph J. Shields, secretary, and Thomas 
E. Rook, treasurer. 

The board of directors, in addition to 
the officers, is made up of Spencer D. 
Baldwin, Cornelius J. Curtin, W. R. Cod- 
ington, J. R. Cheesman, C. W. Ennis, 
Linwood W. Erickson, Edward F. Flood, 
Harry M. Friend, E. C. Hutchinson, 
Charles S. Stevens, L. H. Hoffman, S. 
Stanger Izard, A. K. Leuckel, R. B. Me- 
Ewan, Edward R. McGlynn, Joseph 
Steinert, Walter D. Van Riper, Henry 
R. Wilson, P. J. Wood, Wayne Dumont, 
Shelton E. Martin, James F. O’Donnell 
and Abel Gottheimer. 

The executive committee consists of 
Robert S. Hudspeth, John R. Shields, 
Cornelius J. Curtin, T. E. Rook, S. D. 


NEW AD MAN FOR ROYAL IND. 





H. N. Gildea to Edit Company House 
Organ and Prepare Direct Mail; 
His Career 
H. N. Gildea is a newcomer into the 
insurance advertising ranks. He has just 
joined the Royal Indemnity and Eagle 
Indemnity as the editor of the house 
organs put out by these companies and 
also in charge of the preparation of di- 
rect mail literature, succeeding David 

Black, resigned. 

Mr. Gildea is a Columbia University 
man and has had quite a bit of experi- 
ence along sales promotion lines. He 
was interested for a time in the promo- 
tion of expositions in various parts of 
the country and for about a year he 
was the editor of the inter-office house 
organ put out by the New York “Times” 
for its employes. 





Henry Roberge, chairman of the en- 
tertainment committee of the “Two 
Hartfords Men’s Club” of the Hartford 
Fire and the Hartford Accident & In- 
demnity, has been busy for some time 
with plans for the club’s annual minstrel 
show, to be staged at Foot Guard Hall, 
Hartford, Friday, March 16. 


Baldwin, H. M. Friend, E. R. McGlynn, 
A. M. Ruffu, Jr., and Gen. D. F. Collins. 

















very highest grade. 








ANNOUNCEMENT 


The National Surety Company takes pleasure in 
announcing the election of 


MR. VINCENT CULLEN 

as Vice President of this Company in charge of its 
| GREATER NEW YORK DEPARTMENT 
which will be located at 118 William Street. 


Mr. Cullen needs no introduction to the 
insurance fraternity. He has hosts of friends 
and admirers who are invited to use his 
unlimited facilities for handling all surety, 
fidelity and burglary business. 


We have equipped Mr. Cullen with the same 
authority as Executive Officers of the Com- 
pany, and he will, therefore, be in position to 
give to his customer friends service of the 


NATIONAL SURETY COMPANY | 
E. A. ST. JOHN, President 






































Coal Mine Insurance 
Rates Still Chaotic 


LESLIE GIVES PRESENT STATUS 





Special Committee At Work On Rating 
Procedure Program Which Will 
Stabilize Conditions 





Rate making and rate administrative 
conditions in the coal mine insurance 
field still continue to be very chaotic and 
unsatisfactory, according to William 
Leslie, general manager, National Coun- 
cil on Compensation Insurance, who re- 
cently gave the members of the coun- 
cil a close-up picture of the past year 
in this field. 


Mr. Leslie stressed the fact that there 
was no country-wide uniformity of rat- 
ing procedure. Then he told about the 
progress toward this end that had been 
made by a special committee of car- 
riers, with the idea in mind of making 
coal mine insurance more attractive to 
the carriers. Some principles have been 
developed which have been incorporated 
in the coal mine rating procedure for a 
niajority of states. 

Involves N. Y. Trend Principle 


“These principles,” said Mr. Leslie, 
“involve an increase in the minimum re- 
quirements; an increase of 20% above 
the published manual rates for risks that 
are too small to qualify for experience 
rating; and provision for an additional 
mid-term rating under the experience 
rating plan in the case of risks with 
$50,000 or more of annual payroll. 

“The latter feature is practicable in the 
coal mine business because all risks are 
written on a monthly adjustment basis 
and the coal mine experience rating plan 
provides for the use of experience down 
to a date six months prior to the rating 
date. Incidentally, it might also be men- 
tioned that the coal mine experience rat- 
ing plan involves the trend principle re- 
cently approved in New York for ap- 
plication to industrial risks in that state. 

“In addition to these principles the spe- 
cial committee recognized that certain 
other factors might be considered very 
important from the viewpoint of particu- 
lar companies, such as the introduction 
of a profit loading; an increase in the 
expense loading; and the reintroduction 
of the schedule rating principle through 
the medium of a simplified plan that 
would be correlated in application to the 
actual indications of the risk’s experi- 
ence. 

“As the carriers writing practically all 
of the business (exclusive of Pennsyl- 
vania) stated that they were satisfied 
to continue without the introduction of 
such features, the committee did not go 
further than to suggest that the individ- 
ual carriers be queried concerning their 
attitude toward the writing of coal mine 
business, and particularly concerning the 
influence which the adoption of any or 
all of these additional principles would 
have upon such attitude.” 


Program Being Formulated 

Mr. Leslie said that the net result of 
the consideration given to the problem 
was the adoption of a resolution at the 
insurance commissioners’ convention in 
Cincinnati, urging the stock carriers to 
formulate a program under which they 
would be willing to re-enter the field ac- 
tively. These companies now have a 
committee dealing with the subject and 
presumably when a plan has been de- 
veloped it will be submitted to the coal 
mine regional committee of the National 
Council for its perusal. 

The latest company to enter the coal 
mine field is the newly organized Ameri- 
can Mine Owners Casualty which took 
over the unexpired contracts of the 
Metropolitan Casualty. This company, 
according to Mr. Leslie, is accepting coal 
mine risks in all of the states in which 
the Metropolitan Casualty previously 
operated. 
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A Versatile and Peiently Executive 





C. C. Bowen, Vice-President Of The Standard 
Accident, One Of Most Likeable Of Company 
Officials; Was Flyer In War And Studied 
Architecture Abroad; Started With 
Company at Lower Rung of Ladder 


By Norman T. 


Born of an insurance family, gradu- 
ated an architect, hereditarily reclaimed 
by the insurance business, and now an 
executive of the 


unusually successful 


largest casualty insurance company in 
Michigan, reads the summary of the ca- 
reer of Charles Clark Bowen, vice-presi- 
dent and secretary of the Standard Acci- 
dent Insurance Co. of Detroit. 

But in this brief sketch is lost the 
story of C. C. Bowen, insurance man, 
who started from the bottom and_ rose 





CHARLES CLARK BOWEN 


to prominence in insurance circles, nor 
does it contain the story of “Charlie” 
Bowen, the president’s son, who was 
forced to undergo even greater handi- 
caps than a stranger, only to become one 
of the most popular and likeable execu- 
tives of the Standard company. 

When young Mr. Bowen was gradu- 
ated from the University of Michigan 
and then took a course for a year and 
a half in architecture at the University 
of Pennsylvania, many of his friends 
thought that his future would be in that 
profession. However, those conclusions 
were made in ignorance of a tradition 
which had already ingrown itself on the 
3owen family. Charles Clark Bowen, 
grandfather of the present vice-president 
had aided in the foundation of the 
Standard Accident in 1884 and_ had 
served for many years as its secretary. 
Lem W. Bowen, father of Charles, Jr., 
became the second president of the com- 
pany upon the death of the elder Dex- 
ter M. Ferry. This was the background 
that confronted the college graduate in 
1913. 


First Six Months Without Pay 


Perhaps, as Mr. Bowen puts it, his 
prospects as an architect were none too 
bright, or perhaps it was the challenge 
of his father, then president of the com- 
pany, which led him to choose the in- 
surance business as a test of his abil- 
ity. The same year he began as an 
apprentice underwriter in the employ of 
the company. Not only had he to live 
down the psychological stigma which 
employes of any company are wont to 
attach to the son of one of its execu- 
tives, but he had to prove that he could 
write insurance, establish a fellowship 


with his associates and exist, incident- 
ally, without remuneration for the first 
six months of his apprenticeship. 

Mr. Bowen was finally placed on the 
payroll at the salary of $40 a month. 


Farre, Detroit 


From that time on he advanced step by 
step through the various departments of 
the company, thoroughly grounding 
himself in the fundamentals of the busi- 
ness, to the position of assistant super- 
intendent of the liability department in 
1917. Then the United States entered 
the war. 

Mr. Bowen enlisted in the flying corps 
and was sent to Texas for his student 
training. He had acquired his “wings” 
and a commission as second lieutenant 
when the armistice was signed in 1918. 
In 1919 he returned to his career. At 
this time the company was undergoing 
a reorganization and it was quite proper 
that young Bowen should be named sec- 
retary of the company, the same _ posi- 
tion that his grandfather had occupied 
years before. The young man had now 
acquired his “wings” as an insurance 
man. 

Company Expansion 

During this interval the Standard Ac- 
cident had expanded rapidly. In 1913, 
Mr. Bowen had started to write insur- 
ance for a company with assets of ap- 
proximately $5,000,000. Offices of the 
firm occupied a portion of a single floor 
of the Penobscot building. Today, the 
samme company has assets in excess of 
$23,000,000, more than four times as 
large as the year when Mr. Bowen en- 
tered the concern. In 1920, the company 


had outgrown its quarters and decided to 

erect its present eight-story insurance 

home at the cost of over $1,000,000. 
Architectural Co-operation 

The occasion of the erection of this 
building again placed Mr. Bowen in a 
prominent role. His flare for architecture 
made him the company’s logical choice 
to act as its agent in co-operation with 
the architects in designing the building. 
Several important features of the struc- 
ture are the work of the company’s sec- 
retary. When Mr. Bowen erected his 
beautiful home in Bloomfield Hills, De- 
troit’s exclusive suburb, his attachment 
for architecture was again manifested as 
a co-designer. 

This taste for architecture and for art 
in general is somewhat of an inbred 
characteristic cf Mr. Bowen, but it does 
not interfere with his being a corking 
good business man. In his younger days 
he lived in Paris for two years, learned 
the French language, and acquired the 
interest in art so common to all Paris- 
ians. In later years, several trips abroad 
strengthened his love for things artistic. 
His interest in drawings, paintings and 
other things akin to architecture is well 
known to his associates. 

Business has been a pleasure to Mr. 
Bowen, for in it he finds his hobby and 
follows his family’s tradition. He has 
lent much to the Standard Accident, 
through many years of intimate associa- 
tion with its affairs, not only towards 
its expansion and development but also 
to the building up within its own ranks 
of that personal touch in business which 
makes executives and employes associ- 
ates in business. Management of the 
company’s personnel, to which his ef- 
forts have been especially applied, has 
made him known to the great number 
of his associates and has placed him in 
the category of the “friendly executive,” 
an atmosphere which now pervades the 
organization which he aids to direct. 

Einployes of the company testify that 
he is easily approached and no junior 
clerk need fear that his plaint or opin- 
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ion will not be listened to in a iendly 
and interested manner. ° 
In Mr. Bowen is typified the policy 
of the Standard organization. } repre- 
sents the youthful executive and ; vures. 
sive policy of the company. S$ aking 
of the organization development «j the 


Standard Accident, Mr. Bowen points 
out that its business and policy are 


: 80 
firmly established that any indiyi:ual of 
the concern could be replaced without 


harm to its current of business. 
Conservative Development ; 
Business 

Growth of the Standard Accident has 
been constant and conservative, [ts rise 
to leadership among Michigan owned 
and operated casualty companies has not 
been marked by erratic increases py 
rather by a conservative devel pment 
along all lines. In 1926, its written pre- 
miums totaled about $17,000,000, Iy 
1927 this total was swelled to ap proxi- 
mately $19,000,000. Prospects for the 
current year indicate a like increase with 
a total of about $21,000,000 for 1928 
_ As substantial as has been the increase 
in volume of its business, so has been 
its development of the various phases of 
insurance underwriting. Today, the 
company carries and writes all lines of 
casualty and surety insurance. It has 
branches in Detroit, New York, Philadel- 
phia, Atlanta, Cleveland, Chicago and 
San Francisco. . 

Six hundred and thirty-six employes 

are listed upon the payroll of the home 
office exclusive of the eight ‘branches, 
Ownership of the company is very large- 
ly held in Michigan lending to the com- 
pany a spirit of co-operative partner- 
ship. In this respect Mr. Bowen is 
again an exemplar of the spirit of the 
company. He was born in Detroit within 
a mile of the company’s present home 
offices. 
_ The Standard’s strength is manifested 
in its financial statement for 1927 show- 
ing a total legal reserve of $17,881,600, 
a surplus to policyholders of $5,252,313 
made up of capital of $2,500,000 and sur- 
plus of $2,302,343, and a voluntary re- 
serve for contingencies of $450,000. As- 
sets of the company are composed main- 
ly of government, municipal, corporation 
and railroad bonds and real estate mort- 
gages. The company’s cash account to- 
tals $3,105,598. 

_C. C. Bowen’s paramount interests in 
life are his business and family. But 
like others whose business has for them 
an absorbing interest, Mr. Bowen finds 
time to be as he expresses it, “a ter- 
rible golfer,” a member of the city’s 
leading clubs, a mild devotee of the arts, 
and a “regular fellow” among his asso- 
ciates. 

Mr. Bowen’s election as vice-president 
occurred in 1926. Paul M. Bowen, a 
brother of Charles C., is now a vice- 
president and assistant treasurer of the 
Standard Accident, while Dexter M. 
Ferry, Jr., son of its first president, is 
the present incumbent in that office. 





OCEAN ACCIDENT’S FIGURES 

The Ocean Accident & Guarantee, 
which has been doing business in_ the 
United States for the past thirty-three 
years, shows total assets of $21,391,606 in 
the 1927 statement of its  \merican 
branch. 

After setting up reserves for unearned 
premiums, outstanding claims and other 
liabilities aggregating $15,427,228} and an 
additional voluntary reserve for contin 
gencies of $1,000.000, the company shows 
a surplus to policyholders of $1.94! 
This is an increase in surplus | { $é2ly 
812 over 1926. 





NEVILLE PILLING PROMOTED 


Neville Pilling, who has been gener 
superintendent of the Zurich in Canada 
for the past year, has been prov ote! 
be manager for the company th: °°. This 
promotion is in recornition of the soune 
way in which Mr. Pilling has stc red th 
Zurich in Canada through the difficult 
times* of automobile and othe: under 
writing during the past twelve months 


says “Canadian Insurance.” 
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F, D. Roosevelt Will Give 
More of Time to F. & D. 


RESIGNS SEVERAL ACTIVITIES 





Often Called “The Most Distinguished 
Man in Insurance”; Will Continue 
Warm Springs Foundation Work 





The announcement that Franklin D. 
Roos-velt will retire from the directorate 
of the International Germanic Trust Co. 


and ‘he International Germanic Co., and 
later withdraw from some other connec- 
tions in order to devote the major part 
time to the Fidelity & Deposit, of 


of his 





International News Service 


J. A. Griffin F. D. Roosevelt 


which he is a general vice-president, and 
to his law practice, has interested insur- 
ance people greatly. Undoubtedly, Mr. 
Roosevelt is probably the best known 
personality affiliated with the business 
i insurance, so far as the general public 
is concerned. 

He is a member of the famous Roose- 
velt family, but is on the other side of 
the fence from the others politically, be- 
ing a Democrat. A graduate of Har- 
vard with the degree of A. B. and of 
Columbia University Law School, he was 
admitted to the New York bar in 1907 
and practiced with Carter, Ledyard & 
Milburn. Since 1924 he has been a mem- 
ber of the law firm of Roosevelt & 
O'Connor. His first political experience 
was as a member of the New York Sen- 
ate, from which he resigned in 1913. He 
was appointed assistant secretary of the 
Navy in 1913, serving in that office in 
Washington for several years. In 1920 
he was nominee for vice-president of the 
United States, He was chairman of the 
last Democratic Convention at Madison 
Square Garden, where there was the 
deadlock between Smith and McAdoo, 


which finally was broken with the nom- 
nation of John W. Davis. 
His Magnetism 

Mr. oosevelt is one of the most mag- 
netic s1en who ever entered public life 
In Anerica. It can be accurately said of 
him that he has no enemies. He has 
constuutly been sought to take the chair- 
mans! ip of committees having to do with 
huma:itarianism, social welfare and pa- 
trlotic activities. In the past few years 
Consi'crable of his. time has been devot- 
ed in that direction. He was a member 
ot Hudson-Fulton celebration, the 
comn ssion of the Plattsburg centennial 
and \' the National Commission of the 
Panaiia-P, I, Exposition, He is an over- 
seer ci Harvard University and a trustee 
r Vassar College, the Woodrow Wilson 
oun 


ition and of the Seamen’s Insti- 
ute. He is president of the Boy Scout 
Four ation of New York City and of 
the \merican Construction Council. 

‘rom July to September, 1918, he was 
(Continued on page 46) 
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Strong Executive N.Y. 
Direction of F. & D. 


GRIFFIN WITH CO, FOR YEARS 





Expert in Underwriting as Well as Pro- 
duction; Harvey One of Best Surety 
Lawyers; Roosevelt’s Prestige 


The announcement last week that 
Franklin D. Roosevelt has given up other 
connections in order to devote a large 
part of his time to his duties as general 
vice-president of the Fidelity & Deposit, 
and the election of John A. Griffin as 
vice-president of the Fidelity & Deposit 
in charge of the Greater New York dis- 
trict was received with a great deal of 
interest throughout the New York sure- 
ty world. The combination of Franklin 
D. Roosevelt, John A. Griffin and Wal- 
lace P. Harvey—the latter in charge of 
the legal end of the company in New 
York—is regarded as a very strong one. 

It can be accurately stated that John 
A. Griffin is one of the best known men 
in New York. His acquaintance in busi- 
ness, contracting and political circles is 
unusually wide and many influential men 
in New York are his personal friends. 
He is an all around surety man in every 
sense of the word and he stands in high 
esteem with the fraternity. While his 
specialty for years was contract bonds, 
there isn’t any kind of a bond with which 
he is not familiar. He has written a 
number of very large bonds, including 
subway bonds, and is an unusually able 
underwriter. At one time he was presi- 
dent of the Surety Association of New 
York. He belongs to the New York Ath- 
letic Club and has ‘a number of other 
social connections. He was born in this 
city and is a graduate of the Polytechnic 
Institute of Brooklyn. His first experi- 
ence was with a bank in Brooklyn and 
his entry into the surety business was 
as a salesman of bonds. Eventually he 
became manager for this state of the old 
American Bonding and when that com- 
pany was tied up with the Fidelity & 
Deposit he joined the latter. Now, for 
the second time he is New York man- 
ager of the American Bonding in addi- 
tion to being New York manager of the 
Fidelity & Deposit, For some time he 
has been a member of the advisory coun- 
cil of the companies for Greater New 
York business. His appointment is a 
popular one. 

It is a general opinion that in Wallace 
P. Harvey the Fidelity & Deposit has 
one of the best legal minds in the whole 
surety insurance business. He is an out- 
standing man in every respect and is so 
acknowledged by executives of all the 
surety companies. 

Mr. Harvey is a Princeton man who 
was graduated also from the University 
of Maryland law school. After his grad- 
uation he went abroad, and returning to 
Baltimore, he practiced law for five 
years. In 1909 he became a member of 
the legal division of the American Bond- 
ing and later was made general counsel 
of the Fidelity & Deposit. 4 

During the World War surety insur- 
ance in New York as well as in other 
places was bombarded by a series of in- 
tricate problems which had never before 
come to the attention of the surety com- 
panies, They grew out of the quick 
building of the cantonments, involved the 
question of advance payments to pro- 
vide funds for the purchase of material, 
and also had to do with ship building 
and many other questions. These mat- 
ters required speedy decision. In order 
to meet the situation, Mr. Harvey was 
sent to New York to handle them for 
the war period, and New York kept him, 
as he has never returned to Baltimore 
to live. 

He is a many-sided man, as he has a 
splendid gift of humor and a wide va- 
riety of interests. 








H. W. BROWN DEAD f 

Henry W. Brown, for eight years in 

charge of the direct collection section 

of the Maryland Casualty’s auditing di- 
vision, is dead. 


L. J. BURNS RETURNS TOF. & D. 





To Head Contract Department in Its 
N. Y. Branch Office; Resigns 
Standard Accident Post 


Robert J. Burns, who has been head 
of the contract department in the met- 
ropolitan bonding office of the Standard 
Accident since last June, returned to the 
Fidelity & Deposit this week in charge 
of its contract bond underwriting under 
Vice-President John A. Griffin. Mr. 
Burns’ previous connection with the F. 
& D. was back in 1919 when he was as- 
sistant to Mr. Griffin, holding this post 
for six years. 

His first contact in the insurance world 
was in his father’s general insurance 
agency in Nashville. In 1914 when the 
elder Mr. Burns died, the agency was 
sold and Robert J. Burns came up to 
New York. Desiring a taste of life in a 
foreign country he spent a number of 
years in Porto Rico with a coal company 
as the superintendent of its operating 
department in San Juan. While there 
he entered the service and was commis- 
sioned a lieutenant of infantry, serving 
until the armistice was signed. 

Follcwing his six years of service with 
the Fidelity & Deposit, Mr. Burns joined 
the metropolitan branch office of the 
Metropolitan Casualty as its surety su- 
perintendent from which position he re- 
signed last June to connect with the 
Standard Accident. Mr. Burns is known 
as a thoroughly experienced contract un- 
derwriter and his many contacts with 
brckers will be helpful to him in his new 
capacity. 





NEW PUBLICITY PLAN LIKED 





Continental Casualty’s Sales and Adver- 
tising Material Being Used Widely 
By Its Agents 
The Continental Casualty reports that 
its new Foresight Business Building Plan 
of sales and advertising material has 
scored a big success among its represen- 
tatives in the field. Included in this new 
plan are the Newspaper advertising book, 
containing complete newspaper advertis- 
ing campaigns; the Automobile book, de- 
tailing a carefully worked-out idea for 
developing a large volume in the sale 
of automobile coverages and introducing 
the “Smiling Bill” safety campaign, and 

the strategy book. 

The company feels that this trio of 
sales aids form the basis of a spectacu- 
lar campaign for increased production 
and increased profits for its agents. 





NEW BOARD OF APPEALS 

The board of appeals of the National 
Council on Compensation Insurance for 
the fiscal year consists of Dr. R. S. 
Keeler, U. S. Casualty; John L. Train, 
Utica, N. Y.; and Clarence W. Hobbs, 
special representative on the council 
staff. The appointments were made at 
the recent annual meeting. 





SOLD 273 NOTARY BONDS 
The George Beggs Agency of Ft. 
Worth, Tex., representing the Standard 
Accident, has attained what they consid- 
er the record production for one month 
in notary public bonds. Recently 273 of 
these bonds were sold in a month’s time. 
The record is more noteworthy because 
it was made in a restricted territory. 
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Says Public Favors 
Experience Rating Plan 


RUSSELL B. TAYLOR’S ARTICLE 





Reliance Casualty Vice-President Has 
Feature Article in Newark Paper 
Explaining the Idea 





Arguments for experience rating on 
automobile policies were given by Rus- 
sell B. Taylor, vice-president and gen- 
eral manager of the Reliance Casualty, 


in a feature article he wrote for the 
Newark Sunday “Call.” sere 
Mr. Taylor said in part: “Statistics 


show that only 22% of the automobile 
owners in this country insure. They 
show further that only 5% of those who 
do insure have accidents. It is clearly 
seen, therefore, that a sufficient number 
of automobile owners do not insure to 
allow the law of average to do its work. 

“In the first place, people who have 
never had automobile accidents, although 
they have been drivers for years, are 
reluctant to insure because of a general 
feeling that they are paying for the 
careless driver. Some owners who have 
in the past insured their cars have dis- 
continued so doing because they have 
learned of the number of careless driv- 
ers who each year cause the rate to soar 
upward. 

Public Is Awakening 

“Insurance agents are free to admit 
that many of their clients inquire as to 
why they are compelled to pay such large 
premiums year after year when they 
show a ‘no accident record’ during all 
this period. In responding the agent 
reminds his client of the appalling num- 
ber of automobile accidents during the 
year and is quickly met with this query: 
‘I have never cost the insurance com- 
pany one cent. Don’t I get some con- 
sideration for my good record ?’ 

“The public is rapidly falling in line 
with the experience rating idea and the 
company which is permitting the policy- 
holder to pay for his insurance accord- 
ing to his accident record is fast increas- 
ing in popularity. 

“We have reached the day when the 
public is coming into its own. Its mem- 
bers are gradually getting what they 
want and I, for one, am convinced that 
they want a rate-reducing form of au- 
tomobile insurance. I have yet to read 
or hear of a single argument against the 
experience rating plan, although several 
insurance executives have expressed 
themselves as being opposed to a further 
extension of it. It is an easy matter to 
oppose what seems to be a good thing, 
but sometimes difficult to back up one’s 
stand with good reason.” 





TO INCREASE CAPITAL 
U. S. Casualty Will Have $1,500,000 
Capitalization When New Stock 
Issue Is Subscribed 

Stockholders of the United States Cas- 
ualty have approved of an increase in 
the capital stock of the company from 
$1,000,000 to $1,500,000. This additional 
stock will be offered to present stock- 
holders at $$300 per share of a par of 
$100. One additional share of the new 
stock will be exchanged for each two 
shares now held. The capital increase, 
of course, is subject to the approval of 
the New York Insurance Department. 

The United States Casualty will be 
thirty-three years old in May. Its origi- 
nal capital was $300,000. The president 
of the company is Edson S. Lott, who 
is widely and favorably known to cas- 
ualty men throughout the country. 

Mr. Lott said this week that stock- 
holders will have up until March 29 in 
which to take up their additional stock 
and when the new capital is fully paid 
in it will also include an addition of 
$1,000,000 ‘to the surplus account. 





TO FIGHT FAKE CLAIMS 
The Business Equity, Inc., of Philadel- 
phia has been formed to wage a vigor- 
ous fight against fake claims. 














ERS Sy 
( “American® \ 
PATENT PROTECTIOn? } 


YQ 'ORPORATION 
—S> 





forms of contracts. 


return. 





Complete Your Service 


To Your Assureds 


Protection against patent infringement and defense 
against infringement claims can now be covered by broad 


This gives you ah opportunity of extending to your 
clients additional service and gives you a good commission 


Write Us 
AMERICAN PATENT PROTECTION CORPORATION 


C. H. Remington, President 
Suites 1801-1805 and 1811-13, 551 Fifth Ave., New York, N. Y. f 
Telephones: Vanderbilt 10381-10382-10383 








TO STUDY SCHEDULE RATING 

The National Council on Compensation 
Insurance has decided to make a care- 
ful study of the entire question of sched- 
ule rating, following a recent canvass 
of carriers relative to its abolition in 
Texas. It was felt that before taking 
definite action in this state that the sub- 
ject should be considered nationally. 

A committee of six carriers has been 
appointed to make the study, consisting 
of an underwriter, an actuary and an en- 
gineer from the following stock and non- 
stock companies: Employers’ Liability, 
Travelers, Maryland Casualty, Lumber- 
men’s Casualty, Liberty Mutual Casualty 
and American Mutual Liability. 





OCEAN CITY APPOINTMENT 
Charles C. Read, who has represented 
the New York Indemnity as a surety 
general agent in Ocean City, N. J., since 
December 19 last, has now been appoint- 
ed as a general agent for casualty busi- 
ness as well. 


NAT’L. COUNCIL MEMBERSHIP 

Seven companies have joined the 
National Council on Compensation In- 
surance during the past year. They are 
the American Mine Owners Casualty for 
Alabama, Kentucky and Virginia; the 
Contractors Casualty of Missouri; Na- 
tional Casualty, Pacific Employers; Pa- 
cific Indemnity, General Indemnity Ex- 
change and the U. S. Automobile In- 
surance Exchange. The Western Sure- 
ty withdrew. 

The total membership of the council 
is now eighty-eight carriers, fifty-seven 
being stock companies, eighteen being 
mutual companies, eight reciprocals and 
five state fund. 





R. B. TAYLOR A DIRECTOR 
Russel B. Taylor, vice-president and 
general manager, Reliance Casualty of 
New Jersey, is one of the directors of 
the newly organized Jefferson Fire of 
that state. 
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Hobbs To Break Tie 
Vote In Nat’l. Couicil 


DIFFERENCES ON RATE CHA‘ 





GES 
Stock And Non-Stock Carriers Can't 
Agree On National-wide Compersa. 


tion Rating Procedure Program 





The stock and non-stock compat 


the National Council on Calmpensatina 
Insurance again appear to be in a dead- 
lock on changes to be made in the oun- 
trywide rate making procedure, based 


upon the principles adopted in New York 
state recently. In spite of the appeal 
made by William Leslie, general man- 
ager of the council, at the annual seet- 
ing two weeks ago for prompt solution 
of the problems which have beset the 
council since 1920, nothing more than 
tie votes resulted when resolutions were 
offered affecting these changes in the 
rates committee meeting. 

It now remains for Clarence W. Hobbs 
special representative on the council of 
the National Convention of Insurance 
Commissioners, to step into the breach 
and cast the deciding vote on the six 
resolutions which were in a tie vote. Fol- 
lowing the submission of briefs by both 
sides Mr. Hobbs will render his deci- 
sions shortly, accompanying them by a 
statement outlining the reasons upon 
which they are based. 


Only Two Resolutions Passed 

The two resolutions that were favor- 
able to both stock and non-stock com- 
panies were: (1) That the staff of the 
National Council review the existing sta- 
tistical procedure and present to the 
rates committee such modifications as 
are necessary to furnish in the most ef- 
ficient manner such additional data as 
are essential to the administration of any 
modification of the existing rating pro- 
cedure. (2) That the minimum premium 
for compensation risks shall be calcu- 
lated upon a minimum payroll of $1,500 
instead of the present figure of $1,000. 

It was a case of resolution pitted 
against resolution at the rates committee 
meeting. First the stock companies 
would make a proposal, only to be met 
by a counter resolution on the part of 
the mutuals or vice versa. Such resolu- 
tions were all an outcome of the course 
of action outlined at the annual meet- 
ing and submitted to the rates commit- 
tee so that the necessary steps could 
be taken to make certain general fea- 
tures of the program adopted in New 
York effective nationally. 

Principles Involved 

Here is the program of principles in- 
volved: (1) The difference in loss ratios 
dependent on size of risk and the es- 
tablishment of suitable differentials for 
selected groups. (2) The expense differ- 
ential between large and_ small ists. 
(3) A minimum premium formula corre- 
sponding to the average annual waxes of 
a single workman. (4) The tendencies 
and trends in individual risk experience 
allowing greater weight to more recent 
experience. 

Executives interested in the speciy so- 
lution of the “small risk” compensation 
problem were somewhat provoke:! that 
after several months of waiting for a de- 
cision on the New York situation that 
there should again be a delay wien 4 
nation-wide program was so neur 10 





an actuality. The prevailing sen'ment 
seems to be “let’s get going.” 
NEW PURE PREMIUMS ADO TED 


One of the actions taken at the Te 
cent rates committee meeting of th Na- 
tional Council on Compensation ‘1sur- 
ance was the adoption of new 1 ional 
pure premiums as selected by th staff 
of the council with the exception the 
classifications specifically discussed “t the 
meeting. : 

These pure premiums will be mace ef- 
fective concurrently with the chances ™ 
the national rate making program when 
such changes are finally decided “por 
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From One Of Those 
Who “Search and Find” 


The Inspector Tells Us 


“If you think inspecting a boiler is a 
pink tea party, come along with me some 
time on one of my regular visits to a 
modern power plant. You will see that 
the London Guarantee inspector’s code is 
thoroughness in looking for things that 
might go wrong. That means getting 
into boilers and lots of other places not 
so pleasant—as the uniform of the service 
bears witness. 


“You will see why it is that the men 
who make up the London Guarantee in- 
spection and engineering service must 
know their way around factories and 
power plants. And much of their work 
is done on Sundays and at odd times when 
other people are taking life easy. 


“There is a lot of satisfaction in this 
work, though. Searching for and finding 
things that might cause a blow up or 
break down means saving human lives 
and conserving valuable property. The 
kind of work we are taught to do is appre- 
ciated by policyholders and keeps busi- 
ness on the books of London Guarantee 
agents. 





“So even though we are only cogs in 
the machine we keep the wheels running. 
We are proud of our service and proud 
of the part that we have played in giving 
the London Guarantee the right to call 
itself the ‘Super Service Company.’ ” 


Agents interested in Super-Inspection- 
Service are invited to write the Agency 





Department. 
Head Office: New York Office: 
: 55 Fifth Avenue 90 Maiden Lane 
i NEW YORK 


C. M. BERGER, United States Manager 
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Forgery Losses Told 
At Jersey Rotary Club 


NOW 





$200,000,000 YEARLY 


H. K. McKennon, National Surety, Gives 
Brief History Of Criminal Practices 
With Negotiable Paper 





“Forgery and Alteration of Negotiable 
Instruments” were discussed by H. K. 
McKennon of the National Surety, be- 
fore the members of the Elizabeth Ro- 
tary Club at the Elks’ Clubhouse, in 
Elizabeth recently. Despite all precau- 
tions, he said, the criminal practice con- 
tinues. 

Losses from forgery and alterations of 
negotiable paper, he stated, mounted 
from $7,500 in 1905 to $15,000,000 in 1911 
and to $200,000,000 in 1927. After relat- 
ing in detail some of the largest forger- 
ies of recent years, he pointed out that 
the greatest losses are through small 
checks. 

Mr. McKennon told how forgers have 
used safety paper, check protectors and 
similar devices to achieve their purpose. 
He said they always work with accom- 
plices, who often are arrested, but noth- 
ing is gained until the “scratcher” is 
caught. 

While it is difficult to stop forgeries, 
the speaker said, a few simple rules will 
help to reduce the losses. They are: 

Never sign blank checks, guard check 
books,’ guard canceled vouchers, never 
give checks to strangers, never make out 
a check to “cash,” but put in the name 
of the person to whom the money is to 
be paid and guard personal signatures. 





APPOINTS V. A. DEMPSEY 

Albert L. Carr, vice-president, Nation- 
al Surety in charge of the new Brooklyn 
and Long Island office, made his first ap- 
pointment this week in the person of 
Vincent A. Dempsey, who will be in 
charge of the burglary department. 

Mr. Dempsey has had ten years of ex- 
perience in the burglary insurance field, 
first with the Royal Indemnity in its city 
burglary department and for the past 
two years in charge of the metropolitan 
burglary department for the Eagle In- 
demnity. 


F. D. Roosevelt 


(Continued from page 43) 





in charge of inspection of the United 
States naval forces in European waters, 
and in January-February, 1919, directed 
demobilization in Europe. 

At the request of the National Council 
of Boy Scouts, he started to form an 
association of the different borough 
councils in this city. There were five 
different boy scout organizations here 
and his job was to tie them together. 
He also was active in the raising of 
$750,000 to buy 11,000 acres in Sullivan 
County for a great up-state boy scout 
camp. 


Recovers From Illness 


For some years Mr. Roosevelt has 
walked on crutches as an aftermath of 
an attack of infantile paralysis. He has 
pretty much recovered from this attack 
and is doing everything he can to help 
similar victims, which accounts for his 
interest in the Georgia Warm Springs 
Foundation organized last year with the 
aid of some of the orthopaedic surgeons 
who are infantile paralysis experts. This 
is a philanthropic movement where treat- 
ments are given at cost at Georgia Warm 
Springs. 

Mr. Roosevelt is also chairman of the 
commission supervising park development 
in four counties between here and Al- 
bany. 

Mr. Roosevelt went with the Fidelity 
& Deposit as vice-president in charge of 
the New York office several years ago 
and he will do considerable work in con- 
nection with the company in the South 
this year. 


MONK TO ADDRESS BROKERS 


Heads Program of Annual Affair of 
General Brokers’ Association; Five 
Other Acceptances 

Wesley E. Monk, commissioner of in- 
surance in Massachusetts, heads the list 
of speakers scheduled for the annual 
dinner of the General Brokers’ Associa- 
tion of Metropolitan District, Inc., which 


will be held at the Hotel Astor April 18. 

It is also expected that Colonel Fran- 
cis R. Stoddard, formerly superintend- 
ent of insurance in New York, will talk 
on the subject of “Brokers,” and E. A. 
St. John, president, National Surety, will 
speak on “The Assets of Good Will.” 
Also among the acceptances are Henry 
D. Sayer, executive secretary, New York 
Industrial Survey; J. L. Wood, chief of 
the complaint bureau of the Insurance 
Department, and Leonard L. Saunders, 
executive secretary, Insurance Federa- 
tion of New York State. 








B. Miller Service Company, Inc., New 
York City, insurance business, has been 
chartered at Albany with $20,000 capital. 
Ben, Miriam Miller and Ethel Kindler, 
New York City, are directors and sub- 
scribers. 



































So SR Ta RST March 2. 1928 
ALEXANDER GREENE & CO. 
. Established 1909 , 
Automobile and Casualty Underwriters 
83 Maiden Lane, New York 
Metropolitan Automobile Managers 
Inland Marine Agents . 
Fireman’s Fund Insurance Company 
Home Fire and Marine Insurance Company 
General Agents—All Lines 
Union Indemnity Company 
RELIANCE CASUALTY FIGURES The premiums received on auton bile 
Assets Total $545,721 For 1927; Auto weg business totaled $147,717 while 
Premiums $163,412; Surplus the losses were $37,000. Automobile 
Now $129,500 property damage premiums were $12- 
The Reliance Casualty of Newark, in 632, and losses amounted to $2,197. \bout 


its annual statement for 1927, show as- 
sets amounting to $545,721; unearned 


premiums, $77,430; unpaid claims except 
liability, $1,075; reserve for liability 
losses, $29,186; commissions, brokerage 
and other charges due, $2,500; capital, 
$300,000 and surplus, $129,530. 


$2,050 were received in premiums for 
automobile collision business, with a 
loss of $1,117. Other liability premiums 
were $1,012, with no losses. The anto- 
mobile premiums received were $163,412, 
with a total loss of $40,324. 


























$9,000.00 for $12.00 


On November 7, 1927, 


we issued a “New Uscasco” 
Accident Insurance Policy 
to Mr. C. Woodson Zaring, 
Jr., of Jacksonville, Fla., 
for a premium of $12.00 
per year. 


On December 19, 1927, 


Mr. Zaring met with acci- 
dental death through the 
overturning of an automo- 
bile in which he was riding. 


On December 24, 1927, 


our representative deliv- 
ered to the beneficiary 
named in the’ policy 


$5,000.00. 


If your insurance agent 
or broker has not a copy 
of this policy to show you, 
he can get one by apply- 
ing to 


EDSON S. LOTT, President, 
United States Casualty Company, 
80 Maiden Lane, New York. 
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“MOTOR” EXPLAINS RATES 





Automobile Rinaesinn Shows Why All 
Drivers Must Pay Same Premium; 
Interview with Broker 
“\.vor,” an automobile trade paper, 
endeavored to explain to its 


eel 
pont ; why all drivers, whether good 
or bad, had to pay the same premium on 
accide it and liability policies. The story 
by Eenest Coler, took the form of an 


‘ew with an insurance broker. 
Part of the article follows: 
“The law of averages governing auto- 


mobile insurance is just as inexorable as 
that which guides life insurance under- 
writers, who base their calculations on 


the fact that the life expectation of the 


average person is sixty-five years. We 
know that so many drivers will create 
a given number of accidents involving 
about so much in the way of liability. 


The only thing we do not know is to 
whom the accidents will happen; it takes 


than pseudo-psychology and sooth- 
saying to base accident predictions on 
anything so frail as the human element. 


“No insurance outfit could do business 
theory that there will be no ac- 
cident; the logical assumption must be 
that one is bound to happen to somebody 
somewhere. A variant of this attitude 
seems to be taken by the State of Con- 
necticut which assumes that no mishap 
will occur. Hence the question of in- 
surance is left to the judgment of the 
car owner, who may carry insurance or 
drive without it, as he sees fit—as long 
as he has no accident. The first col- 
lision automatically slates the participant 
--regardless of whether he is the guilty 
or the injured party—for compulsory in- 
surance. 

“The laws of Massachusetts, on the 
other hand, make insurance obligatory, 
the choice of private or state insurance 
being left to the car owner. This plan 
gives the traffic authorities considerable 
power in weeding out objectionable 
drivers. In other parts of the country 
the operator who figurés in many acci- 
dents may ultimately find it impossible 


» to buy insurance protection from any 


” 
company. 


AMERICAN MUTUAL’S YEAR 


Liability Company’s Annual _ Report 
Shows Improvement Along All 
Lines; Accidents Reduced 
Charles E. Hodges, president of the 
\merican Mutual Liability at the com- 
pany’s annual meeting, commented upon 
the substantial progress of the premium 
Volume in all lines, reaching a new high 
record of $15,019,576, an increase of $2,- 

2 17.2%, over 1926. 

The total number of risks in force 
increased from 27,484 to 40,146,” he said. 
“The sets of the company rose from 
O06 to $20,027,182, an increase of 
The total number of acci- 

rted decreased from 176,998 to 
(he expense ratio was reduced 
“o to 23.3%, the decrease being 
party an artificial result of the business 








VA. MINE. ACCIDENTS INCREASE 
il and non-fatal accidents in Vir- 
fla coal mines were more numerous 
c last twelve months than. in 
‘ing year, according to the an- 
of John Hopkins Hall, com- 
Misstoner of labor and industrial sta- 
were fifty-six fatal acci- 
pared with forty-nine the year 
There were 1,529 non-fatal ac- 
Operators of mines, according 
missioner Hall, are evincing more 
in first aid and safety work, and 
his belief that this will result in a 
ction in accidents in the future. 
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mack Rich & Co., 


ine. Buffalo, N. 
nsurance business, has been char- 


(dat Albany with a capital of 100 


{5 non par value. Adam H. Cor- 
Back, G. Barres Rich, Buffalo, N. Y., 
: William J, Tenkins, Snyder, ING 


directors and subscribers. 


LEADS THE BROOKLYN FIELD 











Career And Activities Of Albert L. Carr, 
New Vice-President Of The 
National Surety 
It is generally conceded that the Na- 
tional Surety has been fortunate in ob- 
taining such an outstanding producer as 
Albert L. Carr to open and manage its 
new Brooklyn and Long Island branch 
office. Mr. Carr holds the unique dis- 
tinction of having cultivated this par- 
ticular field intensively for twenty-one 
years, with the natural result that he is 
by all odds the leader in production 

there. 

Starting in 1903 with the Aetna In- 
demnity, he became manager of its 
Brooklyn office in 1907. Then he went 
with the Massachusetts Bonding and 
later with the Fidelity & Deposit for 
whom he has been branch manager for 








the past six years, bringing its business 
up to the largest volume in Brooklyn 
and Long Island. 

Mr. Carr is also a partner in the firm 
of Carr & Coutant, handling various lia- 
ility, fire and auto lines and is treas- 
urer of the Mortgage Guarantee & Title 
He has specialized on the devel- 
opment 6f completion bond business in 
the borough and was also one of the or- 








A Progressive 


SURETY anno CASUALTY 


Company 











vears been the 


surance 


WITH P. & I. ASSOCIATION 
Frederick Miller, who has for 
North of England Steamship Freight In. 
Association 


Steamship Freight Insurance 








is now before 


ganizers of an association for 
vision of the mechanics’ lien laws which 
the legislature, 


demnity 
the re- 
ficiently arduous to 


time. 








The One Sure Defense 


IRE-PROOF construction, sprinkler 

equipment and even the latest in 
fire-fighting apparatus, do not re- 
move the necessity for fire insurance. 
Despite the fact that fire is a known 
quantity, serves as its own alarm and 
usually can be quickly controlled, few 
men will risk their property without 
ample protection against that hazard. 


Human nature is of a far more subtle 
character than fire. Its many “com- 
plexes” and vagaries make its actions 
an uncertain and almost, an unknown, 
factor. Unlike fire, human nature may 
do its damage over a period of several 
years without discovery and often di- 
rectly under the eyes of those whose 
confidence it enjoys. 


Against misguided human nature, as 
against fire, there is only one sure de- 
fense—adequate insurance. Fidelity 
Bonds (Honesty Insurance) protect and 


justify an employer’s faith in the integ- 
rity of his employees. They awaken 
a new sense of responsibility in those 
they cover and instill an added feeling 
of obligation to the employer. They 
east no aspersions on the trustworthi- 
ness of any particular employees; 
rather, they serve as the employer’s 
gauge of the value and importance of 
the various members of his organiza- 
tion. 


Fidelity Bonds, as provided by the 
F&D, are obtainable in four different 
forms, designed to meet the require- 
ments of every type of employer. 


Backed by the abundant resources 
of the country’s pioneer bonding com- 
pany and serviced by a field force that 
is second to none in ability, F&D Fi- 
delity Bonds provide the very acme of 
protection against the everpresent haz- 
ard of dishonesty. 


A Profitable Line To Handle 
Fidelity Bonds constitute one of the most profitable lines any insurance 
agent can handle. Once on the books they stick and the coverage can be 
frequently increased on the anniversary dates. For full information 


about this or any other form of corporate suretyship 
address the F& D’s Production Department. 


FIDELITY « DEPOSIT COMPANY 


of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS : : 


BURGLARY and PLATE GLASS INSURANCE 








Association, 


many is about to retire from these posts, but 

secretary of the not to leave insurance for good. With 
Stanley Todd he is joint manager of the 

and the Newcastle North of England Protecting and In- 


Association, and his duties with 
this organization have now become 


suf- 


absorb his entire 
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The 
Old Line Life Insurance Company 


of America 


Milwaukee 


ANNOUNCES 


That in 1927 its paid for insurance was more than 
Seventeen and One-Half Million Dollars 
(10% Gain) 


That its life insurance in force on December 31, 1927 
was more than 


Kighty-Three and One-Quarter Million Dollars 
(11% Gain) 

That its admitted assets amounted to more than 
Eleven Million, Four Hundred Thousand Dollars 
which is an increase of more than 
One and One-Half Million Dollars 
(16%) 

That its income for the year 1927 was 
Three Million, Three Hundred Thousand Dollars 
(10% Gain) 


Since its organization The Old Line Life Insurance 
Company of America has paid to policyholders and their 
beneficiaries over 


Three and One-Half Million Dollars 


Operating in the following states: 


California Minnesota South Dakota 
Illinois Ohio Texas 
Iowa Oklahoma Washington 
Michigan Oregon Wisconsin 
Pennsylvania 
Rupert F. Fry, President, W.S. Hanley, Agency Secy. 
J. E. Reilly, Secy. & Treas. H. A. Woodward, Mgr. 
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